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JOHN M. GLENN TELLS OF 
INDUSTRIAL CONDITIONS 


Secretary of Illinois Manufacturers 
Association Outlines Situation 
in Manufacturing Circles 


PREDICTS PROSPERITY 


Sees No Danger of Moral Hazard— 
Nonessential Industries Will Soon 
Commence Activities 


As secretary of the Illinois Manu- 
facturers’ Association and editor of 
“Manufacturers News,” John M. Glenn is 
in an excellent position to discuss manu- 
facturing and labor conditions. Mr. Glenn 





John J. Thomas of the Lloyd- 
Thomas Company, public ap- 
praisers, continues his notable 
contribution to the literature of 
fire insurance from the stand- 
point of a business man in Part 3 
of this issue, the Agents Educa- 
tional Supplement. In addition 
to Mr. Thomas’ contribution 
there are a number of other val- 
uable features in this section 
which fire insurance men should 
not overlook. This is a day when 
more and more knowledge is be- 
ing exacted of fire insurance men. 











. THE 
Etna (Fire) Insurance Co. 


OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence and has during that time paid 

more than $165,000,000.00 in losses. Company that has faithfully carried out 

every obligation assumed during so long a period may be regarded as an important 

soap in the foundation upon which our country’s prosperity rests. Its agents may 
e found in all cities and towns. 


Western Branch: INSURANCE EXCHANGE, CHICAGO, ILL. 


WM. B. CLARK, President L. O. KOHTZ, Asst. Genl. Agent 
THOS. E. GALLAGHER, General Agent R. B. IVES, Asst. Sec’y 

















was asked by a representative of THE 
NationaAL UNDERWRITER to give his views 
soncerning present conditions with especial 
teference to what effect the transition 
period in business circles is to have upon 
the fire insurance companies. 

No Danger of Closing Down 


Mr. Glenn says that the fire insur- 
ance companies need have no fear of 
empty factories or a depression in busi- 
ness) He does not anticipate that the 
moral hazard will increase sufficiently 
tc be noticeable. His recent con- 
ferences with manufacturers have left 
him with the opinion that this country 
is entering upon a period of great 
Prosperity and that there will be for 
the next two or three years a keen de- 

(CONTINUED ON PAGE 3) 


THE AIRPLANE— 


is the military eagle, aptly termed the Eyes 
of the Army. Rising above and before the 
battle line, it watches for coming attacks. 


FIRE gives no ‘warning ‘of its coming. No 
eye can see where it will strike next. 


ADEQUATE Insurance is the airplane of 
protection. Use foresight instead of actual 
vision. 











** AMERICA FORE”’ 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY OF jNEW YORK 
Cash Capital—One Million Dollars HENRY EVANS, President 


Home Office Managing Branch Offices: 
80 Maiden Lane, New York} San Francisco, Chicago 


AMERICAN EAGLE FOR AMERICAN PEOPLE 








EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY Vice-President 
THOMAS C. TEMPLE, Secretary | 
THEODORE, F_ SPEAR, Ass’t See’y 
FRED C. GUSTETTER, Ass’t Sec’y 


JOHN B. KNOX, Secretary 

GEORGE C. LONG, JR, Secretary 
HENRY P. WHITMAN, Ass't Sec'y 
EDWARD V. CHAPLIN, Ass't Sec'y 


Surplus to Policy-holders_ . - $ 9,859,040 
Total Losses Paid . < a - 87,600,000 
Cash Capital - Three Million Dollars 
Reinsurance Reserves - $6,782,134 
a for — Losses and all other 

7 . 2 - 887,759 
NET SURPLUS - . ° ‘: 6,859,040 


Total Assets - ~ 





$18,040,850 











HENRY EVANS VIEWS 
ON NEW CONDITIONS 


Change from War to Peace Basis 
Will Call for Increased 
Watchfulness 


GREAT CAUTION NEEDED 


Must Be No Disposing of Vanished 
Values to Insurance Companies at 
War Prices 


NEW YORK, Nov. 20.—President 
Henry Evans of the Continental has 
given his views on the business and 


insurance conditions following the war. 
He said: 


The advent of peace will by no means 
mean that fire insurance may relax its 
wartime vigilance to vegetate in the se- 
curity of an overnight return to normal 
conditions. Readjustment of the nation, 
keyed to the pitch of war, to the 
smoother and broader symphony of peace, 
will not be made in one swift modula- 
tion. New problems and new trials will 
come up for solution and only by the 
exercise of all foresight and care will 
new conditions be met and conquered. 

The necessities of war early caused a 
slump in all building operations except 
those essential to our victory. Thousands 
of manufacturing plants—large and small 
and of practically every description— 
went up at war prices and war values; 
some in towns and cities already exist- 
ing; others in locations where, to house 
the new population, new towns had to 
me erected entire, together with all that 
goes with them. In existing towns and 
cities where in some cases new industries 
brought about large additions to the 
population, new blocks and subdivisions 
of dwellings went up. Over and above 
new plants, great numbers of established 
manufactories changed from peace activi- 
ties to war production, necessitating ex- 
tensive remodeling in many cases and 
the instaliation of new machinery in 
most. 

Values Greatly Increased 


Values increased by leaps and bounds 
and profits generally increased well be- 
yond ordinary peace returns. Instead 
of turning men away, plants have worked 
shifts, and have worked shorthanded in 
many cases. What will be the effect of 
peace on such conditions? Probably no 


two men will entirely agree. In the 
main, there are two broad viewpoints 
argued. 


One is that a tremendous slump will 
tread on the very heels of the peace 
declaration; that plants erected and 
modified for war purposes will fall into 
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sudden disuse, there being no further call 
for their product and they being unpre- 
pared to resume:peace work immediately. 
War equipment pill have to be “scrapped” 
and peace machinery restored or in- 
stalled new, or else operations suspended 









































































drain away from such unproductive lo- 
eations and values of dwellings, stores 
and contents will depreciate. War wage 
rates will fall, too, affecting labor con- 
ditions and probably breeding strikes, 
with the usual destruction of property. 
This is one side of the picture. The 
other is of a more optimistic tone. Ci- 
vilian building operations, held in abey- 
ance for so long, will be undertaken as 
rapidly as possible, opening fresh ave- 
nues of employment as fast as war busi- 
ness closes down. Plants that changed 
from a peace to a war basis will be pre- 
pared to restore former equipment with 
comparatively little delay. 


Profits Will Not Vanish 


New plants, erected for war activities, 
will not be deserted or “scrapped” be- 
cause the great cost of their erection at 
war prices will force their continuance 
in business for purposes of profit. Some 
salvage will be demanded, and with the 
experience of other plants at hand, these 
will find it fairly easy to shift equip- 
ment and operations from a war to a 
peace basis. Thus values will be partly 
stabilized in new towns and new parts 
of old towns. Profits will decrease, but 
not vanish, and values likewise. Labor 
will find abundant openings in the re- 
sumption of activities so long neglected. 
Articles cheerfully given up by the peo- 
ple for the period of the war will again 
be demanded and manufactured. Months, 
if not years, will be required to replace 
the loss caused by the war—not so much 
the actual loss due to destruction as 
that more subtle loss caused by the halt- 
ing of normal progress in all walks of 
life. To make up this lost ground, the 
nation will have plenty to do. There 
will be work for everybody; prices will 
stay up and stable; values will remain; 
conditions will be favorable generally. 
In short, the nation will face a period of 
abounding prosperity after peace is de- 
clared. 


Conditions Will Change Gradually 


The truth probably lies in the no man’s 
land between these two viewpoints. Some 
industries, some sections, will undoubt- 
edly show abnormal fluctuations in values 
and profits; others will as likely maintain 
an average stability. Loss and deprecia- 
tion will surely develop in some cases, 
offset by enhanced values and increased 
profits in others. Instead of a sudden 
slump, or a tremendous surge of pros- 
perity, it is likely that conditions will 
change gradually—that the readjustment 
of values and labor will be a slow process 
towards the future normal level. Whether 
this future normal will be that of pre- 
war times, or sink even below that, or 


and plants left idle. War population will’ 





remain higher and better, is largely a 
matter to be decided by future develop- 
ments, economic and political. 

To cite instances of specific industries: 

With the whole metal working industry 
so largely serving the government the 
bid for peace has had no effect on pro- 
duction, though undeniably it has caused 
many manufacturers to think sharply 
concerning plans for the transition. The 
existence of government price-fixing ma- 
chinery is counted on to stabilize the 
market when war demand falls off, but 
there has been some evidence latterly, 
particularly in pig-iron and in old ma- 
terial, that buyers recognize the entrance 
of new possibilities into the situation. 

The large number of men taken for the 
army has diminished demand for men’s 
suits, hats, coats, ete. Difficulties in the 
supply of materials have also been great, 
but the trade has benefited by the realiza- 
tion of existing stocks at enhanced prices. 
Prices will doubtless decrease after the 
war, but the return to civil life of mil- 
lions of fighters will increase demand. Is 
not this illustrative of the fact that every 
loss will bring its own compensation in 
some degree? The government’s intro- 
duction of standard suits at fixed prices 
will relieve the situation as regards 
scarcity of materials. The woolen indus- 
try is more under the control of the gov- 
ernment than most others. 

One thing is certain beyond a peradven- 
ure: The business of fire insurance will 
be affected. Whichever way after-war 
conditions turn, vigilance is requisite for 
the good of the business. Declining 
values will have to be carefully scruti- 
nized. Covers will have to be reduced 
correspondingly with lowered values. 
Useless and unused properties will call 
for cancellations. The moral hazard will 
bear close watching. Especially in the 
case of the unusual amount of use and 
occupancy insurance, written during the 
war and based on war incomes, will 
moral hazard play a larger role than ever 
before. Explosion insurance, which pro- 
duced a comfortable premium income 
with satisfactory results so far, will no 
doubt disappear to a great extent, notice- 
able especially in the East. 


Local Readjustments 


An average stability of values will 
need even closer watching, for concealed 
in any such averages will lie innumerable 
small and local readjustments—a de- 
crease here balanced by an increase there; 
this loss offset by that enhanced value; 
good conditions in one place standing 
against bad conditions in another. Any 
such situation as this will demand con- 
stant alertness, both for the company it- 
self and for the benefit of the assureds. 
For the company, to see that liability is 
reduced to correspond with decreased 
values, or eliminated in the event of im- 
pairment of value. For the assured, to 
make sure that where values do enhance 
they are properly cared for; that coinsur- 
ance provisions are properly complied 





with; that insurable values, so far-as the 
company can rightly exert its influence, 
are properly protected. 

This is a phase of our service that must 
not be overlooked; a service which, if 
carefully and impartially rendered to the 
assured, should be of great benefit to the 
company and to the business as a whole, 
in demonstating to the assured that his 
interests are not being overlooked while 
the business is seeing to its own future. 
Any great wave of prosperity, with 
blanket inflationyof values, will call for 
close study because such a trend will 
mean only indefinite postponement of the 
final readjustment, which must be han- 
dled as already indicated. 

To sum up: The change from war to 
peace conditions will call for increased 
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watchfulness from fire insurance — not 
only to protect itself, but also to guarg 
the interests of its clients, our assureds, 
There must be no disposing of vanisheg 
values to the companies, at war prices; 
there must be no wanton reduction jn 
amounts of insurance, unless values have 
actually depreciated, or are sure to de- 
crease. Our readjustment to genera] 
values and conditions must be brought 
about impartially and fairly. 

With no trace of pessimism, but rather 
with unbounded faith in the future 
growth of America, it cannot be over. 
looked that the coming period of recon- 
struction will require the constant alert- 
ness of our office, field and agency forces, 
to avoid moral hazard losses and keep the 
premium income growing. 














REPORT ON 1918 HAIL SEASON 








for the season of 1918 has just 

been issued by the Western Ad- 
justment & Inspection Company. The 
report goes rather exhaustively into 
the hail loss situation for the season 
just closed and sets forth some inter- 
esting facts. 

Considering the large number of 
losses handled the final disposition of 
claims this year has been attended 
with less friction and complaint from 
all sources than ever before. There 
were few losses in the southwest until 
the end of the season when the lack 
of uniformity in cotton applications 
caused some claims to be left unset- 
tled. It is suggested that this condi- 
tion may be remedied if companies 
writing these lines would adopt a clear 
and unmistakable form. One modeled 
substantially as follows would elimi- 
nate many difficulties from the adjust- 
ment standpoint: 

“It is further understood and agreed 
that when cotton is insured the liability 
of the company shall be reduced in the 
same proportion in which said crop, or 
any part thereof matures, or is reduced 
by picking, pulling, cutting or other har- 
vesting, or by being in any manner dam- 
aged or destroyed. When a boll opens, 
it shall be considered mature.” 

Nebraska suffered a serious drought 
and grasshopper hazard and hail ad- 
justments in that state were accord- 
ingly attended with many difficulties. 
In many parts of the state where the 
crop losses were from 75 to 100 per- 
cent only about 10 to 25 percent were 
chargeable to hail. Approximately 
2,000 claims were received in three days 
from all parts of Nebraska, by far the 


Tice report on the hail adjustments 





largest number being from Oxford, 
west along the main line of the Bur. 
lington, its Imperial branch and its 
Holdredge to Sterling branches. 

* * * 

In western Nebraska and Colorado a 
new hazard appeared this year in the 
form of combined harvesting and thresh- 
ing machines, which strip grain from the 
heads. Before they can be used the grain 
must be dead ripe, and as much of the 
straw in that part of the state crumples 
when it becomes overripe, many spurious 
hail claims are reported. This season 
numerous fields were destroyed by hail 
which under normal conditions would 
have been harvested before the storms 
occurred, as adjoining fields were har- 
vested and out of danger where headers 
were used. 

* * * 

North Dakota, which produced the big 
bulk of the losses in 1916, again came to 
the front this year with 8,945 claims. 

Montana almost passed the year with- 
out a serious disaster, but at about the 
end of the season some 800 claims were 
reported from storms that broke just at 
harvest time when a minimum of hail 
causes a maximum of loss. 

It is suggested that liability on crops 
in South Dakota, Minnesota, North Da- 
kota and Montana be not assumed until 
June 1, the cancellation feature elimi- 
nated, and the reservation feature sub- 
stituted to permit agents to solicit early 
in the season. 

It is also felt that the present contract 
on corn is not understood and should be 
more specific and definite. The liability 
on corn and fodder should be divided and 
a specific percentage of liability assumed 
for leaves and fodder. 

No liability on corn should continue 
after Sept. 1, in any territory, and the 
adoption of that date for expiration is 
suggested. 
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CHANGES IN THE FIELD 
GRAVENSTINE WITH HANOVER 


State of Pennsylvania Man Is Popular 
in the Ranks and Is 
Able Worker 


Raymond T. Gravenstine, for the 
past nineteen years with the State of 
Pennsylvania, has resigned as Wis- 
consin state agent of that company to 
become state agent in Wisconsin for 
the Hanover, succeeding C. M. Carter, 
who becomes Michigan state agent of 
the Aetna. Mr. Gravenstine is secre- 
tary of the Wisconsin Insurance Club 
and is one of the popular field men 
of the state. Before going into the 
Wisconsin field he was for many 
years chief examiner at the home office 
of the State of Pennsylvania and has 
had a splendid all around insurance 
training. He has the real insurance 
stuff in him. 


Irvin W. Heaton 


Irvin W. Heaton, son of Rollin B. 
Heaton, Salem, of the Heaton & Tay- 
lor Agency, has been appointed special 
agent for the Agricultural, with head- 
quarters in Columbus. Mr. Heaton 
was for two years a member of the 
staff of the Ohio Inspection Bureau, 
and has a personality that will take 
him far in his new field. 


R. C. Alton and L. C. Breed 


The National of Hartford appointed 
R. C. Alton, special agent in the New 
York suburban field as special agent 
for New Jersey succeeding Frank L. 
Armstrong who died last week. 

L. C. Breed of Albany, N. Y., east- 
ern New York special agent of the Na- 
tional is placed in charge of the sub- 
urban field temporarily. 


JOHN M. GLENN TELLS OF 
INDUSTRIAL CONDITIONS 


(CONTINUED FROM PAGE 1) 


mand for the products manufactured in 
this country. 


Sees Feeling of Relief 





“The prosperity of manufacturers,” 
Mr. Glenn said, “rests almost entirely 
upon the labor situation. What labor 
does and what labor demands influence 
conditions in no small degree. There 
is no reason to think that the manu- 
facturers are not considerably relieved 
over the closing of the war and the 
dissolution of labor supervision by the 
government. During the period that 
labor has been under the supervision 
of the government, manufacturers have 
been harassed by various attaches of 
the labor bureau at Washington with 
requests for information and rather in- 
sistent demands for the filling out of 
questionnaires. This has had the effect 
of keeping manufacturers stirred up 
over the employment problem, and 
there has been present the constant 
fear that their men were to be shifted 
irom their plant to some other industry 
that might be regarded as more essen- 
tial than their own. With the resump- 
tion of normal conditions it will now be 
Possible for employers to deal with 
their own men in a satisfactory manner. 


Labor Conditions Favorable 


_ “There are those who are now sound- 
ing the alarm and expressing the fear 
that the bolsheviki is to arise in this 
country and create dissension in the 
Tanks of labor and seriously hamper the 
production of goods so necessary to keep 
things on an even basis. I should like to 
State that there is no more patriotic body 
of men in the country than the laboring 
men. There may be one or two outbreaks 
or riots, but the great mass of labor- 
ers will be out of sympathy with them, 
and they will not be interpretive of the 
Views held by the majority of laboring 
men in this country.” 

Mr. Glenn says that those industries 








which have, during the period of the war, 
been regarded as nonessential will have 
their production greatly accelerated by 
the lifting of the ban. Furthermore, there 
will now develop a rather lively demand 
for certain products which have been 
more or less on the prohibited list, such 
as musical instruments, sporting goods, 
etc. People who have hesitated to spend 
their money for anything but the neces- 
saries of life will create a demand for the 
luxuries and pseudo-luxuries. Industries 
whose production has been hampered or 
curtailed will also receive the benefits 
of the elimination of the restrictions. 
The building industry, which Mr. Glenn 
says has probably been more affected 
than any other one industry, will in the 
next two years enjoy the greatest period 
of prosperity in its history. Woodwork- 
ing establishments, he predicts, will also 
be in a very sound position during the 
next few years. 


Labor Transfer Most Essential 


The pressing problem is to transfer the 
men who have been engaged in war 
work to their regular occupations. This 
shifting of labor, Mr. Glenn says, will be 
accomplished with very little disturbance, 
for the reason that thére are jobs for 
all, and that this change will not create 
a fringe of unemployment. There will 
be no slack to be taken up. With the 
erders to fill and the men to fill the or- 
ders and the steady demand for materials 
and products of all kinds, Mr. Glenn says 
that all of the important manufacturers 
that he has come in contact with recently 
feel that this country is entering upon a 
period of great prosperity. 





An arson suspect claimed to be deaf 
ben arrested, but he got his hearing 
ater. 








AERO CONTRACTS CUT 


CURTIS CO. LOSES BIG JOBS 





Effect on Insurance—Excess Indem- 
nity Association May Be Aban- 
doned as a Result 


NEW YORK, Nov... 20—Of pro- 
nounced interest to fire underwriters 
is the reputed action of the government 
in cancelling three of its largest con- 
tracts with the Curtis Aeroplane & 
Motor Company of Buffalo, for it was 
the reputed inability of this concern 
to obtain sufficient indemnity that was 
partly responsible for the creation of 
the Fire Underwriters’ Excess Asso- 
ciation. 

The Curtis plant covers 17 acres, and 
contains high values. At latest ac- 
count it was insured—under general 
form and use and occupancy—for not 
less than $12,000,000. 


Gradual Curtailment 


The action of the government in 
connection with the Curtis people is 
in keeping with the policy to be pur- 
sued from now on, namely, the gradual 
curtailment of all war orders, save such 
as are required for current needs. 

Because of this general slowing down 
of war activities and those closely related 
thereto, the reasons that induced the for- 
mation of the excess writing association, 
in the minds of many company men, no 





r 


longer hold, and they favor the aban- 
donment of the effort. The matter is now 
under advisement and final decision may 
be looked for before many days pass. 


Never More Than Formed 


With a company membership of 119 and 
a writing capacity of $150,000 on any ac- 
ceptable line, the Fire Underwriters’ Ex- 
cess Association never got beyond the 
formation stage. It was expected that 
business would be written about the 
middle of this month, but the sudden 
termination of the war forced a change 
in program, and it is improbable that 
anything will now be done. 

There are those, however, among man- 
aging underwriters, who feel that such 
an association should be permanently re- 
tained for taking care of the considerable 
volume of business going to London 
Lloyds every year. Whether such a course 
is possible or not is a question. 





Wants to See the Money 


Secretary Chauncy S. S. Miller of the 
National Association of Insurance Agents 
is now urging all who subscribed for the 
defense fund at the Cleveland conven- 
tion in behalf of their local boards or 
state associations to send in the money. 
He states that the influenza epidemic has 
prevented many from saving meetings 
and this has delayed the gathering in 
of the money. The individual subscrip- 
tions have come in splendidly, says Sec- 
retary Miller, but state and local units 
have been very slow. 


The National Mutual Assurance of 
Philadelphia, having a surplus of $96,650, 
kas been admitted to do a fire business 
in Massachusetts and has appointed D. D. 
Randall as its Boston agent. 








ESTABLISHED 1824 
COVERAGES: 
Theft, Transportation, Tornado, Collision and Property Damage. 


PATRIOTIC 


ASSURANCE COMPANY, Limited 


A strong Agency Company under Sun Insurance Office backing and management. 
Good agency connections solicited where not now represented. 
Fire, Tornado, Explosion, War Cover, Sprinkler Leakage and Automobile Fire, 
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Greater Capacity for Local Agents 
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EAGER TO ELIMINATE 
POINTS OF DIFFERENCE 


The Stock Lion and the Mutual 
Lamb Discuss Co-operation 
in Giving Public Service 


HOLD THE WHIP HAND 


Farm Mutuals Clinch Control of Na- 
tional Organization—Proceedings 
of Closing Sessions 


The feature of the closing session of 
the National Association of Mutual In- 
surance Companies, held last week in 
Chicago, really was the appearance be- 
fore the mutual lambs of the roaring 
lions, as personified by Judge O. B. 
Ryon, general counsel of the National 
Board, who said some very acceptable 
and wise things on the necessity of co- 
operation and who was most cordially 
received. The judge told the delegates 
they didn’t realize what they had got 
themselves into by extending the invita- 
tion and sitting without protest in the 
presence of the octopus, but that he felt 
the exigencies of the times justified the 
danger into which they had ventured. 

W. B. Gasche of Topeka, Kas., speak- 
ing subsequently in appreciation of 
Judge Ryon’s remarks, said the stock 
lion had come into the presence of the 
mutual lamb; that the lamb had not 
lost any wool or the lion any fur, and 
that both had been benefited by the 
contact. 


Cooperation in Service 


The problems of the war, said Judge 
Ryon, had pressed equally hard on both 
the mutuals and the stock companies, 
and the results of the war could not 
fail to press with equal severity on both. 
If these burdens were met in the proper 
spirit of co-operation, he said, and the 
competition of rates and methods which 
had prevailed in the past was super- 
seded by a genuine competition of pub- 
lic service, he had no fear that the ghost 
of socialism, so often portrayed as 
stalking abroad in the guise of govern- 
ment insurance, would ever materialize. 
But he emphasized the fact that co- 
operation must be enforced at every 
point of contact. With that established, 
no one could question the fact that 
there is a real field for the mutual com- 
panies,’ the inter-insurers, the stock 
companies and every other form of in- 
surance. 

The judge’s utterances were inter- 
rupted frequently with applause, were 
roundly applauded at the close, and the 
vote of appreciation he received was 
hearty and spontaneous. 


Farmers Hold Control 


The association elected the following 
officers: C. M. McMillan, Carthage, IIl., 
president; John Hoffa of Pennsylvania, 
W. A. Rutledge of Iowa and George A. 
Jacobs of Wisconsin, vice-presidents; C. 
A. McCotter, Indianapolis, treasurer; 
Harry P. Cooper of Indiana, L. R. Welch 
of Massachusetts (the retiring president), 
and Justin Peters of Philadelphia, direc- 
tors. Subsequent to the adjournment of 
the convention the new board of directors 
elected Mr. Cooper secretary for his sixth 
term. 
_ Mr. McCotter is the only representative 
of the so-called class mutuals among the 
new officials. Mr. Rutledge represents a 
hail company and Mr. Jacobs one of the 
Wisconsin city and village mutuals, but 
all the rest of the officials are from the 
farm companies. 


Also Control Committee 


Another evidence of the determination 
of the farm mutuals to keep control of 
the national organization in their own 
hands came in the election of the com- 
mittee to revise articles of association 
and by-laws. The motion on which ac- 





HE end of the Great War will 
[ raviaty bring into prominence a 

number of problems, both old and 
new, which will need to be solved. 
Some of these problems will affect the 
insurance business in its most vital 
relations with the public and in its 
internal arrangements. It is, there- 
fore, a convenient time to make an 
announcement regarding the possible 
influence of the Insurance Institute 
movement upon these internal and ex- 
ternal relations. 
Before long numbers of young men 
will be returning to their former em- 
ployment in insurance offices, and 
others not previously in the business 
will be proposing to adopt an insur- 
ance career. Whether the most desir- 
able material finds its way into our 
ranks, or whether the best use is made 
of that material, depends upon two 
questions. Does an insurance career 
offer a coveted professional status to 
those desiring to make a position for 
themselves in the world, and do facili- 
ties exist for the education of entrants 
in the various departments of this 
highly technical and expert business. 


HESE questions have been answered 
in Great Britain by the establishment 
of a chartered insurance institute grant- 
ing degrees of fellowship or associate- 
ship to those who by their achieve- 
ments, or by study and examination 
have become entitled to them, and the 
organization of local institutes has 
made it possible to provide the special- 
ized education whereby students may 
acquire these degrees and with them a 
coveted and well-defined professional 
status. 

In this country there are some 17 in- 
surance societies or clubs engaged more 
or less in educational work, all of which 
are federated with the Insurance Insti- 
tute of America. This latter association 
has been in existence for ten years and 
has up to the present time done a large 
amount of useful work in the preparation 
of study courses and text books, and in 
earrying out the function of an examin- 
ing body. Its diplomas, however, have 
not proved sufficiently attractive to en- 


INSURANCE INSTITUTE 
MOVEMENT IN AMERICA 


BY FREDERICK RICHARDSON 
President Insurance Institute of America 


’ 


courage a large number of students to 
take up the systematic study of insur- 
ance subjects, although there is an evi- 
dent desire on the part of young men 
entering the business to undertake a 
qualifying course of studies. 


NFORTUNATELY they find that there 
is little encouragement given to the 
educational movement by the companies 
with which they are associated, probably 
due to the fact that up to the present it 
has not been possible to give it wide 
publicity, and as the diploma, when they 
have obtained it, does not confer any 
recognized distinction, they are without 
any stimulus in their pursuit of knowl- 
edge. It is gratifying to record, however, 
that in spite of these drawbacks there is 
a fair number of persistent students who. 
present themselves for the annual ex- 
amination. 

In view of this situation a campaign is 
about to be started to interest the com- 
pany executives in the educational work 
of the Insurance Institute of America 
and in the activities of the local Insti- 
tutes. A plan is being drawn up to se- 
cure a federal charter, if possible, so that 
fellowship and associateship degrees may 
be conferred and the work of education 
encouraged. There should be institutes 
in every insurance center as in Great 
Britain where the leading insurance men 
take a close interest in the movement 
and guide and control it. 


HY? Because we owe a duty to the 
younger generation to whom the 
torch has to be passed on. Moreover the 
only constructive line of defense against 
the constant threats and interferences of 
outside agencies lies in the acquisition of 
a recognized professional status for the 
men engaged in the business. Until then 
there will be misunderstanding and dis- 
sipation of forces both within and with- 
out. Great results can be obtained with 
the expenditure of a very small amount 
of money, and, therefore, the Institute is 
not asking for money. What is needed is 
good-will and service in the cause of the 
young men who have gone out, or have 
been ready to go out, to defend if needs 
ke with their lives the major interests 
of us all. There can be no doubt as to 
what the result of the appeal will be, for 
there are no men more ready to show 
kindly encouragement to the oncoming 
generation than American executives; 
none more Keenly aware of the high and 
noble qualities of American youth. 








tion was taken provided that the incom- 
ing president, secretary and treasurer 
and four members to be elected from the 
floor should constitute this committee. 

The elected members are: W. B. Ga- 
sche, Topeka, Kan.; B. Reese Jones, Des 
Moines; E. A. Holden, Lansing, Mich., and 
W. M. Deisher, Reading, Pa. Mr. Jones 
represents a municipal dwelling mutual, 
and, with the exception of Mr. McCotter, 
(treasurer),*is the only committee mem- 
ber not actually representing a farm mu- 
tual. 

Protest Over Compromise 


Differences between the national asso- 
ciation and the federation (class mu- 
tuals) over the payment of dues were 
temporarily ironed out by the adoption 
by both bodies of a conference commit- 
tee report under which, for the coming 
year, the federation continues to pay dues 
for its constituent companies under the 
old arrangement, and the association, 
instead of making a separate contract 
with Herman L. Ekern as counsel, makes 
a contract with the federation to pay 
that body $2,500 from the dues so col- 
lected in lieu of all other charges for 
counsel. 

This agreement was not ratified with- 
out a strong protest from Mr. Holden, 
who declared it was. discrimination 
against all members except those in the 
federation, and that the charge of $2,500 
for counsel was nothing less than a 
hold-up. The action taken was the main- 
spring of the constitution of the com- 
mittee on revision of articles of associa- 
tion and by-laws, which will include the 
subject of dues, and Mr. Holden’s pro- 
test resulted in his inclusion in the com- 
mittee. 

The last feature of the session was the 
presentation of an inscribed ivory gavel, 
with ebony handle, to the retiring presi- 
dent, L. R. Welch, of Fitchburg, Mass. 
The presentation was made by Mr. Dei- 


the Reading convention, presented to 
Mr. Welch, on behalf of the Pennsylvania 
state association, a gavel for active use 
made from the wood of an historic pear 
tree. Mr. Deisher is particularly happy 
in his selection of words on such occa- 
sions, and he was spurred to new heights 
of eloquence by what he regarded as 
probably the unique honor that had come 
to him of making identical presentations 
to the same man, under virtually the 
same conditions, on two occasions. 

W. E. Stroub of Nebraska also pre- 
sented to Mr. Welch a substantial purse 
on behalf of the association, to be con- 
veyed to Mrs. Welch, who was not pres- 
ent, for the purpose of buying a necklace. 
She is said to possess 110 of these articles 
of adornment. 


Ekern on Federal Taxes 


Mr. Ekern presented his report as 
counsel on the federal tax law, reviewing 
all the efforts that had been made to 
obtain for the. mutuals such exemptions 
as were reasonable and just while not 
absolving them from the patriotic duty 
of contributing their just share to the 
support of the government. He also out- 
lined the present status of revenue legis- 
lation as affecting the insurance busi- 
ness, and pointed out that the chief 
difficulty was not to fix the amount that 
would be equitable, but to so place and 
define it that its computation and pay- 
ment would be with the least possible 
trouble and expense. 

Mr. Ekern commented with apprecia- 
tion on Judge Ryon’s remarks, and cited 
a number of specific instances in which 
the legal departments of the mutuals and 
the stock companies, as represented by 
himself and the judge, had worked to- 
gether for the common good with excel- 
lent results. 


Wednesday aiternoon’s session was 
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AMERICAN COMPANIES 
OPERATING IN CUBA 


More Institutions Are Being At- 
tracted to the Island Than 
Heretofore 


BUSINESS IS PROFITABLE 


Great American, Rochester Underwrit- 
ers, Niagara Fire and United States 
Fire Will Soon Enter 


NEW YORK, Nov. 20.—Cuba hay- 
ing proved an attractive field for the 
fire companies there represented, ad- 
ditional American offices are planning 
to enter the territory. On Friday last 
Secretary Phillips of the Great Amer- 
ican and Frank W. Jenness, manager 
of the Rochester Underwriters, left for 
Havana to complete arrangements for 
proper representation upon the island. 
The Niagara Fire and the United States 
Fire have also definitely decided upon 
entry, and the Globe & Rutgers has the 
matter under advisement. 
Companies Already Operating 


The companies already established 
in Cuba are: the Hartford, Home, 
Phoenix of Hartford, Continental and 
the National of Hartford. The Home 
and the Hartford are in Porto Rico as 
well, and as each reports satisfactory 
experience the assumption is that the 
other companies will enter the smaller 
island too. 


Conditions governing the admission of 
foreign fire companies to Cuba are far 
from onerous, a special deposit of only 
$75,000 being required after the island 
authorities have been satisfied as to their 
financial soundness and business reputa- 
tion. The accepted policy of Cuba is not 
nearly so liberal in its conditions as is 
the standard form in use in the United 
States, and there is no rate competition 
from outside companies, all institutions 
on the island being members of the Gen- 
eral Rating Association. 


Principal Industries 


The principal industries of Cuba are 
sugar and tobacco raising, which busi- 
ness is written by the insurance com- 
panies at minimum tariffs. Mercantile 
and residential properties, of course, are 
insured, and while rates on these classes 
are low compared with those charged in 
this country, losses correspond, and hence 
the business may be written at a profit. 
Cubans hold every fire to be a crime and 
a property owner suffering loss must first 
convince the authorities that it was of 
accidental origin before he is permitted 
to recover under his insurance contract. 
He is, moreover, compelled to file com- 
plete proof of loss within thirty days, 
else his claim is outlawed. 


British Companies Have Edge 


Fire insurance on the island is written 
largely by British institutions, though 
there are several home companies which 
do a substantial business. The American 
offices are also thriving, the large amount 
of capital from this country invested on 
the island being a strong factor in their 
favor. : 

If the insurance companies would is- 
sue tornado policies in Cuba there is no 
limit to the volume of: business they 
could secure. The hazard is too great, 
however, and no office would think of 
assuming it. 

During the war period both the to- 
bacco and sugar crops of Cuba have been 
large in yield and have commanded high 
figures, so that the island has enjoyed an 
unusual season of prosperity, in which 
insurance’ interests, naturally, have 
shared. That these desirable conditions 
will continue indefinitely is the prevail- 
ing belief and supplies the impelling ee 
tive for the entry into the island 0 
the additional American companies above 
named. 





(CONTINUED ON PAGE 5) 
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PRINTING PROPOSAL UP 


EASTERN PEOPLE INTERESTED 





Uniform Company of Chicago May 
Increase Its Facilities to Meet 
Larger Demands 





NEW YORK, Nov. 20.—It is under- 
stood here that the Eastern Union will 
endeavor to have some arrangements 
made whereby companies in the east 
can take advantage of the service of 
the Uniform Printing & Supply Com- 
pany of Chicago, which has proved to 
be such a big success for companies in 
the west. i 

If the Eastern Union’s project is 
adopted it is said here that the print- 
ing company in Chicago will arrange 
to enlarge its facilities, take more 
space, add to its capacity and prepare 
itself for larger demands. The print- 
ing company has proved a great suc- 
cess and is very satisfactory. 





MARINE COMPANY WILL 
SOON WRITE FIRE LINE 





Plans Are Being Made by the Ameri- 
can Merchant to Extend Its 
Operations 





NEW YORK, Nov. 20.—Unless 
present plans miscarry Jan. 1 will wit- 
ness the entry of the American Mer- 
chant Marine of New York City into 
the fire field as well as marine. The 
charter of the company has _ been 
amended to permit writing the new 
line and additional funds paid into cap- 
ital and net surplus account, making 
these items $400,000 and $1,000,000 
respectively. Agencies will be estab- 
lished for the new branch in all de- 
sirable sections of the United States. 
It is probable that New York City 
business will be written through the 
company’s own branch office. C. P. 
Stewart is president of the American 
Merchant and will direct its general 
underwriting policy. 


EAGER TO ELIMINATE 
POINTS OF DIFFERENCE 


(CONTINUED FROM PAGE 4) 


taken up chiefly with the automobile 
conference, at which the theft problem 
was threshed out to considerable extent, 


but without acquiring much of value, | 


except the authorization of a committee 
of five to investigate all kinds of mutual 
automobile coverage and to report a year 
hence something that would tend toward 
greater uniformity, although it was 
clearly recognized that no present ef- 
fort to formulate a standard policy could 
be successful. 

Four members, of the committee were 
appointed, including Chairman J. E. 
Brookhart, of the National Mutual, Ce- 
lina, O.; Gage McCotter, Indianapolis; 
H. J. Rowe, Iowa, and W. E. Hibbard, of 
the Integrity Mutual, Chicago. The fifth 
member will be appointed later. 

Mr. Hibbard wanted a conference to 
take the preliminary steps toward the 
organization of an identification bureau 
like that operated by the stock auto com- 
panies out of Chicago, for the recovery 
of stolen cars, but the members seemed 
to fear that it would cost too much, and 
hothing was done. 


Final Federation Session 


The federation, meeting at the L a Salle, 
heard Mr. Ekern’s report on federal tax 
laws Wednesday afternoon; adopted the 
conference report on relations with the 
national body as outlined in the proceed- 
Ings of the association, and elected three 
members of the governing board. The 
terms of Messrs. Adderly, Welch and 
Buxton had expired and they were unani- 
mously reelected for two years under 
Suspension of the rules. 

Next year’s convention will be held at 
Des Moines, at a time to be fixed by 
joint agreement of the directors of the 
association and the governing board of 
the federation. 





. Western Department; 
Insurance Exchange, Chicago 
Head Office: 
100 Williams St., New York 


Pacific Department; : 
Enables its Agents to take advantage of progressive movements and new features in 343 Sansome St., San Francisco 
insurance. The Imperial writes Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and other special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 
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Minneapolis marine Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you, 
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CHICAGO AND SUBURBAN 


RESTRICTIONS STILL ON 

No announcement has come from 
Washington as to how long govern- 
ment regulations of sprinkler equip- 
ment sale will continue. It is taken 
for granted that the government regu- 
lation of price will continue in effect on 
all contracts which have not been com- 
pleted or begun and which were made 
under supervision of government offi- 
cials. Probably those who sprinklered 
their plants during the war or made 
contracts to do so will get as good a 
price as those who seek to sprinkler 
in the next six months or year, as 
the government regulated profits and 
watched carefully to prevent any over- 
charges. 








* *K * 
OIL PROTESTANTS IN CHICAGO 


A committee of three eastern officials 
is in Chicago and will meet Thursday 
of this week with the officers and di- 
rectors of the new underwriting oil 
association to discuss the protest filed 
by a number of companies against the 
formation of this organization. Con- 
siderable opposition has been directed 
against the oil pool by companies that 
have developed an extensive business 
in this direction in Kansas and Okla- 
homa. ‘The point is made that their 
business will be greatly endangered by 
the formation of this association. It 
is thought that some of the wrinkles 
may be ironed out at the meeting. 

* 


NO IMMEDIATE RELEASE 

It is the opinion of men who have 
been watching government orders for 
fire apparatus that peace will not bring 
any immediate release of government 
ordered apparatus pieces for municipali- 
ties. Until the war came, the fire pro- 
tection of many government plants, 
piers and forts was extremely slight, 


tection went. It is believed that the 
government will now make an effort 
to get fire protection for its property 
in better condition for peace times and 
will use the apparatus which has been 
ordered. With the release of steel and 
workmen from war industries, appa- 
ratus plants should be able to meet 
the demands of municipalities for their 
goods. 
i 
KEEPING EARS TO THE GROUND 


Insurance men today are keeping 
their ears to the ground and watching 
business conditions owing to rapid 
changes following the end of the war. 
In addition to other very valuable ma- 
terial a contribution that will elicit 
much interest is an interview with one 
of the leading officials of a steel com- 
pany as to the conditions in the steel 
and iron business. With the big build- 
ing program now at hand the steel 
business is a barometer of the time. 
This contribution can be found in the 


Agents’ Educational Supplement in 
Part 3 of this issue. 
* *x* * 


MORE CERTAINTY NOW 


Insurance men feel that business 
conditions will be greatly improved 
through the certainty that now con- 
fronts all lines. During the war period 
many business men were uncertain as 
to the future. Furthermore they did 
not know what taxes might be imposed 
upon them by the federal government. 
The tremendous demands upon the 
United States financially meant that 
business would have to meet them. 
Congress was therefore preparing to 
greatly extend its scheme of taxation. 
That meant of course taking 50 per 
cent or more of the profits made. 
While taxes will be high for some 
years to come business men now know 
that they will not be as exorbitant as 
anticipated a few weeks ago. This has 
had a rather buoyant effect upon the 
minds of business men. In order to 
keep in close touch with the situation 


conditions very thoroughly, taking up 
the various lines of industry that are 
big premium payers and ascertaining 
the probable course and development 
of each. 


“ * Ox 
At the monthly meeting of the 
Western Sprinkler Leakage: Confer- 


ence it was decided to give no credit 
for a valve alarm unless there was a 
watchman on the premises. This, of 
course, is subject to the appraqval of 
the Eastern Confegence. 
. oe 
Attorney Clarence S. Darrow gave a 
patriotic address Monday noon at the 
Hotel La Salle, Chicago, before the mem- 
bers of the Illinois Blue Goose. Most 
Loyal Gander A. R. Monroe presided. Mr. 
Darrow spoke on some of the problems 
confronting America following the war. 
He contended that it is incumbent on the 
people to get the soldiers back and to get 
the country on a peace basis as soon as. 
possible, as the great work has been done 
and the country should now settle down. 
* * * 

F. W. Sargent, president of the New 

Hampshire Fire, is in Chicago this week. 


N. J. Mitchell has joined the underwrit- 
ing staff of the Merchants’ National Fire 
of Chicago. He was formerly with the 
James S. Kemper agency of Chicago. 

*~ 


Assistant Western Manager Frank M. 
Jones of the Sun has been absent from 
on office a number of weeks due to 
illness. 


* * * 

L. W. Goodwillie has returned to the 
Western Factory Association after nhav- 
ing been with the War Industries Bcard 
at Washington as an engineer in the fire 
prevention section. ™ 


* * 

Ernest Heim, who was formerly Cook 
county manager of the Caledonian, died 
this week in Chicago at the age of 68. 
He was in the business at Chicago for 
over 40 years. 


* * 

S. Perry Holmes, superintendent of the 
farm department in the western office of 
the Continental, has resigned to look 
after his personal interests and is suc- 
ceeded by I. D. Goss. Mr. Goss was for- 
merly special agent of the Continental 
in Indiana, and for the last year or so 
has been one of the examiners in the 








especially so far as fire apparatus pro- 


insurance men are studying business 





NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 
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“hGirdles the Globe” 





Insurance Company Limited 


Its United States assets are $16,153,068.57, 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 


LONDON & GLOBE 


every 











{Inspections 





designed for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co. 
Weom 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033, 


in Chicago, Cook County and the C-eater Metropolitan District. QT hisinpey 
torate very properly gauges the expectancy of fire risks and intelligently anticipates 
events before they occur. 
brokers and the business aye herewith tendering counsel 
Municipal Committees a all those who formulate insurance laws 


qThe —— sells this talent to companies, agents 
to all State Insurance Officiais, Legislative and 
—Dixit et Fecit— 


C. W. PIERCE 


Independent inspector and Fire ~ 
Prevention Counselor 





western department. 


ALIENS BEING CLOSED 


COMPANIES ARE LIQUIDATED 


Harold Herrick Will Now Have Charge 
of the Enemy Insurance Insti- 
tutions Over Here 





NEW YORK, Nov. 20.—Under the 
immediate direction of Harold Her- 
rick, former president of the Niagara 
Fire, all enemy insurance companies 
represented in the United States will 
be liquidated and particulars thereof 
reported to A. Mitchell Palmer, alien 
property custodian. 

Of the German direct writing com- 
panies operating here upon the declara- 
tion of war by the United States in 
April, 1918, the Aachen & Munich and 
the Nord-Deutsch reinsured their entire 
business. The Hamburg Bremen and 
the Prussian National permitted risks 
to run where cancellation was not or- 
dered. Besides the offices named the fol- 
lowing reinsurance companies will be 
wound up Munich, Frankona, Interna- 
tional, South German, Swiss National 
and the First Bulgarion. In addition 
there is the Franklin General Casualty, 
Prussian Life, Minerva, Mannheim and 
the Nord Deutsch Marine. 

The order to suspend business was 
dated Nov. 13, 1917, since which time the 
companies have been paying losses and 
miscellaneous expenses upon vouchers 
scanned by the accountancy firm of 
Joseph Froggatt & Co. representatives 
of which countersigned all checks and 
without such signature no payment was 
valid. For the custodian the Froggatt 
Company examined all enemy companies 
on Nov. 30 last and from time to time 
since has made special investigations 
where the need existed. 

While the International of New York 
is a domestic reinsurance company, 
2,000 shares of its stock are held by 
Germans and these will be offered for 
sale by the alien property custodian 
Nov. 21. What the final disposition of 
the funds derived from the liquidation 
of enemy companies and that had from 
the sale of enemy stock will be is a mat- 
ter of speculation no ruling upon the 
subject having come from the govern- 
ment. 





$2,000 
$7,266, 
$3,086, 
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FIRE MARINE 
TORNADO WIND STORM 
RENTS LIGHTNING 
PROFITS EXPLOSION 
HULLS COMMISSIONS 
CARGOES AUTOMOBILES 
FLOATERS LEASEHOLD 








LIABILITIES, EXCEPT CAPITAL 
SURPLUS TO POLICYHOLDERS 


LINES WRITTEN 


REGISTERED MAIL 





Affiliated with 


fETNA LIFE INSURANCE CO. 
HETNA CASUALTY & SURETY CO. 


p LHE AUTOMOBILE—= 
INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 
CASH CAPITAL 


3000.00 


ASSETS 


538.81 
345.45 | 
193.36 


WAR RISK 
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DE WITT IS ADVANCED 


1s CALLED TO HEAD OFFICE 





Well Known Western Field Man and 
P. A. Cosgrove Made Agency 
Superintendents of James Office 





NEW YORK, Nov. 20—Fred S. 
James & Co, of New York City, United 
States managers of the General Fire, 
Urbane Fire, and Eagle, Star & British 
Dominions, announce appointment of 
Carroll L. DeWitt and Patrick A. Cos- 
grove, aS agency superintendents for 
all three companies. Mr. Cosgrove will 
have supervision of the business in the 
eastern states and Mr. De Witt of that 
in the western and southern states. 

Both of the new appointees are un- 
derwriters of tried field experience and 
have represented the James office for 
some time; Mr. De Witt heretofore 
maintaining headquarters at Cleveland 














CARROLL L. DE WITT 


and Mr. Cosgrove at Hartford. Both 
will shortly remove to New York City. 


De Witt Well Known in West 


Mr. De Witt will be recalled as the 
former field general agent in the west 
for the Newark Fire and later vice- 
president of the Cleveland National 
Fire. Mr. Cosgrove began his insur- 
ance career with the Great American, 
subsequently taking a New England 
special agency for the Fidelity-Phenix 
and later joining the Fred S. James & 
Company organization. 

The business of Fred S. James & Co. 
has developed very markedly in re- 
cent years and gives every prospect of 
still further expansion. William 
Blodgett is the resident partner of the 
frm in charge here although George 
W. Blossom is spending the winter 
here, but will return to Chicago in the 
spring. 


Death of D. Dallas Hare 


D. Dallas Hare, former secretary of 
the Western of Pittsburgh died the 
other day of heart failure in his apart- 
ment at Pittsburgh. Mr. Hare was 
born in Allegheny in 1872 and started 
Mm insurance work in 1890 going with 
the home office of the Western. He 
was elected secretary and treasurer in 
1900 and held that position until last 
month. Mr. Hare was a bachelor, and 
lived with his father and mother, aged 
Tespectively 86 and 84, until his death. 


No Decision Yet Reached 


The National Association of Insurance 
Agents has not yet decided the time and 
Place of the mid-winter conference. 
can, agents feel that this should be 
eld in some central point so that there 
Could be a large attendance. 








The Leading Fire 
Company of the World 


Fire, Tornado 


P. W. CADMAN, Asst. Mgr. 


ROYAL 


INSURANCE COMPANY, Limited 
Assets in United States $16,475,925.47 


Invested in the highest grade of American Securities and held in trust for sole protection of 
American Policy Holders by United States Insurance Departments and United States Trustees. 


The Royal owns and occupies its own magnificent Office Buildings in 
the Cities of New York, Philadelphia, Chicago and San Francisco. 





WESTERN DEPARTMENT, ROYAL INSURANCE BUILDING, CHICAGO 


GEORGE W. LAW, Manager 


Not Here for a Day 
But for All Time 


Sprinkler Leakage, Automobiles 


L. C. STARK, Loss Supt, 














GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vice-Pres. 


TOTAL ASSETS 
$4,442,613.89 


CHARTERED A. D. 1794 
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WALNUT ST., PHILADELPHIA, PA. 


CASH CAPITAL $1,000,000 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND BOMBARDMENT 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 
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JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P, RODGERS, Asst. Sec’y 


24 


SURPLUS TO POLICY HOLDERS 
$ 208.06 

















THE REISCH INDEMNITY COMPANY 


OF SPRINGFIELD, ILLINOIS 


Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


(A PARTNERSHIP) 


Dram-Shop Indemnity 








NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 


J. G. HUBBEML, Mer. 


1¢8 SO. LA SALLE ST., CHICAGO. 
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CASHMAN & 


STUART MORGAN, State 
EVANS, 


N. T. JULIAN, State Agent, Ohio and West Va., ) 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P.O. B 
H. F. WATERMAN, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


65th ANNUAL STATEMENT 
Capital - - - - - $1,900,983.00 


Assets (to protect policy holders) - 600,000.00 
Net Surplus to policy holders - - 5,574,008.60 
Net Surplus to stockholders - - 2,650,983.09 


Agent, Michigan, East Lansing 
en’! Agents, Colorado, Denver 
Columbus 


ox 225, Chicago 





FIRE—TORNADO—AUTOMOBILE 
COMMERCIAL UNION 


Assurance Co., Ltd., of London 


PALATINE 


Insurance Co., Ltd., of London 


COMMERCIAL UNION 


Fire Ins. Co., of New York 


UNION 


Assur. Soc., Ltd., of London 


CALIFORNIA 


Insurance Co., of San Francisco 
WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
Chicago 
H, C. EDDY, Resident Secretary 








Northern 
Insurance Company 


of New York 


STATEMENT, DECEMBER 31, 1917 


[TS POE OC OCET ECE CLE $1,879,649 .27 
1,104 052.74 
500,000.00 
275 596.53 
775,596.53 


FIELD MEN 


JOSEPH W. BECK 

56 Richton Ave. Detroit, Mich. 

ERIK LINDSKOG ; 

4752 Park Ave. Minneapolis, Minn, 

WICKLIFFE P. RAY 

P, O. Box 366 Terre Haute, Ind. 
FRANK G, DELAHUNT } 

720 Racine St. Milwaukee, Wis. 
RICHARD W. WETZEL . 

1526 Bryden Rooad Columbus, Ohio 














UNITED STATES BRANCH 
92 WILLIAM STREET, NEw YORK 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
UNITED STATES MANAGER 


LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pre- 
miums. No troublesome signatures to be 
obtained. Safer than putting out a second 
policy. @ Designed by Carey & Zimmerman. 
local agents at Cincinnati, Ohio. Thousands 
have been used. 


12 50 100 200 500 1000 2000 5000 
$.75 $1.80 $3 $4.50 $7.25 $12 $20 $40 
— Sold by — 

THE NATIONAL UNDERWRITER 

Rough Notes 
Indianapolis New York 


Chicago Cincinnati 

















JAMES W. BOLLINGER, Pres. 
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Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 35 years of successful business experience, and is now doing business in 
Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the agent, because in addition to 
writing a general business, it accepts practically all classes of farm risks. 


We want agents in the above states, and would appreciate 
earing from agents desiring to represent us. 


INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1917 
Capital - - - -  - = $300,000.00 
Surplus to Policy Holders - 378,923.38 
seta - = - = ¢ 708,299.89 
Losses Paid to date- - - 6,517,084.28 
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SANE VIEWS EXPRESSED 


ATTORNEY CLARENCE S. Darrow of Chi- 
cago, who spoke at the luncheon of the 
Int1nois BLuE GoosE, presented some 
views that met with instant response 
on part of the insurance men. He said 
that now peace is here, there is no 
longer any need of keeping the country 
or its inhabitants on a war basis. In 
other words, the conditions should be 
restored to normal just as soon as pos- 
sible. The men enlisted in the service 
should be returned to their homes and 
get to work at the earliest possible 
moment. They should take their place 
in the world’s activities and understand 
that hard work and conscientious ef- 
fort in the ultimate are what counts. 
Mr. Darrow asserted that during war 
time it was necessary to do many 
things in an unusual and abnormal way. 
The people relinquished private and 
personal rights in order that they 
might be pooled to assist the govern- 
ment in winning the war. 

Mr. Darrow declared that the young 
men who have been abroad fighting 
are entitled to their due mead of praise, 
but that there is great danger in over 
laudation. Men cannot live for a long 
time entirely on glory. He said that 
incalculable harm can be done to these 
fighting men by putting them on a 
pedestal and worshipping them. They 
should be given the gratitude to which 
they are entitled, but they should be 
made to understand that their work has 
not ended. They must return to civil 
pursuits, take an active part in the 
world’s affairs and contribute to the 
general welfare unselfishly. Mr. Dar- 
row said that following the Civil War, 
for a generation or two, men who had 
participated in that great conflict took 
it for granted that they were entitled 
to extra consideration at all times. He 
recalled the fact that for many years a 
Civil War veteran, regardless of his 
qualifications or ability, would run for 
a county office and probably bring 
home the bacon. 

Mr. Darrow said that these fighting 
men of today having performed their 
task well, should now give the same 
honest, faithful effort to their business 
or profession and to further the cause 
of this country. He does not believe 
that it will be necessary for American 


troops to be held abroad for any length 
of time. He is opposed now that the 
big job is ended to keeping our forces 
on the other side, endeavoring to set- 
tle the affairs of other countries. He 
thinks the United States should pay at- 
tention to its own affairs and allow the 
nearby European nations help keep 
the peace of these countries that are 
showing indications of allowing ex- 
tremests to run their institutions. 








THE UNMUTUAL MUTUALS 


One fact stands out clearly in the pro- 
ceedings of the National Association of 
Mutual:Insurance Companies, which re- 
cently held its twenty-fourth annual con- 
vention in Chicago, and that is the refusal 
of its members, as a general rule, to rec- 
ognize the fact that all insurance, whether 
written by stock or mutual companies, is 
essentially mutual in its nature. At the 
first day’s session there emanated from 
the class mutual conference a request to 
the National body for the appointment of 
a committee whose purpose should be to 
bring about, as opportunity offered or 
was made, a greater degree of harmony 
and co-operation with the stock compa- 
nies, and particularly with their repre- 
sentative organizations, such as the West- 
ern Union, the Bureau, and the National 
Board. There was an immediate outcry 
from a large number of the delegates 
that this was “holding out the olive 
branch”; that it puts the mutuals in the 
position of suppliants, and that “it will 
be time enough to make peace with the 
stock companies when they come to us; 
it isn’t our place to go to them.” 

A few broad-gauged men, led by W. M. 
Deisher of Reading (Pa.), who, incident- 
ally, was one of the framers of the old 
Mercantile schedule and had wide stock 
insurance experience, tried to counteract 
the sentiment manifested, but to little 
avail, and the utmost that could be 
achieved was the reference of the recom- 
mendation, which was proposed by H. P. 
Magill of Chicago, to the publicity com- 
mittee, with the request that it act in ac- 
cord with the spirit of the suggestion 
whenever feasible. 

Nevertheless, the leaven of true mutu- 
ality is working. Stock companies are 
enforcing the mutual principle in many 
lines of co-operation, to a greater extent 
than ever before, and some of the mu- 
tuals have learned that at least some stock 
company methods can be adopted with 
profit. Moreover, fire prevention and con- 
servation work and work before legisla- 
tures on insurance legislation have 
brought about direct co-operation—mu- 
tual effort for the common good—many 
times at many points, and to some extent 
there has been an interchange of stock 
and mutual workers in solving many of 
the important problems that have arisen 
during the last few years. So there is 
hope, even for those whose eyes have not 
yet been opened to the fundamental fact 
that all insurance is mutual, and, further, 
that as all are working to the same end, 
there must be mutuality of effort, and to 
a considerable extent mutuality of method, 
if the greatest good is to be achieved for 
the greateest number. 
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The many friends. in Ohio of F. C. 
McElroy, Columbus, O., local agent, 
will be pleased to learn that his son, 
Harry B. McElroy, who went west to 
seek relief from tuberculosis, has re- 
gained his health to such an extent 
that he is now district inspector of 
rates for the New Mexico Rating Bu- 
real, with headquarters at Albuquerque, 
and is making a splendid record for 
himself. When the trouble with Mex- 
ico arose, Mr. McElroy was a member 
of Troop B, Ohio National Guard cav- 
alry, and saw strenuous service on the 
border. There he showed signs of 
incipient tuberculosis and went to Den- 
ver in search of health. He was a 
member of the Rocky Mountain rating 
bureau and from Denver then went to 
New Mexico. 


Capt. Thomas J. Little, for 17 years 
president of the Cumberland County 
Board of Fire Underwriters, died in 
Portland, Maine, aged 81 years and 
nine months. At a meeting of the 
Board fitting resolutions were adopted 
in his memory. 


Henry A. Fiske, for the last three 
years member of the agency firm of 
Gilmour, Rothery & Co., and member 
of the firm of Henry W. Brown & Co. 
of Philadelphia and New York, will 
sever his relations with the Boston 
firm Jan. 1, to return to the General 
Fire Extinguisher Company of Provi- 
dence, R. I., with which he was for- 
merly connected. Mr. Fiske formerly 
was manager of the Underwriters Bu- 
reau of New England and manager of 
the special risk department of the 
Phoenix of Hartford; is. one of the 
editors of the Crosby-Fiske handbook, 
and has been prominent in fire preven- 
tion work. 


Henry B. Alden, for many years 
president of the India Mutual of Bos- 
ton and senior member of the late Bos- 
ton brokerage firm of Alden & Russell, 
died of a paralytic shock, after two 
days’ illness, at his home in Dorches- 
ter, Sunday. Mr. Alden was born in 
Randolph, Mass., in 1854, and became 
interested in the marine business with 
the Atlantic Mutual in early life; trans- 
ferred to the India Mutual in 1876, in 
which he progressed until he became 
president, holding that office until the 
company was wound up some years 
ago. 

Stanley A. Matthews has been com- 
missioned a first lieutenant in the quar- 
termaster’s corps, with headquarters at 
Washington. Mr. Matthews has had 
extensive training in the insurance 
business, having at one time been man- 
ager of the St. Joseph’ office of the 
Missouri Inspection Bureau and more 
recently chief clerk of the Arkansas 
Actuarial Bureau. He is a brother of 
Superintendent of Ratings W. D. Mat- 
thews of the Chicago Board. 


Willis M. Palmer, for 15 years Iowa 
state agent for the New York Under- 
writers, and one of the most popular 
field men in the state, will be the honor 
guest at a party Friday night to be 
given by some of his friends among in- 
surance men, honoring his approaching 
marriage to Ethel Dovey Truesdell of 
Plattsmouth, Neb. 

Recently a Richmond, Va., bank ad- 
vertised that if one McCarthy 
would call there the bank would be 
pleased to pay him $1.90 together with 
interest for 25 years which ran the 
amount up to something like $5. 
Friends of Frank J. McCarthy, state 
agent for the Home of New York, 


1 called his attention to the advertise- 


ment, and he learned on inquiry that 
the money was intended for him. He 
had established a savings account there 





in 1893 to enable him to go to the Chi- 


——— | 


cago World’s Fair, and he thought that 
he drew out all his money when he set 
forth to see the sights. But he over. 
looked $1.90 and it had lain in bank al] 
those years unclaimed. The money 
was about to escheat to the state. 


Hugh L. Sowards, formerly state 
agent for the Norwich Union in Ohio 
and Kentucky recently had an excit- 
ing experience in the ‘trenches over 
in France. One shell exploded near 
him and tor: his rifle to pieces, ripping 
it right out of his hand. Mr. Sowards 
escaped fron the experience without 
injury. 

W. L. Grupe, automobile superin- 
tendent of the American Central at 
the home office will soon take his new 
position as state agent of the company 
in the mountain field succeeding O. E, 
Scurr, resigned. Mr. Grupe will live 
ir Denver. He was forced to take out- 
side work and get to a different climate 
on account of his health. Mr. Grupe 
was formerly special agent of the auto- 
mobile department of the Hartford in 
the western office, and later was trans- 
ferred to the home office. 


C. A. L. Purmort, secretary of the 
Central Manufacturers Mutual of Van 
Wert, Ohio, has been giving a great 
deal of his time to war work. Mr. 
Purmort is a native of Van Wert 
county, which like all of the counties in 
northeastern Ohio takes its name 
from a noted character of the Revolu- 
tionary days. Paulding, Williams and 
Van Wert counties were named after 
the three men who captured General 
Andre. Soon after he was_ taken 
prisoner Congress had three medals 
awarded to the three who made the 
capture. 

Mr. Purmort conceived the idea of 
having replicas of these medals made 
and given to every soldier from Van 
Wert county now in the service as well 
as any citizen rendering conspicuous 
service at this time, and so far 600 have 
been presented. 


The elevator men in the Insurance 
Exchange building at Chicago all 
acknowledge that Manager R. E 
Lidster of the Phoenix Assurance is 
the first man in the building on work- 
day mornings. Mr. Lidster shows up 
about 7:15 or even earlier, opens his 
office, puts on his working coat and 
goes to it. They also say that the last 
man out is Manager W. S. Warren of 
the Liverpool & London & Globe, who 
usually closes down his desk and locks 
up the office between 6:30 and 7:00 
o’clock. Mr. Lidster gets away earlier 
in the afternoons, but Mr. Warren does 
not show up until later in the morn- 
ings. Mr. Warren states that he likes 
to see the office closed and know that 
everything has been attended to as it 
should be. 


A new fire hazard has been developed 
but fortunately it came to light in one 
of the fire insurance offices so that the 
experts were able to analyze the cause 
at once and take proper steps to guard 
against congested liability. . 
Freybe, who has charge of the broker- 
age business in the western department 
of the National of Hartford found him- 
self on fire the other day, but threw 
off his coat, stamped out the blaze and 
continued his work. It seems that Mr. 
Freybe carried a box of safety matches 
in his pocket and also a potash throat 
tablet. The tablet rubbing the strike 
side of the match box caused the blaze. 
The volunteer fire department consist- 
ing of O. W. Wallin, H. T. Cartlidge, 
T. E. Heald and T. M. Luce made @ 
hasty run to the scene of the confla- 
gration and soon had the fire under con- 
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OHIO AND WEST VIRGINIA 


MENACED BY ELECTROLYSIS 





Ohio Cities in Serious Danger as Re- 
sult of Stray Currents—Fire 
Marshal Investigating 


COLUMBUS, Nov. 20.—The elec- 
trolysis situation in Ohio is serious, 
not only from the fire protection 
standpoint, but also jeopardizes life 
and subjects buildings to the hazard 
of explosion. 

For that reason, State Fire Marshal 
T. Alfred Fleming is making an ex- 
tensive survey in all the cities of the 
state, to obtain all possible information, 
with a view to have proper rail banding 
and ballasting, so as to take care of 
the stray currents. 

In some cases, rail joints were found 
with a spread of four inches, and the 
jar of heavy cars made a play at these 
points that, soon or late, broke the 
bending wires. The fault was in im- 
proper ballasting of the road bed. As 
a result, the current jumped to water 
and gas mains, with serious results. 

Conditions found in many other 
cities have developed a deplorable sit- 
uation. 

Service mains, both of gas and water, 
have been pitted by stray currents, until 
leaks have developed that not only re- 
duced the supply to consumers, but 
formed a double hazard; first, in laking 
trom the water pipes, fluid that may be 
needed at any moment in case of a con- 
flagration, and, second, in pitting the gas 
pipes so that a dangerous and highly ex- 
plosive element is released, to find its 
way into cellars and basements. 

Gas will follow the line of least re- 
sistance, and, if a sewer, water pipe or 
drain has been recently dug, the ground 
is loose, and the gas works its way right 
to the danger point. 

Samples of pipe in possession of the 
state fire marshal look as if they had 
been subjected to machine gun fire, and, 
in instances, holes a quarter of an incn 
in diameter have been drilled in them. 

In the past there have been a number 
of bad explosions in Ohio, due directly to 
electrolysis, and the stiuation today is 
worse than ever before. 


CLAIM CONDITION IS WORSE 





Some Local Agents Say Lower Rates 
Have Greatly Affected Their 
Premium Income 


_Some local agents in medium sized 
cities in Ohio are said to be dissatis- 
fed with the present conditions and 
outlook in the fire insurance business. 
A local agency in charge of one man 
with a premium income of about $12,- 
900 and an income of about $2,500 is 
not in as good condition today as five 
years ago, says the manager of the 
agency. Rates have gone down and 
the income is not sufficient to employ 
an assistant so that all the work of 
the office must be done by the manager 
himself, 

The consequence is that although he is 
Working twice as hard as he was five 
years ago, his income is actually going 
down. In his particular city, he says 
that the increase in premiums because of 
Increased values has not been sufficient 
to compensate for decrease in rates. Spe- 
cial agents traveling in Ohio have re- 
ported other cases similar to this. In 
Some instances, agents have been able to 
Overcome the effect of lower rates by 
Pushing tornado and other side lines and 
More and more agents are pushing these 
lines in order to bring up their total pre- 
mium income. 

_On the other hand in some of the large 
Cities the war situation has taught 
agency managers some valuable lessons. 
For instance, one agency has discovered 








that with the office force reduced one- 
half, more than twice as much business 
was being handled as before the war. 
Of course the agency force is rushed and 
as soon as conditions improve, more help 
will be taken on, but not as much help 
in proportion to business as was used 
before help shortage came about. This 
increase in the amount of work handled 
by the same force has come about by 
more effective organization and more 
strict attention to time conservation. 
These agents have discovered that it is 
possible to decrease the proportionate 
expense of doing business and will not 
go back to the liberal help allowances of 
former days. 


ALL HIS TIME TO THE CLUB 





Will J. Beggs to Quit Ohio Audit Bu- 
reau Soon—Cleveland Underwrit- 
ers in Good Shape 


CLEVELAND, Nov. 20.—Because 
of the rapid development of the Insur- 
ance Club of Cleveland, of which he is 
secretary, Will J. Beggs expects to re- 
linquish the management of the Ohio 
Audit Bureau about the first of the 
year. On account of the necessity of 
getting the audit system into opera- 
tion as soon as possible, Mr. Beggs in 
the beginning made arrangements with 
the club to give it only a portion of 
his time. It is believed that the bu- 
reau is now upon a substantial work- 
ing foundation. Competent managers 
occupy the various offices and most of 
the troubles and misunderstandings on 


the part of agents have disappeared,. 


and he feels that he can devote all his 
attention to the club. 

Mr. Beggs has had a long and suc- 
cessful record in the insurance busi- 
ness. Early in life he entered the Ohio 
insurance department, of which W. S. 
Matthews was then superintendent. 
After four years spent there, he en- 
tered the local business in Columbus, 
and later spent several years as “spe- 
cial” in the Ohio field. 


Praises the Ohio Men 


B. C. Croxton, federal food adminis- 
trator for Ohio and vice-chairman of the 
Ohio branch, Council of the National De- 
fense, has written State Fire Marshal 
Fleming, of Ohio, expressing great ap- 
preciation of the splendid and effective 
service rendered by the Conservation As- 
sociation of Ohio in cooperation with the 
state fire marshal’s department in work 
done throughout the state in inspecting 
food storehouses and all products vital 
for sustaining life and winning the war. 
Mr. Croxton says that the work in Ohio 
has attracted wide attention and was 
singularly effective in assisting the war 
program. 


Upper Sandusky Scorched 


UPPER SANDUSKY, O., Nov. 20. 
—Fire last Thursday destroyed the 
heart of the business district and 
caused a loss estimated at $200,000 to 
$250,000. A dozen mercantile houses, 
including the three-story Hotel Fetler, 
are in ruins. The Wyandot county 
court house was smoke damaged. The 
fire is thought to have originated in 
the Bon Ton bakery at 1 a. m. Aid 
was rushed from Marion, Bucyrus and 
Carey. 


Fire Prevention Meeting 


COLUMBUS, O., Nov. 19.—At the quar- 
terly meeting of the Ohio State Fire Pre- 
vention Association the following new 
members were received: S. E. Goodfel- 
low, Great American; E. A. Pabody, Bos- 
ton and Old Colony; Frank Young, 
Pittsburgh Underwriters; L. H. Det- 
mering, Jr., Automobile; S. J. Horton, 
Northern Assurance. 

The new committee on membership 
consists of Charles E. Monroe, N. T. 
Julian, George Diebold, T. Alfred Flem- 
ing and R. T. Huggard. 

State Fire Marshal Fleming made a 








splendid address and called attention to 
hazards not hitherto touched upon; that 
is, the cradling of high tension wires, 
where one system crosses another, elec- 
trolysis, the danger due to high valua- 
tions, and the further danger of the 


moral hazard due to a drop following 
wartime conditions. 
Ohio Is Divided 
E. A. Pabody of Columbus, who has 


gone with the Boston and Old Colony in 
Ohio, will take eastern Ohio. Mr. Pabody 
was formerly with the Western Sprinkled 
Risk Association. D. W. Crane of Colum- 
bus, who has been with the A. D. Baker 
companies for some years, will have the 
western part of the state. 


Officers of F. P. Thomas Co. 


CLEVELAND, Nov. 20.—At the annual 
meeting of the board of directors of the 
Fred P. Thomas Company, Cleveland, R. 
M. Weil was elected to a vice-presidency, 
and R. E. Wrigley was chosen secretary 
to succeed him. Other officers of the com- 
pany are: President, Fred P. Thomas; 
vice-president, F. B. Ayer; treasurer, J. C. 
Petra; assistant treasurer, Miss Gertrude 
M. Dresser. 


Ohio Notes 


The Barber insurance agency, Paines- 
ville, will be incorporated as of Dec. 1. 

The agency of S. C. Andrews, deceased, 
Ashtabula, has been sold to Walter E. 
Masters. 


W. J. Carey, of Carey & Zimmerman, 
Cincinnati, has been made a director of 
the Chattanooga Coffin & Casket Com- 
pany of Chattanooga, Tenn. His com- 
pany is one of the well established in- 
dustrial concerns of Chattanooga. 

Single source sprinkler equipment is 
now being installed in the following Cin- 
cinnati plants: Franklin Cotton Mills 
Company, Charles and Plum street; Lock- 
wood Manufacturing Company, Third 
street; G. A. Schacht Motor Truck Com- 
pany, Evans street. 

Leo Schweer, manager of the Cincin- 
nati Inspection Bureau has been seriously 
ill of influenza for the last two weeks. 
He is now slowly recovering. The Cin- 
cinnati office has been very much handi- 
capped by Mr. Schweer’s absence and also 
by the absence of three office assistants 
suffering also from influenza. 

The Cincinnati Insurance Society gave 
a victory dinner and dance Wednesday 
evening. John F. Ankenbauer gave a 
short explanation of the new provisions 
contained in the dwelling house schedule 
recently promulgated. This is the first 
meeting of the society to be held during 
the present season. 

The Ricaby-Wood-Roland Company of 
Toledo has bought the agency of David 
Robison, Jr., & Son Company. The same 
company also recently bought the Wal- 
bridge Agency. Mr. Ricaby was formerly 
in the realty department of the Close 
Agency and Mr. Roland was formerly in 
the insurance department of the same 
agency. 

William O. Gorman has one of the larg- 
est agencies in Celina, O. Recently he 
bought out the Hare agency, which went 
under the agency name of Brookhart & 
Hare, and before that had already pur- 
chased the agency of William Primavesi. 
Mr. Hare sold his agency when he went 
into national service, expecting to be 
away for a year or more. In this case, 
as in others, it is unlikely that some Ohio 
agents would have disposed of their 
agency interests had they been able to 
forecast the early end of the war. 


Michigan Notes 


George P. Kessberger of Detroit, spe- 
cial agent of the Citizens of Missouri, is 
once more attending to business, after a 
four weeks’ attack of influenza, which at 
one time took a very serious turn. 


Cc. M. Carter, the new state agent of 
the Aetna in Michigan was at the west- 
ern office in Chicago this week getting 
his bearings. Mr. Carter left Milwaukee 
Saturday, having terminated his connec- 
tion in Wisconsin as state agent of the 
Hanover. 


The Rock County Insurance Agency of 
Janesville, Wis., has been incorporated 
under state laws by members of the 
Beers agency of that city. The incor- 
porators are Clarence P. Beers, Mary M. 
and Cora G. Beers. The capital stock is 
$3,500. 


President F. W. Sargent of the New 
Hampshire Fire is on a western trip. 





CENTRAL WESTERN STATES 


FIRES FROM COAL IN STORAGE 








Michigan Underwriter Directs Atten- 
tion to Added Residential Risk 
Due to Spontaneous Ignition 


DETROIT, MICH., Nov. 20.—In the 
opinion of Charles A. Reekie, secre- 
tary of the Detroit Fire & Marine, the 
increased storage of soft coal, this fall, 
in private residences, because hard coal 
for furnaces has been impossible to 
obtain, is an added risk for fire insur- 
ance companies. “I am expecting to 
hear of more cases of fires starting 
from the spontaneous combustion of 
this kind of fuel than ever before,” he 
tells THE NaTIoNAL UNDERWRITER, “This, 
and the fact that soft coal will be used 
for the first time by people accustomed 
only to anthracite, which is a different 
heating proposition, will increase risks 
for fire insurance companies. 


“Minnesota’s forest fires have imposed 
additional burdens on this and other in- 
surance companies. So while the life 
insurance people have been hit by the 
influenza epidemic, we have also had to 
meet claims above the normal number, 
and must prepare for still other emer- 
gencies. 

“However, these are war times,” Mr. 
Reekie concluded, with a smile, “and this 
and all other businesses not directly en- 
gaged in war work ought to be thankful 
if they come out even.” 


MANY COAL FIRES ELSEWHERE 


Coal fires due to spontaneous ignition 
are numerous in several states, and prob- 
ably throughout the country. Fire Mar- 
shal John G. Gamber of Illinois, more 
than a month ago, called attention to the 
large number of these fires developing 
in coal stored in school houses. In Chi- 
cago a number of large fires of this class 
have developed recently in industrial 
plants, and several thousand tons of coal 
are thus affected at this time. Kansas 
and Iowa fire marshals recently called 
attention to the hazard, and Ohio is sim- 
ilarly menaced. 


LOCAL AGENTS PROMINENT 


Illinois Men Have Taken Important 
Part in the Work of Winning 
the War 


Local agents have been very promi- 
nent in war work of all kinds. They 
have given much time to the Liberty 
loan, Red Cross and Y. M. C. A. cam- 
paigns. Many of them have been en- 
gaged in continuous war work. For 
example, of the 102 county food admin- 
istrators in Illinois, 21 are local agents. 
Four assistant county food administra- 
tors are agents. There are also town- 
ship food administrators and city ad- 
ministrators. Many local agents serve 
in these capacities. The agents, there- 
fore, have contributed very generously 
to the war activities. Shirley E. Moi- 
sant, secretary of the Illinois Associa- 
tion of Insurance Agents, is county 
food administrator for Kankakee 
county. The Illinois agents who are ad- 
niinistrators are as follows: 

R. H. Farm, Beardstown; Walter S. 
Curtis, Albion; C. Lee Martin, Canton; 
W. S. Phillips, Ridgway; Cornelius Rear- 
don, Morris; J. Arthur Baird, Carthage; 
F. E. Scott, Rosiclare; M, E. Nolan, 
Oquawka; Martin J. Berg, Galena; Shir- 
ley E. Moisant, Kankakee; G. C. Gridley, 
Libertyville; Eugene Hampton, Macomb; 
W. S. Storment, Salem; M. F. Dunlap, 
Jacksonville; Tony R. Kerr, Golconda; J. 
Cc. Westervelt, Shelbyville; M. D. Dewey, 
Toulon; John H. Crebs, Carmi; L. 4 
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McMillan, Rock Falls; Henry S. Whipple, 
Rockford; Frank D. Banta, Lowpoint. 
The assistants are: Carl Gordon, Har- 
din; A. D. Cullinane, Havana; George M. 
Scruggs, Mounds; Charles Clement, Joliet. 


Observing Fire Prevention Week 


Indiana is observing fire prevention 
week now. Fire Marshal H. H. Friedley 
stirred up considerable interest through- 
out the state in its behalf. Bulletins 
were gotten out to the papers on the sub- 
ject, appeals made to have authorities 
order municipal clean-ups and schools to 
have fire prevention day exercises. 


Imposing Mansions Burn 


DETROIT, MICH., Nov. 19—Fire des- 
troyed the palatial Grosse Pointe home 
of Frederick E. Wadsworth and two 
mansions owned by Hugo Scherer last 
Saturday night, entailing a loss of 
$300,000. ¥ 

The Wadsworth dwelling is a total loss. 
The insurance on building is $72,500 and 
on the contents, $40,000. 

On one of the Hugo Scherer dwellings 
a $25,000 loss was reported. The follow- 
ing is the insurance: Columbian, $1,000; 
Delaware Underwriters, $2,500; North- 
western Underwriters, $1,500; Reliance, 
$1,500; U. S. Fire, $2,500; American Al- 
liance, $2,500; Niagara, $3,500. 

On the other Scherer dwelling which 
was reported a total loss the following 
is the insurance named: Arizona, $2,000; 
Delaware Underwriters, $2,000; Colum- 
bian, $3,000; Northwestern Underwriters, 
$500; Reliance, $1,500; Security, $4,000; 
U. S. Fire, $3,000; American Alliance, 
$6,000; Ohio Farmers, $3,000, making a 
total of $25,000. 

A pearl necklace purchased a few days 
before the fire by Mrs. Wadsworth who 
was formerly Mary Mannering, actress, 
at a cost of $15,000 was totally destroyed. 

An electric iron left attached in the 
Wadsworth home is said to have caused 
the fire while the family was holding a 
houseboat party. 





Newhouse at His Country Place 


Ernest Newhouse, who recently re- 
signed as Indiana state agent for the 
Firemens of Newark, Girard Fire & Ma- 
rine and the Mechanics, is at his country 
home at McCordsville, Ind., resting from 
the effects of a very strenuous year’s 
work. He has made no definite arrange- 
ments as to his future work, but, how- 
ever, expects to be actively engaged in 
the next few weeks. 


Burke to Assist in South 


R. E. Burke, Illinois state agent for 
the Minnesota Implement Dealers Mutual 
Fire, will assist Walter Harlan, who is 
secretary of the Southwestern Hardware 
Association, in opening up five southern 
states for the company. Their headquar- 
ters are at Atlanta. 





At Lawrenceburg, Ind., a large barn, a 
warehouse and three buildings on the 
farm of Thomas J. Criswell burned Sat- 
urday, causing a loss of $15,000. Mr. Cris- 
well broke his arm in attempting to 
rescue his stock. 












The word “‘Jiffy’’ de- 
notesspeed andaction. 
The shape and _ bal- 
ance resembles the dip 
penholder. © It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 


Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lowa 
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HIGH PRAISE FOR FIELD MEN 


Assured in Devastated Region Greatly 
Impressed With Manner Standard 
Companies Settled Losses 


DULUTH, MINN., Nov. 20.—The 
entire population throughout the 
burned district has only the highest 
praise for the manner in which the fire 
insurance people have met their losses 
in this section. Time after time inci- 
dents are related to show how field 
men and adjusters went out of their 
way to hunt up claimants to get their 
losses cleaned up so they could get their 
money. There were many evidences of 
human sympathy expressed along with 
business transactions which helped the 
unfortunates greatly. 

3efore the smoke had ceased to arise 
from the ruins field men were on the 
job to get in touch with the assured. 
The insurance money has been a god- 
send to people in the devastated region. 
They appreciate fire insurance more 
than ever. This dire calamity has been 
a lesson to many farmers because some 
carried no insurance and others patron- 
ized the weak farmers’ concerns, one of 
which has gone to the wall and others 
will be forced to levy heavy assess- 
ments to meet their obligations. 


CONDITIONS SEEN AT ST. PAUL 
Bank Agencies Do Not Find Any 


Favor in Eyes of the Other 
Offices 





ST. PAUL, MINN., Nov. 20—St. 
Paul presents a rather unhealthy condi- 
tion from a local agency standpoint 
when the population of the city, 250,- 
000, is considered. In Minneapolis 
there are three big agencies, dividing 
rather evenly the big lines. 

In St. Paul one agency—Weed, 
Parker & Co.—excels by far any other 
in business controlled. The premium 
income in St. Paul will amount to 
about $1,000,000. Of this the Weed & 
Parker Agency takes in about $400,000. 
Aside from the Weed-Parker office 
there are about five other first-class 
local agencies. There are any number 
of small agencies and twenty bank 
agencies. The St. Paul Fire & Marine, 
which writes from one-eighth to one- 
tenth of the business of St. Paul, has, 
in addition to the Wm. A. Lang 
Agency, its leader, about twenty 
others. 


Loss Ratio Is Unfavorable 


The loss ratio in St. Paul has been 
unfavorable. A large, portion of the 
downtown district is closely built with 
an inferior type of old construction. So 
far as can be learned, the only inspec- 
tion work done by the St. Paul fire de- 
partment is the regular inspection by 
two members of the department. There 
is no organized system whereby all mem- 
bers of the department participate in in- 
spection work regularly, and therefore 
know the ground well. 

St. Paul has a large number of medium 
sized well-constructed manufacturing 
concerns. Particularly are these to be 
found in the Midway district. They are 
decidedly preferred business. The losses 
on this class are practically nil. It is 
in the flats and older sections of St. 
Paul that the conditions are unsatisfac- 
tory, and little seems to be done in the 
way of improvement as time goes on. 


Two Large Lines 


There are only one or two really large 
lines handled by the local agents. The 
stock yards in South St. Paul require 
about $5,000,000 of insurance. The Inter- 
national Harvester is one of the big 
lines. There are several concerns requir- 
ing two or three million dollars of pro- 
tection. But, on the whole, the risks are 
not particularly large, and in the newer 
manufacturing districts are of a superior 
type of construction. 


Exchange Is Well Regulated 


The St. Paul Insurance Exchange, of 


FARM BUSINESS PROFITABLE 


Companies in Iowa Will Come Out on 
Right Side of Ledger 
This Year 


DES MOINES, IA., Nov. 20—Farm 
writing companies’ will show a nice 
profit on their business in Iowa this 
year. Crops are good, values high, 
and more farm premiums were col- 
lected in Iowa in 1918 than in any 
other one ‘year. But Iowa farm com- 
panies are just beginning to make 
money on the business. 

Several years ago there were a num- 
ber of Iowa companies with headquar- 
ters in Des Moines that wrote prin- 
cipally farm business. The competi- 
tion was keen. Rates were cut, and 
then cut again. After a time a num- 
ber of these companies were forced to 
quit. They had acquired a big volume 
of business, but it cost them more than 
they took in. 

But conditions are now very much 
improved. An adequate rate for farm 
business is being charged, and there is 
much more business to be had. Farm 
premiums form a very important part 
of the total business written in Iowa 
each year, 

Because values are high, and there is 
a strong demand for farm products of 
all kinds, there is practically no moral 








well-regulated organization. It now has 
ninety-one members and 180 solicitors. 
Last July a rule was passed making it 
mandatory that new companies joining 
the exchange come in on the sole agency 
basis. Soon after that another rule was 
framed, under the terms of which a fleet 
of companies under the same manage- 
ment must make such arrangements that 
all of the companies in the fleet are 
either in or out of the exchange. As time 
goes on this will, of course, operate to 
reduce the number of local agencies in 
St. Paul, and place the control of the 
business in the hands of fewer men. 


Bank Agencies Numerous 


The bank agency is to be seen in St. 
Paul as in Minneapolis, although in a 
lesser degree. The twenty bank agencies 
in the city will each write easily $5,000 
in premiums at 25 percent commission. 
The downtown agents feel that the oper- 
ation of these agencies results in a selec- 
tion against their business and does not 
permit of the proper classification. The 
downtown agents, who are, after all, the 
real insurance agents of the city, are 
very largely unable to offer a fair-sized 
dwelling business to their companies. as 
the banks write this class almost entirely. 





Death of George P. Pierce 


Another well known Minnesota field 
man has succumbed to pneumonia. George 
P. Pierce of Red Wing, special agent of 
the Hartford in the state, contracted in- 
fluenza while adjusting northern fire 
losses. Mr. Pierce was 35 years old and 
had been with the Hartford since 1909. 
His father conducted a local agency at 
Red Wing and Mr. Pierce grew up in the 
business. 


Coal Fires on Duluth Docks 


DULUTH, MINN., Nov. 20.—Owing to 
the wet weather here there are a number 
of fires burning,on the coal docks in the 
Duluth harbor. The loss is not great, but 
if the smoldering fires continue they may 
develop into something serious. 


Dakotas Notes 


A. C. Finke, formerly a banker in Hills, 
Minn., has moved to Sioux Falls, S. D., 
and is engaging in real estate and insur- 
ance work. 

The two-story and basement brick 
schocl house in Dolton, S. D., was com- 
pletely ruined by fire Nov. 8. The cause 
is not ascertained. The fire spread very 
rapidly in the building and apparently 
was burning in the second story and in 
the basement when discovered. None of 
the contents were saved. There was a 
value of $18,000, with $8,000 insurance. 


Seldon C. Lowry, son of George Lowry, 
local agent at Fergus Falls, Minn., for- 
merly connected with the General In- 
spection Company at Minneapolis, died 
last week at San Diego Field, of Spanish 
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hazard attached to the business in this 
state. The farmers are all prosperous, 
There have been practically no sus- 
picious fires on Iowa farms this year. 
One of the chief points to consider 
in passing upon Iowa farm business, 
and the same is true of many other 
states, is the fact that farm buildings 
are often erected too close together, 
All of the smaller buildings adjoin, or 
are located but a few feet away from 
the main barn. This the farmer does 
for his own convenience, but it creates 
a “congested district” that is a serious 
consideration where the buildings have 
any value. Where the fire gets a good 
start a total loss is certain to occur. 
With farm buildings filled with valu- 
able products, the risk is, in many 
cases, one that the companies can 
hardly afford to assume on a class that 
is totally unprotected. 


Iowa has been written combined, but 
this had proven unprofitable to the 
companies. Iowa has for many years 
been a “cyclone state.” Tornados have 
visited various sections of the state 
with discouraging regularity. Thus, 
during years that the companies might 
have shown a profit because of a fav- 
orable fire experience, tornados have 
come along and taken away what had 
been earned on the fire business. 

But the higher rates make the situa- 
tion a little more cheerful. Because 


throat-cutting days are gone forever. 
If present conditions continue it ap- 
pears possible for the companies writ- 
ing farm business in Iowa to come out 
on the right side of the ledger, for a 
change. 


ARE STRONG ON STATE NAMES 





Iowa Companies Have Made Impres- 
sion in This State and Their 
Captions Are Retained 


DES MOINES, IA., Nov. 20.—Fire 
insurance men in Iowa are inclined to 
attach much importance to names. 
They seem to feel that, particularly 
among the farmers, the name of the 
company carries weight. Even when 
an lowa company reinsures, the com- 
pany taking it over retains the old 
name and trade mark. As_ several 
Iowa companies have given up the, 
ghost and been absorbed by older in- 
stitutions Des Moines has become the 
home of several departments, similar 
in scope to the western departments in 
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70 
725,713. 
2.006, 94 
2.100.428.41 

2.112,189.53 


TOTAL LIABILITIES--~~ $3. 771,704.15 
POLICY HOLDERS SURPLUS $3,612.189.53 


WESTERN SPECIAL AGENTS—M. S. Moore, ae 
utive Special Agent, Terre Haute, Ind.; . Biel, 
Terre Haute, Ind.; Geo. K. March, Western 1 
Agent, Hillsdale, Mich.; L. Bertram James, Hillsdale, 
Mich.; A. W. Jones, Columbus, Ohio; F. 8. Chase, 
Bloomington, 11; J. H. Gosnell, 1126 McKnight Blds., 
Minneapolis, Minn. ; . Yeaton, 217 West Water 
St., Milwaukee, Wis.; R. W. Miller, Webster City, 
Iowa.; W. G. Shipe, Sharp Bldg., Kansas City, Mo.; 
L. C'Stire, State Agent, Gas and Electric Bldg., Dea 
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Chicago except that their field is con- 
fined to Iowa or nearby states. Iowa 
agents report to them and to all in- 
tents and purposes they are home of- 
fices. In no other city in Western 
Union territory is this same situation 
to be found. 

The Capital & Merchants & Bankers 
department of the Great American has 
many writing agents in Iowa, Kansas, 
Minnesota, Missouri and Nebraska report- 
ing to it. The agency plant of the old 
Capital Fire of Des Moines formed the 
nucleus of the present department’s or- 
ganization. 

The Hawkeye & Des Moines department 
of the Fireman’s Fund is jealous of its 
good name. The Fireman’s Fund took 
over the old Hawkeye Fire of Des Moines 
and through the present department is 
doing a large farm business. When R.S. 
Howell began the organization of the 
Hawkeye Securities Fire in Des Moines 
suit was brought against him to prevent 
him from using the name “Hawkeye.” 
The case has not had a court hearing as 

et. 
. Then there is the State Insurance Com- 
pany department of the Phoenix of Hart- 
ford. The Phoenix reinsured the State 
Fire of Des Moines, retaining the old 
name. Trouble arose when the State Hail 
Insurance Company of Des Moines 
changed its name to the State Insurance 
Company, and commenced to write a gen- 
eral business, and suit has been brought 
seeking to restrain it from using its pres- 
ent name. What’s ina name? Ask Iowa 
fire insurance men. 


Takes a Large Space 


ST. LOUIS, MO., Nov. 20.—The Com- 
monwealth Insurance Agency, formerly 
the Earl C. Thompson Agency, has found 
it necessary to enlarge its offices. It has 
leased the entire second floor of the 
Pierce building. The personnel of the 
agency follows: Earl C. Thompson, Em- 
mett V. Thompson, F. M. Deuchler, E. M. 
Jennings, H. S. Cushman, E. N. Stalecup, 
W. J. Flynn, F. A. Gardner, W. E. Mc- 
Mahan, W. S. Barron. The department 
managers are: Casualty and surety, H. F. 
David; fire and marine, W. J. Burke; en- 
gineering, Max L. Fellmer; claim depart- 
ment, F. G. Fairbank. It represents the 
Zurich General Accident, Commercial 
Union of New York, North River, Glens 
Falls, Home Fire & Marine, London As- 
surance, Liverpool & London & Globe, 
Orient, Queen, Royal, London & Lan- 
cashire, Globe Indemnity, Fidelity & De- 
posit and Ocean Accident. 

This office now has sole agencies of 
the Home Fire & Marine, Glens Falls and 
Commercial Union. It has been recently 
appointed general agent of the National 
Surety for Missouri (excepting Kansas 
City) and southern Illinois. The National 
Surety Company will no longer maintain 
a branch office in St. Louis. 


Good Work in Missouri 


Conservation work in Missouri brought 
excellent results last year, so far as un- 
protected country grain elevators are 
concerned. In 1916 the underwriting ex- 
perience filed with the Missouri depart- 
ment showed a loss ratio on buildings of 
131 percent; in 1917 it was 22 percent. 
The loss ratio on elevator contents was 
40 percent in 1915, 21 percent in 1916 and 
4 percent in 1917. The conservation in- 
spectors in Missouri gave particular at- 
tention to this class of risks and the 
work is reflected in the excellent loss 
ratio, 


Hawkeye Soon to Start 


DES MOINES, IA., Nov. 20—R. S. 
Howell, president of the new Hawkeye 





RESULTS IN MISSOURI 


BY CL 


A REPORT on the underwriting ex- 
perience in Missouri by classes in 
1917 with a comparison with the two 
preceeding years has been issued by 
the Missouri Insurance Dept. The 
figures show an unusually high loss ra- 
tio on dwellings, both protected and 
unprotected, and on other so-called 
preferred busness, such as_ public 
schools and other public buildings. 
The experience on farm property also 
was disastrous. 
Results for 1918 have been very un- 
satisfactory to many companies. A 


ASSES 


there seems to be an inclination on the 
part of many Missouri property own- 
ers to contest adjustments and that it 
is practically impossible to get a favor- 
able court decision in the state. The 
Missouri valued policy law has op- 
erated to the decided disadvantage of 
the fire companies doing business in 
the state. Based on the results for 
1918 to date it is apparent that many 
companies are to have a worse experi- 
ence in Missouri this year than in 1917. 
At any rate, the outlook is far from 
promising. The figures for 1917, as 





number of underwriters complain that 


Classifications Net 


compiled by the Missouri insurance de- 
partment, follow: 


aes, een ne: ie. 
Ne 


Losses 


Loss Net eau Loss 
ear Prems. Paid Ratio Prems. Paid Ratio 
as Saag mee Buildings— 
Fireproof ........ 1917 $ 78,8438 $ 13,189 17 §$ 877 $ 481 55 
: Brick and stone...1917 675,097 451,455 67 89,934 77,705 86 
3. Frame, ironclad, 
stucco and hol- 
low cement blk..1917 98,670 90,111 91 82,236 48,946 59 
Sprinklered ...... 73,513 12,076 16 SA hese - 
Mercantile Contents— 
Fireproof ......... 1917 96,879 25,811 27 Ct ree Pe 
6. Brick and stone...1917 1,318,588 788,456 60 162,542 122,851 71 
Frame, ironclad, 
stucco and _ hol- 
low cement blk. it 136,044 96,036 70 150,936 108,556 72 
8. Sprinklered ...... 17 350,891 69,753 20 eG. \caeee 
Dwelling Buildings— 
9. Brick and stone...1917 466,072 274,184 59 16,307 7,434 46 
10. Frame, ironclad, 
stucco and hol- 
low cement blk. .1917 822,912 828,576 101 299,668 307,810 103 
Dwelling Contents— 
11. Brick and stone...1917 227,894 144,405 62 8,768 1,635 19 
12. Frame, ironclad, 
stucco and hol- 
low cement blk. .1917 305,363 312,997 103 102,394 112,045 109 
YS a Hazards— 
Metal workers.....1917 228,852 64,676 28 5,058 17 
it Wood workers..... 1917 165,860 136,737 83 10,417 6,903 66 
15. Mining properties..1917 19,810 8,765 44 127,426 61,541 48 
16. Grain elev. bldgs..1917 12,155 1,018 5,587 1,216 22 
17. Grain elev. conts..1917 42,674 4,421 10 21,281 74 
18. Packing houses....1917 112,677 19,680 17 2,767 800 29 
19. Flour, grist mills. .1917 23,062 15,723 68 8,982 3,251 36 
20. Miscel. factories. ..1917 889,210 566,550 63 106,825 58,122 54 
21. Farm property.... aoe 1,4 3,106 209 794,480 507,775 64 
22. Steam railroads....1917 68,106 © 26,119 38 4,489 7,54 38 
23. Street railways... "11917 56,967 »714 14 7,234 1 
ers Buildings— 
hurches ......... 1917 69,041 27,506 40 23,161 3,11 13 
38. SONOOIS |. ocedk cece 1917 75,658 43,148 57 42,223 48,457 114 
26. Hospitals ......... 1917 128 ,815 25 2,008 3 19 
27. Courthouses ...... 917 20,779 ,512 12 4,025 90 2 
28. Reform schools....1917 4,494 217 5 40 6 1 
29. Asylums.......... 1917 10,326 7,017 68 4,596 23 1 
30. Other public prop. .1917 59,564 21,518 36 12,823 i 1 
31. Motor vehicles. 917 503,422 371,940 74 203,736 130,546 61 
32. Sprinkler leakage.. 11917 34,903 16,974 49 29,033 11,213 30 
We TN eas Race wse ae 1917 2,084 3 0,53 ,757 26 
34. Registered mail 
and package and 
transportation ..1917 10,019 5,101 51 7,610 2,472 32 
35. Windst’m and tor- 
UO ee Fee 1917 402,907 98,878 24 650,448 185,631 29 
36. Aggregate of all 
other classes not 
shown above....1917 941,775 566,229 60 129,013 78,462 61 





IGSt Wotalsen. «2... 


$8,429,884 $5,128,416 





61 $3,252,155 $1,938,929 60 








Securities Fire of Des Moines, announces 
that the company will be ready to do 
business about Jan. 1. Capital stock of 
$1,000,000 is being sold at two for one 
to provide for surplus and necessary 
promotion expenses, commissions, etc. 
The suit brought by the Hawkeye & Des 
Moines department of the Fireman’s Fund 
to force the new concern to change its 
name has not yet been tried. Action was 
begun in the courts at Des Moines, the 
plaintiff alleging that the new name will 
cause confusion and result to its disad- 
vantage. Howell, the president, was for- 





merly with the Hawkeye Fire. W. S. 
Hazard, vice-president of the new com- 
pany, was formerly general agent and 
other offices are H. C. Hargrove, vice- 


president; Carl Garver, treasurer; H. S. 
Butler, secretary; F. E. Martin, assistant 
secetary. 





Ridgway in the Legislature 
C. H. Ridgway, secretary of the West- 
ern Millers Mutual of Kansas City, Mo., 
has been elected to the Kansas legisla- 
ture. Mr. Ridgway lives in Kansas City, 
Kan. 








KENTUCKY AND TAR SOUTH 


WILL CONFER WITH OWNERS 








Meeting Will Be Held in New York 
to Discuss Green River Dis- 
tillery Loss 


NEW YORK, Nov. 20.—A confer- 
ence with the owners of the Green 
River Distilling Company of Owens- 
boro, Ky., will be held by adjusters in 
this city on Monday next. A meeting 
of interested company officials is sched- 
uled to take place the following day as 
the result of which it is hoped an ami- 
cable settlement of this complicated 
loss may be arrived at. It is under- 
stood that claims of a number of inde- 
pendent distillers whose properties were 
burned at the same fire has been ef- 
fected with a valuation of $1.25 per 
gallon for the whisky as a basis. 


Virginia Men Appointed 


The Aetna has appointed Oliver H. 
King state agent for Virginia and Robert 
H. Sclater special agent, both making 
headquarters at Richmond. Mr. King for 
several years has been the Virginia spe- 
cial agent for the company. 





George W. Gano, formerly electrical 
inspector in Louisville, afterward an in- 
surance rater in Chicago and lately with 
the Emergency Fleet Corporation, will 
soon be added to the force of the Ken- 
tucky Actuarial Bureau. 





News from the Coast 











Scurr Goes to Home F. & M. 


oO. C. Seurr of Denver, who resigned 
as state agent of the American Central 
in the mountain field, goes to the Home 
Fire & Marine in a similar position, cov- 
ering Colorado, New Mexico and Wyo- 
ming. 


Smith With Potter Agency 


SAN FRANCISCO, CAL., Nov. 20.—Or- 
mond R. Smith, who resigned a month 
ago as manager of the Los Angeles 
branch office of the Georgia Casualty, 
has been appointed manager of the auto- 
mobile and casualty departments of E. E. 
Potter & Sons, general agency of San 
Francisco. This agency represents the 
Security and Glens Falls for automobile 
lines and the New Jersey Fidelity & Plate 
Glass for casualty business. 


Merge With Branch Office 


Wilcox, Peck & Hughes of New York 
have purchased the business of Stewart 
S. Lowery & Co., their former San Fran- 
cisco agents, merging it with their 
branch office which will now have juris- 
diction over the entire Pacific Coast and 
will report to New York City. The Cali- 
fornia corporation of Wilcox, Peck & 
Hughes has been retired. 





The city’ council of Houston, Tex., has 
given instructions for the preparations of 
plans and specifications for deep-well 
pumps, motors, electrical generators, etc., 
to be placed at the central water plant, 
with the object in view of greatly in- 
creasing the city’s water supply and sav- 
ing in expense of operation. 





Don’t wait to be shown; do some find- 
out for yourself. 
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THE YORKSHIRE 


INSURANCE CO., LTD., OF YORK, ENGLAND 
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Underwriting Manager 











Total Assets, $1,339,937 





NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY ist, 1918 


Net Surplus, $182,929 
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Capital, $400,000 
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NEWS FROM THE BAST 


MASSACHUSETTS AGENTS MEET 








Secretary Miller and F. J. Cox, Chair- 
man of Executive Committee, Rep- 
resent National Body 


_ WORCESTER, MASS., Nov. 16.— 
General coverage, long credits, state 
fire marshal service and the financial 
responsibility of brokers were among 
the subjects discussed at the annual 
meeting of the Massachusetts Associa- 
tion of Insurance Agents held here this 
week. Strong resolutions were 
adopted condemning coverage at net 
or reduced rates and the placing of 
liability and compensation coverage 
on shipbuilding plants in the hands of 
so-called mutual and_ profit-sharing 
concerns. 

National Secretary Chauncey S. S. 
Miller and Chairman Fred J. Cox of 
the national executive committee were 
present and emphasized the importance 
of more earnest support of the Na- 
tional Association. Secretary Miller 
announced that Field Worker W. B. 
Holland would start in next week can- 
vassing the state for new members. 

It was voted to have the executive 
committee adopt a suggested rule for 
submission to local boards providing for 
a small fixed charge for making endorse- 
ments. The following officers were 
elected: 

President, Warren S. Shaw, Brockton. 
Vice-Presidents: Charles F. Wilson, 
Fitchburg; W. C. Moulton, Pittsfield; N. 
A. Brainard, Springfield; F. S. Hamlin, 
Haverhill; F. J. Babson, Gloucester; W. 
P. McPherson, Worcester; E. P. Ingra- 
ham, Worcester; secretary-treasurer, F. 
A. Norton, Salem. Executive committee: 
George A. York, New Bedford; Frank 
W. Brogan, Lowell; Alfred Davenport, 
Boston; Roscoe K. Noble, Northampton; 
H. E. Bevington, Lawrence; Ward A. 
Smith, North Brookfield; Robert F. Sis- 
son, Lynn; W. J. Hickey, Fall River. 

Resolved, that our association take up 
during the incoming year the matter of 
the establishment of an efficient fire mar- 
shal system or the exiension of the pres- 
ent metropolitan commissioner’s power to 
include the entire state, 

Retiring President Norman A. Brainard 
of Springfield presided at the dinner in 
the evening and called specific attention 
to the fact that Vermont, New Hamp- 
shire, Massachusetts and Connecticut 
were the first and only state associations 
in the country to file a protest with the 
authorities at Washington against the 
continued operation of alien enemy in- 
surance companies which finally resulted 
in their confiscation by the alien property 
custodian. The other speakers were C. S. 
S. Miller, Fred J. Cox and Secretary 
Franklin H. Wentworth, of the National 
Fire Protection Association. 


Boston Board Elects 


BOSTON, Nov. 20—The Boston Board of 
Fire Underwriters held an adjourned an- 
nual meeting yesterday, the “Victory” 
holiday a week ago having caused post- 
ponement. The following officers were 
elected: President, James H. Carney; 
vice-president, Charles H. J. Kimball; 
secretary and treasurer, F. E. Cabot; ex- 
ecutive committee, John J. Cornish, Al- 
fred Davenport, Edmund Winchester, R. 
J. Dunkle and W. H. Rogers. 





Steele Made Assistant 


Oliver B. Steele, formerly in the field 
for the Merchants’ National Fire of Chi- 
cago, and more recently in the com- 
.pany’s home office, has been appointed 
assistant to J. O. Dye, manager of the 
Rochester department of the Great Amer- 
ican at New York City. Mr. Steele has 
had a wide insurance experience and was 
sd many years in the business at Dallas, 

ex. 





Will Hold War Session 


BOSTON, Nov. 20—The November 
monthly smoker of the Insurance Society 
of Massachusetts will be held tomorrow 
night. Charles E. Benton of John C. 
Paige & Co. will preside. With the usual 
menu of lobsters and fish there wili be 
provided interesting talks by Bartholo- 
mew F. Griffin, associate editor of the 
Boston News Bureau, on reconstruction 
work in Belgium and France; Private 
Charles E. Daley, formerly with the Bos- 


ton, and invalided home from the 102nd 
machine gun company, and Captain Dan- 
iel Owens, of the Royal Flying Corps, 
who was shot down in Germany and kept 
a prisoner in that country for eight 
months. 





‘To Modify Rates and Rules 


NEW YORK, Nov. 20—Because of 
changed war conditions a meeting of the 
Explosion Conference will be held in this 
city tomorrow afternoon when a modi- 
fication of rates and rules for full war 
coverage insurance will be considered. 


Resigns Eastern Agency 


John J. Boland of Scranton, Pa., has 
resigned as general agent of the Colum- 
bian National Fire covering the eastern 
states. 


Cut Rate Reinsurance Scored 


BOSTON, MASS., Nov. 20.—At the an- 
nual meeting of the Boston Board held 
Tnesday James H. Carney was elected 
president; Charles H. J. Kimball, vice- 
president; F. Elliot Cabot, secretary and 
treasurer. In his annual address, Presi- 
dent Carney reviewed the work of the 
organization during the past year and 
dealt at considerable length upon the 
competition experienced in Boston from 
cutside brokers. He also scored the com- 
panies that reinsure cut-rate concerns, 
holding that such practice undermines 
the insurance business. 


Standard Mortgage Clause 


NEW YORK, Nov. 18.—A _ conference 
of representatives of the National Board 
and the Eastern Union was held last 
week at the New York department on 
the subject of the standard mortgage 
clause in connection with the revised 
standard fire insurance policy. The con- 
ference was before H. J. Drake, counsel 
for the department, and while the mat- 
ter was discussed at length no decision 
was reached. It is understood that the 
question of the legal status of some of 
the other standard form clauses will also 
be given consideration at future confer- 
ences. 


Eastern Notes 


Thomas L. Wilson of Philadelphia, 
manager of the Delaware Underwriters, 
has been on a western trip. 

The Maine Association of Insurance 
Agents held its meeting Wednesday of 
this week at Portland. 

The Home Fire of New York has trans- 
ferred its local connection at South Bos- 
ton, Va., from Fry, Jordan & Wilson to 
Barksdale, Watkins & Watkins. 

The Rocky Mountain Fire of Great 
Falls, Mont., having a capital of $279,567 
and surplus of $210,208, has been admit- 
ted to do a fire business in Massachusetts 
and has appointed R. S. Hoffman & Co. 
its Boston agents. 

Cc. R. Purden, until recently superin- 
tendent of agents for the Nord Duetsch 
Fire, and one of the brightest of the 
younger generation of fire underwriters, 
is with the Liverpool, London & Globe, 
doing special work at its office in New 
York City 

Following the death of John C. North, 
the veteran New aven, Conn., local 
agent, the extensive business of the 
office is being conducted by his son, 
Richard, who for years has been the 
active man in the concern. The North 
agency is one of the best established and 
most prosperous in Connecticut, trans- 
acting both a life and casualty as well 
as fire business. 


ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


A.G. McILWAINE, Jr. - - 
HARTFORD, CONN. 
CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, III. 





President 


ewes 


SAMB.STOY, - - - - 
SAN FRANCISCO 


Manager 


AGENTS MUCH AROUSED 


DEMAND FULL COMMISSION 


Condemn Companies That Are Taking 
Government Business at Rates 
With Acquisition Cost Off 


—_— 


NEW YORK, Nov. 20.—According 
to reports received at the office of the 
National Association of Insurance 
Agents in this city the local agents 
throughout the country are very much 
aroused over the attitude of certain 
companies that have been taking insur- 
ance from some of the federal bureaus 
and allowing no commission to agents. 
The agents say that the United States 
government is no different from any 
other insurer and the agents should 
have their full commission on all busi- 
ness. written. The Massachusetts 
Local Agents Association passed very 
stringent resolutions at its meeting last 
week condemning this practice of com- 
panies, it being stated that in some 
instances secret agreements had been 
made by companies, the local agents 
being deprived of their commissions. 


President Evans Position 


President Henry Evans of the Con- 
tinental, Fidelity-Phenix and American 
Eagle states that some big government 
lines have been offered his companies, 
but they were not taken and will not be. 
He further says that his company will 
not write business for the government 
over the heads of the local agents. If 
the Evans companies take any business 
the local agents will be credited with 
the commissions. President Evans says 
further, “I want it distinctly understood 
that there must be no deviation from the 
fixed rule of ours to protect the local 
agent in the field that he is given to 
operate in. We want to be loyal to the 
local agents as well as loyal to our 
country and government.” 


Hungry for War Business 


The National Association of Insurance 
Agents calls attention to the fact that 
the United States Housing Corporation is 
not placing the business through agents. 
The organization says that “A small 
coterie of agency companies are hungry 
for certain kinds of war business which 
bulks large in liabilities and small in 
premium income. They are dickering 
direct for its acquisition at a net rate 
and to the exclusion of the agents.” 

The Emergency Fleet Corporation 
recently ordered all the compensation 
and liability risks canceled and placed 
in the Liberty Mutual of Boston which 
has no agents. The National Association 
of Insurance Agents believes that the in- 
tegrity of the American agency system 
must be maintained and that companies 
must be loyal to it. 





The Wright & Wright Agency at Al- 
liance, Neb., one of the largest in the 
western part of the state, has moved into 
the new Guardian Trust building, which 
has been especially equipped with modern 
fire and burglar proof vaults. This agency 
has enjoyed a large increase in business, 
partly due to the discovery of additional 
potash fields in the western part of the 
state. 








The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 
Jan. 1, 1918 .. . $3,115,504.64 


Capital stock: <<! << 750,000.00 
Reserve .. 1,664,365.49 


Surplus to Policy- 
holders . . . 


. . - 1,106,374.34 


—Writing— 
Fire Tornado 
Sprinkler Leakage 


Rents Use and Occupancy 




















FARM PROPERTY COVER 
SPECIAL KNOWLEDGE NEEDED 
Underwriters Should Have Accurate 


Information Gotten from Actual 
Contact with All Localities 





The greatest difficulty confronting 
the farm underwriter in most instances 
is a lack of knowledge about farming, 
according to one of the company off- 
cials. When it comes to estimating the 
value of a standing field of wheat at a 
certain season of the year, a hundred 
tons of fodder in the barn in the early 
spring or many other farm products 
under peculiar conditions, the farmer 
frequently obtains far more in the loss 
adjustment than he would be entitled 
to after a careful examination of his 
claim. This official says that too many 
times the adjuster of the farm loss is 
completely at sea as to the farm busi- 
ness. 


Meeting Farmer on Own Ground 


He cannot meet the farmer upon his 
own ground, talk to him about all the 
various kinds of wheat, corn and cattle 
and gain his respect by demonstrating 
a knowledge of the farm business. It 
is a well-known fact that a man re- 
spects another man who knows as much 
or more about his own business than 
he does himself. That is where the 
farm underwriter who has been a 
farmer or who really knows farming 
meets the test which determines 
whether he is entitled to be called a 
farm underwriter or not. 


Expert Knowledge Required 


Speaking further on the subject, this 
official said: 

“Only a very careful knowledge of farm 
conditions in various parts of territory 
in which farm business is written can 
make a man able to handle applications, 
What would be preferred business in one 
community might be utterly worthless in 
another, due to conditions which could 
not be determined from a daily report on 
applications. The only way to get the 
information which may determine 
whether or not a policy is to be issued 
on a certain application is to have ac- 
tual first-hand knowledge of the com- 
munity from which the application comes. 
Farm underwriting is a special branch 
of the insurance business demanding a 
special type of training and information. 
Without this special training and infor- 
mation the farm underwriter will be at 
sea. The farmer has’ unconsciously 
wrecked the farm business of a great 
many companies because he is smarter 
in the farm business than the men who 
have handled his insurance.” 


Community Fire Fighting 


One of the interesting speculations 
about the farm business is whether the 
organization of the community fire fight- 
ing force which has been made possible 
by good roads and the small automobile 
fire engine, will have an appreciable ef- 
fect upon farm losses. Some observers 
declare that the effect of the organiza- 
tion of these community fire companies 
will be nil because they will go through 
the experience of the small village fire 
company, which has demonstrated that 
continual interest in volunteer fire com- 
panies is a nonexisting thing. 


Interest Dies Out 


When the company is first organized 
there is great enthusiasm and regular 
attendance at practice meetings, together 
with a few excellent demonstrations of 
what can be done by united community 
action. After a few years the interest 
disappears, the engine begins to be neg- 
lected, gradually losing its effectiveness, 
and finally the volunteer fire company 
dies a natural death, probably to be re- 
vived by a disastrous fire and go through 
the same experience again. That this 
history will be repeated by the farm 
community fire companies is the predic- 
tion of one who has made a specialty of 
farm underwriting. 





At Hastings, Mich., through a refer- 
endum vote, the city has decided to in 
erease the efficiency of the fire depart- 
ment. The first step has been taken bY 














purchasing motor fire apparatus. 
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LUMBER LOSSES HEAVY 
COMPANIES TO PAY $3,860,000 


Western Adjustment Is Doing the 
Clean-u~ Work in the Big 
Brush Fire Region 


DULUTH, MINN., Nov. 20.—(Spe- 
cial Correspondence)—Northern Mir- 
nesota lumber companies _ suffered 
losses aggregating more than $10,000,- 
000 in the great fire which swept this 
district, according to the statement of 
officials of the various companies. The 
principal losers were the Cloquet Lum- 
ber Company and the Northern Luim- 
ber Company with some damage to 
the Johnson & Wentworth plant. 

The Cloquet Lumber Company is 
reported to have been the heaviest 
loser, with a loss of about $5,000,000. 
The Northern Lumber Company ‘suf- 
fered nearly as heavily, losing more 
than 50,000,600 feet of lumber in its 
yard, its plant valued at $1,000,000 as 
well as destruction of other property. 


Reciprocals Meet Loss 


Insurance companies will be forced to 


pay about $3,860,000. This loss is as 
follows: 

Stock companies ..... ed ara oueteica $2,945,000 
MCIPEOCAIS 6 siden des iaadiece 701,000 
ee re ee re ee 157,000 
NOS Sv came w ea eee w aid ease a 57,000 


Mr. Schlenke of the Northern Company 
states that the reciprocals involved in the 
loss are: Forest Products Insurance Ex- 
change, New York, $50,000; Lumber Man- 
ufacturers Inter-Insurance Exchange, 
New York, $100,000; Manufacturing Wood 
Workers Underwriters, Chicago, $100,000; 
Lumbermen’s Underwriting Alliance, 
Kansas City, $150,000; Manufacturing 
Lumbermen’s Underwriters, Kansas City, 
$200,000. All losses are thought to be 
complete. 


Estimates of Loss Reduced 


The estimated losses of lumber com- 
panies cut from around $50,000,000 to 
only $10,000,000 or $15,000,000 has made 
a corresponding decrease in the estimate 
of total damage done in the recent forest 
fire. The Northern Minnesota Forest Fire 
Relief Commission has had men in the 
field constantly since the conflagration 
estimating the actual property loss. The 
commission now advances figures which 
indicate damage to improved property as 
$35,000,000; loss sustained by lumber 
companies between ten and fifteen mil- 
lions, while the United States railroad 
administration insurance must cover 
fully a million dollars. In addition to 
this will be several hundred thousand 
dollars suffered by the burning of poles, 
posts and standing cedar, bringing the 


» total loss to about $50,000,000. 


G. F. Warner of the Western Adjust- 
ment here states that in his opinion the 
figures of insurance claims have been over 
estimated and that it probably will run 
little over $10,000,000. 


Standing Timber Loss 


Up until last week it was thought a 
considerable loss had been _ suffered 
through the burning of standing timber, 
but reports now show this loss to be of 





small’ importance. The big tracts of 
standing pine, the district’s principal 
timber wealth, were many miles to the 
north and west of the fire, and were not 
affected. Some timber belonging to set- 
tlers was burned over, but the quantity 
was not great nor the damage complete. 
This timber was killed by the fire, but if 
crews get to work on it within the next 
three seasons, before it season checks or 
gets worm eaten, its value will be little 
impaired. 

Cedar standing in the path of the 
flames was practically all totally de- 
stroyed, as well as any poles and posts 
piled. Loss from poles and posts was 
not overly large as last winter’s cut had 
for the most part been taken away to be 
distributed throughout the country. 


Railroad Losses 


Nearly all of the field men have now 
departed, and the work of settling claims 
is mainly in the hands of the Western 
Adjustment. That company has at last 
succeeded in getting a headquarters lo- 
cated at Cloquet, with J. L. Stephenson in 
charge. Ever since the fire an effort has 
been under way to get a building there 
from which to work, but one thing after 
another, principally opposition of the mil- 
itary authorities, has delayed its success- 
ful culmination. The new office was 
opened up last Friday and work of set- 
tling the big claims in that district is 
greatly aided. 

The railroad insurance syndicate has 
had Mr. Vollentyne of Chicago here look- 
ing into losses faced by the companies. 
E. D. Brigham, Duluth director of the 
federal railroad administration, this week 
announced that the government loss will 
amount to about $751,000, of which total 
$650,000 represents buildings, bridges and 
trackage destroyed, while $100,000 will 
meet loss of merchandise enroute. 





STREET AND PURCELL 
HEAD WESTERN HAIL BODY 


Estimates in Unprofitable Portions of 
North Dakota, Colorado and 
Montana Are Increased 


At the annual meeting of the Western 
Hail Conference Charles R. Street, vice- 
president of the Fidelity- -Phenix, was 
elected president and R. H. Purcell, 
assistant western manager of the Liver- 
pool & London & Globe, was re-elected 
secretary and treasurer. 

Members of the executive committee 
for the coming year are George H. Bell, 
National of Hartford; J. H. Carr, Hart- 
ford Fire; C. A. Ludlum, Home of New 
York; W. A. Gordon, Twin City Fire; F. 
C. Spoerer, Connecticut Fire; Walter C. 
Leach, Minneapolis Fire & Marine; A. J. 
Sundberg, Hedwall-Sundberg Company. 

In eastern Colorado, Montana and parts 
of North Dakota, the rate estimates have 
been raised. The past season was the 
worst in the history of North Dakota. In 
the 7% percent counties the premiums 
aggregated $436,000 while losses were 
$1,512,000. 


George C. Robson, Jr., has sold his 
local agency at Joliet, Ill., to the Oliver 
Realty Compény. Mr. Robson is now 
traveling for the Liverpool & London & 
Globe in the state and finds it necessary 
to give up his !ocal business. 





ATTACK ON SPRINKLERS 
“INSURANCE TRUST” DISCUSSED 


Michigan Governor Accuses Sprinkler 
Companies and Underwriters of 
Trying to Rob the State 


DETROIT, MICH, Nov. 20.— 
Charges that Michigan is in the grip 
of an “insurance trust” was made by 
Governor Sleeper, before the budget 
commission, in Lansing, Wednesday. 
He declared that “exorbitant prices” 
are being charged for “sprinkler head” 
systems approved by the fire insurance 
companies, and gave as an instance the 
charge of $39,290 to install a sprinkler 
system in the Ionia state hospital, 
whereas, he asserted, “it can be done 
for $19,000.” “The manufacturers want 
$20,000 too much,” said the governor. 
oe favor a sprinkler system,” he con- 
tinued, “if the state can install them 
in institutions without paying the ‘trust’ 
excessive prices.” 


Favors “Unapproved” Heads 


Governor Sleeper suggested that the 
state manufacture or buy an “unap- 
proved” head for installation in state 
institutions, and that fire insurance 
companies who do not lower the rate 
for sprinkler systems approved by the 
state be prohibited from doing business 
in Michigan. It was further suggested 
that this could be brought about by 
legislation at the approaching session 
of the legislature. 

The discussion was started when Dr. 
Haskell, of the Ionia state hospital, re- 
quested that the budget commission 
appropriate $39,290 to install a sprinkler 
system in the patients’ buildings. 


FUNCTION OF SPRINKLER COMPANIES 


The Michigan situation, as outlined 
in the foregoing, is the outgrowth of a 
misconception of the function of the 
sprinkler companies, which is not to 
make and sell sprinkler heads, but to 
install sprinkler systems. Governor 
Sleeper’s use of the term “sprinkler head 
system” at once classifies his conception 
as identical with that of the Boston Mu- 
tual, which a few months ago was instru- 
mental in causing the development and 
approval of a sprinkler head which was 
to be manufactured under license from 
the patentees and sold to assured of the 
company and installed by the plant 
plumbers and machinists. It has made 
relatively little progress. 

Moreover, ever since the United States 
entered the war the government has 
virtually fixed the price of every sprink- 
ler installation that had been made, it 
has absolutely decided what buildings 
could be and what could not be sprink- 
lered, it has issued the necessary priority 
orders for the release of the required 
material. 


Cause of High Prices 


For nearly two years there has been 
neither material nor labor availa*ele for 
the sprinklering of any plant or building 
except those engaged ‘on government 
work, regardless of price; and during the 








WORK NOW COMPLETED 


FIRE ENGINEERS CAN RETURN 


Have Rendered a Large Service to the 
War Industries Board in Safe- 
guarding Property 


NEW YORK, Nov. 20.—George W. 
Booth, chief engineer of the National 
Board, will leave for Washington, 
D. C., on Thursday and arrange for 
the return of a number of the Asso- 
ciation engineers whose services have 
been donated to the government for 
the period of the war and whe have 
performed important work in safe- 
guarding both public and private prop- 
erty from fire during the past year or 
more. 

Engineers Can Return 


With the signing of the armistice the 
life of the Fire Prevention Section of the 
War Industries Board automatically 
ended and the engineers from the Mutual 
Companies Association, Factory Insur- 
ance Association, National Board and 
other underwriting bodies that have been 
safeguarding against fire all privately 
owned property in which government war 
work was being conducted will now re- 
turn to their respective home posts. In 
all sixteen engineers were employed in 
such service and in addition supervisory 
work was given from time to time by 
association managers at New York, Bos- 
ton and elsewhere. Engineers of the 
National Board placed at the disposal of 
the War, Navy and Emergency Fleet 
Corporation in 1917, will continue in such 
employment. The need for the proper 
protection of warehouses, supply sta- 
tions and hospitals against the fire men- 
ace being constant. 

Grain Elevator Survey 


Not the least important service ren- 
dered the federal government by the in- 
Surance engineers of the various na- 
tional, state and sectional underwriting 
bodies was the comprehensive survey 
made some months ago of the grain ele- 
vators throughout the entire country, a 
work that elicited warm commendation 
from Food Commissioner Hoover. 








last two years prices of both labor and 
material, and later the cost of trans- 
portation, added to increased and in- 
creasing federal taxes, have combined 
to increase even the governmentally 
fixed prices go an abnormal extent. 

It is quite’ likely that three years ago 
the Michigan institution could have been 
sprinklered at the price suggested by 
Governor Sleeper at a larger profit than 
would accrue now at the augmented 
cost. 





Rock Island Penalized 

The fire commissioners at Rock Island, 
Ill., have refused to employ additional 
firemen and the Illinois Inspection Bu- 
reau has reduced the city to class four. 
The inspection bureau from time to time 
has given ample warning to the city 
authorities that the fire department must 
be brought up to its standard or there 
must be a change in classification. This, 
of course, means that Rock Island will 
have an increase in rates. 





urance contracts drawn and placed. 


SURPLUS LINES 


175 W. Jackson Boulevard 


AGENTS’ CONTINGENT COMMISSION INSURED 


Exceptional facilities for handling Surplus and difficult lines and unusual forms of insurance in best American and Foreign companies and at Lloyds, London. 


UNUSUAL FORMS 


F. R. THOMPSON 


I can insure fire insurance agents who have earned a contingent commission on 
profits under their contracts with fire insurance companies against a partial 
or total reduction thereof between now and January Ist. 


FLOATERS 


CHICAGO, ILL. 











THE 
GEORGE E. WOOD CoO. 


NC. 
84 WILLIAM ST. New York City 
GENERAL AGENTS - 


Western Assurance Co. 


Toronto, Canada 





State of New Jersey and New York 
Suburban Territory 














THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE, and 
FARM RISKS 


A LIVE AGENCY COMPANY 











Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital - - - $250,000.00 
Assets - ~ - 942,227.90 
Surplus to Policy Holders 624,198.79 





F A. ROTHIER, P: 
ADAM BENUS, "Sec 
F. C. ARTON, t. Secy. 
R B. HEATON, State Agt. 











WHEELING FIRE 
INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000 


Assets $623,570 Net Surplus $158,925 
WM. F. aiaeet a Pres. 
F. RIESTER, yy hae 


Secy sst. Secy. 
WM. ¥. FISCHER, Say a Agencies 
E. A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, —— 

Western Departmen 
Insurance Exchange Bldg., Clinton, Ill. 
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REVISE AGENCY RULES 





NATIONAL CONFERENCE MEET 





Action Finally Taken on Much Mooted 


Question—Rates to Be Revamped 
After Jan. 1 





At the annual meeting of the Na- 
tional Automobile Underwriters’ Con- 
ference, held in Chicago last week, the 
state agency rule was thoroughly dis- 
cussed. A new commission and state 
agency rule was finally passed which 
will decrease the commissions paid in 
some of the larger eastern points, not- 
ably ncaa oye and Baltimore. The 
passing of the new rule was at first 
opposed by the Pacific coast and south- 
ern conferences, but in the interest of 
harmony these two bodies finally came 
into line. The agency rule as amended 
is for the purpose of eliminating all 
except bona-fide general or _ state 
agency connections, and is intended to 
discourage as far as possible any new 
connections that might be camouflaged 
for the purpose of paying higher com- 
missions. 


Difference in East and West 


The contention has been made by the 
fire companies that the marine com- 
panies were appointing a local agent 
to have jurisdiction over the state who 
wrote strictly a local business and had 
no intention of developing the state 
outside of his own city. In other 
words, the title of state agent was 
simply a means of paying excess com- 
missions. A study of the figures 
showed that in western territory 45 
percent of the state agencies were in 
fire companies and 55 percent in ma- 
rine. In the east by far the largest 
majority of state agencies were held in 
fire companies. 

Will Approve Appointments 

Within the next 30 days the executive 
committees of each of the sectional con- 
ferences will call up for review the exist- 
ing state agency arrangements and de- 
termine their status. In the future no 
state agency appointment will be made 
until it is first approved by the executive 
committee of the conference in the terri- 
tery where the appointment is to be 


been made and the case thrashed out 
later. The marine companies will be al- 
lowed a slight differential in commission 
owing to the fact that they have no field 
organization or local agency equipment, 
and thus lack the means to cultivate an 
intensive plant. However, under the new 
rules the gross commissions must not 
exceed 25 percent. 


To Adjust Rates 


At the close of the regular meeting an 
informal session was held Saturday to 
discuss rates. It was decided to appoint 
a committee to work out a schedule to 
be applied early in 1919 that will more 
equitably distribute the burden of insur- 
ance cost. Large cities that have had 
bad theft records will be penalized in the 
theft rate. Theft rates for rural com- 
munities will be lowered and if the ex- 
perience justifies the change there will 
be a marked readjustment on fire rates 
in all parts of the country. 


Theft Rates on Experience 


It has been suggested that a scheme 
be worked out whereby a man who lives 
in a rural community and insures his car 
against theft be allowed a differential. 
But in the event he drives his car toa 
larger city and it is stolen there before 
the loss is paid he be compelled to pay 
the difference in premium. Thus the 
theft premium will be based entirely upon 
the experience of the community in which 
the car is driven. 

Some underwriters hope that before the 
next annual meeting a plan can be for- 
mulated whereby the underwriters’ label 
may be placed on standard automobile 
parts, and that automobile rates will be 
made on a basis of approved parts. It 
will be necessary for the laboratories to 
approve only the vital or major parts of 
an automobile and a penalty then would 
be placed against a car not carrying the 
label. 

Officers Elected 


The following officers were elected: 

President, H. C, Clough, Automobile of 
Hartford; vice-president, Milton Dargan, 
Royal; secretary, E. U. Richards, New 
York; treasurer, W. A. Hamilton, Chubb 
& Sons. Douglas F. Cox was elected chair- 
man of the executive committee, which is 
made up of three representatives from 
each of the five sectional conferences, as 
follows: Western—F. J. Sauter, Boston; 
John F. Stafford, London and Lancashire, 
and H. P. Whitman, Phoenix of Hartford. 
Eastern—Douglas F. Cox, Appleton & 
Cox; B. N. Culver, Niagara, and W. M. 
Ballard, Commercial Union. New Eng- 
land—William R. Hedge, Boston; J. V. 
Fothergill, London and Lancashire, and 
W. F. Whittlesey, Aetna. Southern—Mil- 








made. In the past the appointment has 


ton Dargan, Royal; C. J. Neare, Cincin- 


nati, and G. C. Buckley Springfield Fire 
and Marine. Pacific coast—A. T. Bailey, 
Boston; Sam B Stoy, London and Lan- 
cashire, and C S. Timberlake, Hartford. 
Satisfaction is expressed over the elec- 
tion of H. C. Clough of the Automobile 
of Hartford as president. MY. Clough has 
been a hard and faithful worker, a regu- 
lar attendant at conference meetings, 
and is thorovghly posted on automobile 
affairs. 
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PROBE WICHITA CONDITIONS 





Committee of Insurance Men Makes 
the Rounds to Investigate Auto- 
mobile Theft Situation 





WICHITA, KAN., Nov. 20—Some of 
the insurance men of Wichita, Kan., 
aroused by the automobile theft situa- 
tion in this city, started out recently, 
armed with search warrants, to see if 
they could not round up some of the 
stolen cars. They reported that they 
found 12 machines within six blocks 
of the city hall, whose engine numbers 
had been entirely obliterated. In one 
garage they found seven cars without 
license tags. In one garage the insur- 
ance men found a Hudson regarding 
which they made inquiry. The garage 
man told the visitors that he did not 
know the owner as the car had been 
driven into the place several days ago 
and had not yet been called for. One 
of the insurance men accidentally put 
ne hand on the radiator and found it 
10t. 

The insurance men were told that at 
least one place in the city was being 
used as a fence inasmuch as a car could 
be driven in at 6 o’clock in the evening 
and by 6 o’clock the next morning it 
would be ready for use with different 
tires, top and painted in a different 
color, the paint being applied and dried 
by steam process. There is also in the 
hands of the local agents information 
to the effect that at least two automo- 
bile concerns in Wichita had switched 
bodies on cars over night. Two insur- 
ance companies have already ceased 





Wichita. The loss ratio is Over 150 per- 
cent. Five local agencies in Wichita 
have policeis amounting to $37,500 out- 
standing on cars which have been 
stolen within the last thirty days, 





THEFT LOSSES CONTINUE HIGH 





Middle West Cities Show Big Claims 
Figures—Review of Last 
Year’s Figures 





There has been very little decline in 
the number of automobile thefts in the 
so-called “bad spots” in the middle 
west. Minneapolis, St. Paul, Omaha, 
Sioux City, Denver, Wichita, Cleveland, 
Detroit, Chicago, St. Louis and Kansas 
City, continue to report high theft 
losses. Even second-hand cars are now 
being stolen, as values are high and 
they are easily disposed of. The scar- 
city of new cars has made it easier to 
sell any stolen machine and this un- 
doubtedly contributes to the present 
unfavorable situation. 

In 1917 theft figures are in some 
cities being exceeded. This is true par- 
ticularly of the Twin Cities, Sioux City, 
Wichita, Detroit and Kansas City. 
‘Last year’s figures show that in Chi- 
cago 3,285 cars were stolen, 2,439 were 
recovered and 846 missing. In St. 
Louis, 283 cars were stolen and not re- 
covered. In Minneapolis 972 were 
stolen, 685 were recovered and 287 miss- 
ing. In Omaha 903 were stolen and 650 
recovered. In Topeka 127 were stolen 
and figures on recoveries are not avail- 
able. Cincinnati was not heavily hit, 
with 368 cars stolen and 49 recovered. 





POINT RAISED ON COLLISION 





Assured Raises Fine Question Where 
Car Is Completely Destroyed— 
Position Taken by Company 





An interesting case arose recently in 
Chicago where an assured carrying a 
full coverage automobile policy suffered 
a collision loss which demolished the 
car. When the time came for making 
the settlement the assured raised the 
point that, owing to the increased 
value of automobiles, the car was ac- 











writing automobile theft insurance in 


tually worth more than shown by the 
face of the policy and held out for an 
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Recommend the Cheapest and 
the Best of the Approved 
Automobile Locks — 


NEUTRALOCK 











Inquire about our Protected Commission arrangement. 
It’s for your benefit. 


Holloway Sales Company 


2101 Michigan Avenue, CHICAGO 
PHONE CALUMET 4492 
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A. C. NELSON 


ADJUSTER OF AUTO LOSSES 
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Franklin Insurance Co., 
Combined Capital, $1,700,000 


New Agents Solicited. 











GEO. BR. PAVIES,| PITTSBURG UNDERWRITERS | “insist Bit 
UNDERWRITTEN BY Allemannia Fire Insurance Co., 
Teutonia Fire Insurance Co. 
Assets, $8,989,607 


W.E. Volbrecht, Columbus, Ohio, Special Agent for Ohio 
Elicl & Loeb Company, Indianapolis, Ind., General Agents for Illinois and Indiana 


Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 


Humboldt Fire Insurance Co., National-Ben 
All of Pittsburg, Pa. 


Surplus to Policyholders, $3,645,418 














‘Thousand 


ing manufactured each day and the number will be ‘ncreased 
as the embargo on pleasure car production is raised still further. 
Automobile insurance has been good with usall during the war. 
It will get better and better with leaps and bounds. 
better with you in thesame way. Connect with a live com- 
pany that has a special policy. 
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Limited Mutual 

Security Building 
MILWAUKEE, WIS. 


Elmer F. Bagley & Co. 


Established 1895 
INSURANCE AND INVESTMENTS 


Topeka, Kansas 
GENERAL AGENTS and MANAGERS 


in Kansas, Oklahoma, Colorado, Nebraska, 
Iowa and N ing twelve 
companies with assets of over 
$34,000,000.00, 
writing Fire, Tornado, Hail and Livestock. 

















Six Special Agents. 
Over seven hundred Local Agents. 
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additional amount on the ground that 
the collision clause did not specify any 
particular amount, naming only the 
amount of the premium. 

The contention was made that 
loss having occurred by collision 
settlement should be made under the 
terms of the collision clause of the 
policy, and if such settlement were 
made it must be on the basis of the 
value of the car at time of loss. 

In handling the case the company 
pointed out that the contract proper 
provides that any loss thereunder is 
held to an amount not exceeding the 
amount of insurance therein specified 
against any direct loss or damage 
caused while the policy is in force by 
the perils specifically insured against. 
Furthermore, the rider covers nothing 
unless it is attached to the policy and 
is not in itself a complete contract of 
insurance. It is to be read in connec- 
tion with the policy to determine what 
the contract is. The company also 
pointed to the fact that the closing sen- 
tence of the collision clause reads as 


the 
the 


follows: “All other terms and condi- 
tions of this policy remaining un- 
changed.” This refers the whole ques- 


tion of liability back to the original con- 
tract and sustains the position taken by 
the company. 


MOTOR PLANTS IN FINE SHAPE 





Detroit Factories Rapidly Changing to 
Pre-War Basis—Industry in 
Sound Condition 





DETROIT, MICH., Nov. 20.—Only 
a few days after the armistice was 
signed, Detroit automobile manufac- 
turers received decidedly encouraging 
news from Washington. Word was 
sent out that passenger car manufac- 
turers may produce on the basis of 75 
percent of total capacity in the last 
seven weeks of 1917 -during the last 
seven weeks of the year. Motor truck 
Manutacturers may produce 100 per- 
cent of production for November and 
December, 1917, during the last seven 
weeks of this year. 

The general order issued by the War 
Industries Board allows all curtailed 
Motor industries to decrease the cur- 
tailment by 50 percent for the re- 
mainder of the year, which is the basis 
or the foregoing figure. 
. The automobile industries are 
in a healthy condition. The great 
Manufacturing plants are intact and 

nancially sound. Dealers as a whole 
are organized and ready to handle the 

Problem of sales and deliveries. The 


Public was never more able financially 
to create a market, and it is surprising 
how quickly Detroit automobile plants 
are shifting from a war production 
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Applications for automobile insurance in the Insurance Company of North America 
are handled by men devoting all of each business day to this one line of insurance, men 
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men who know. Applications for automobile insurance in the Insurance Company of 
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cars in large quantities. 
indication here that by Jan. 1 the prin- 
cipal automobile plants will be able to 
produce cars on the same basis as be- 


There is every 


fore the war. 


PLANNING AUTO LEGISLATION 








Iowa Motor Underwriters Propose to 
License All Drivers as an 
Increased Safeguard 





DES MOINES, IA., Nov. 20.—Iowa 
automobile insurance men expect to 
ask the coming session of the Iowa 
legislature to enact some legislation 
of importance to them and the public 
in general. 

The necessity of a state license for 
automobile drivers is in contemplation 
and it is pointed out that the present 
automobile license department at the 
State house could handle this additional 
work efficiently. The statute would re- 
quire that every automobile driver give 
satisfactory proof that he is financially 
able to pay any damages resulting from 
his own negligence or carelessness by 
means of an insurance policy in a re- 
sponsible concern. Similar steps were 
taken by the military authorities against 
motor buses between the city and Camp 
Dodge and the plan worked out success- 
fully. 


TO REDUCE USED CAR LIMITS 
Closing of War and Accelerated Pro- 
duction of New Machines Increases 
Moral Hazard 





Automobile underwriters feel that 
there must be an immediate adjust- 
ment of the limits written on second- 
hand cars. During the war when the 
production of new cars was consider- 
ably reduced it was found best to 
increase the limits written on second- 
hand machines. There was a keen de- 
mand for used cars, and the majority 
of the automobile writing companies 
seemed to feel that there was little 
more moral hazard connected with a 
first-class used car than with a ma- 
chine direct from the factory. With 
the closing of the war the old condi- 
tions prevail, and many of the compa- 
nies are already taking steps to reduce 
the limits allowed not only on second- 
hand cars, but on certain makes of 
new machines. 

As indicative of the trend of the 
market the following extract from a 
letter from a local agent is significant: 

“In disposing of the car you refer to, 
it developed that as soon .as peace was 
declared the market of Fords dropped at 
least $100. I had a man trying all day 
yesterday and part of the day before to 
sell the car and $225 was all he could 
get, but this morning we found a pur- 
chaser who paid $275. To show the 





basis to 


the production of passenger 








change in the market value of cars will 
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20 YEARS EXPERIENCE 
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FRANK A. DUNNING 
282 East Market St., Akron, O. 
Fire, Automobile, Tornado losses 
PROMPT SERVICE, OHIO AND WESTERN PA. 
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JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohio 


17 years experience as an insurance agent 
and builder. 
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refused to accept. Today $350 is the limit 
that anyone will pay for the car.” 





Has State Auto Agency 


CLEVELAND, Nov. 
Thomas Company, 











state that on Monday, the lith, $450 was 
offered for a Ford car, which the owner 


20.—The Fred P. 
Cleveland, has taken 
the Ohio state agency of the U. S. Lloyds, 





Inc., of New York, automobile insurance, 
and will begin to organize the state at 
once. R. E. Wrigley, of the casualty de- 
partment of the agency, will have charge 
of the field work. He recently was elected 
secretary of the Thomas company. It is 
believed that the new company will meet 
with a hearty welcome among the agents 
of the state, as automobile insurance is 
constantly growing in importance. 
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The Only Agents’ Organization in the United States 


EVERY 


BECAUSE 


It saves him from paying an excess 
Federal Tax by having all agents placed 
in the nominal capital class. 


BECAUSE 


It obtained the invaluable decision of the 
New York State Courts regarding the 
agents’ ownership of expirations. 


BECAUSE 


It has prevented the passage of monopo- 
listic State Workmen’s Compensation 
Fund measures. 


BECAUSE 


It saved the agents from paying the 
miserable little Revenue Stamp tax. 


BECAUSE 
It obtained the companies’ approval of 
uniform standard accounts current, now 
extensively used, and supplies them to 
agents at cost. 


And for many other reasons. 


The National Association of Insurance Agents 
NOW---RIGHT NOW--- 





JOIN 








After-the-war 
Reconstruction 


Problems, even more 


Harrassing than the 
Anything-to-win-the-war 
Tactics of the last 
Eighteen months 


Make it Vitally necessary 

For EVERY LOCAL AGENT 

To join his State (and thereby automatically) the National 
Association of Insurance AGENTS, 

If he has any thought for 

The Preservation of his 

OWN BUSINESS Life. 








It costs the heartbreaking sum of a cent-and-a-half-a-day 


($5.00 a year) 


To INSURE YOUR OWN BUSINESS 





Practice what you preach ; 
INSURE YOUR OWN BUSINESS 


It is the Agents’ own and only organization in the United States. 





































APPLICATION FOR MEMBERSHIP 


NATIONAL ASSOCIATION OF INSURANCE AGENTS 


The undersigned makes application to become a member of your Association 


Dated, 


through the 


State Association. 





Name one company for which } 
you issue policies 


(Firm Name) 


(Town or City) 
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MANY BIG COMPANIES 
REMOVE WAR CLAUSES 


Difference of Opinion Exists as to 
What Course Should Be 
Pursued 


VIEWS OF SOME LEADERS 


Smaller and Medium Sized Institutions 
Do Not Want to Expose Them- 
seives to Danger 


The Provident Life & Trust, in an- 
nouncing last week that all war restric- 
tions were off so far as new business 
was concerned, and that all extra 
premiums collected on war policies 
would be returned, was the first com- 
pany to publicly come out for the pre- 
war basis. Since then many of the 
large companies have notified their 
agents that war clauses will be elimi- 
nated from civilians. 

The New York Life announced that 
beginning last Monday war clauses 
would be eliminated from ail policies 
on the lives of residents of the United 
States and Canada, except policies on 
the lives of persons in military or 
naval service, or policies issued on 
persons going abroad. The Mutual 
Life has eliminated its war clause on 
civilians. The John Hancock Mutual 
was one of the early companies that 
lifted off the war clause. 


National Life of Vermont Action 


The National Life of Vermont an- 
nounced that on and after Nov. 15 it 
resumes the practice in vogue before 
the war. Insurance is not written on 
the lives of persons who are in or who 
intend to enter military or naval serv- 
ice and information on that point is 
required to accompany the application. 
The company states that it is not pre- 
pared to say what further modifica- 
tion in practice will be made after 
peace negotiations have been com- 
pleted and the status of the military 
forces has been more clearly defined 
by the government. 

The Berkshire announced that war 
restrictions were all off and that. poli- 
cies hereafter issued will be without 
all limitations or restrictions, It an- 
nounced that death claims on the lives 
of persons dying while engaged in 
military or naval service will be paid 
in full whether or not the permit re- 
quired by, the terms of the contract 
as been issued. Payments made on 
account of extra war premiums will 
be refunded. The Berkshire says it 
Is not the intention of the home office 
that the agents shall solicit insurance 
en the lives of persons now in the 

(CONTINUED ON PAGE 7) 
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REASON io! SUCCEED 


We Issue Special Policies 


Not fake or trick policies, but Special Ones 
which keep abreast of the times with all the mod- 
ern features which are good and of advantage to 
our agents in the field. Our Special Policies 
now include: 

Special Income Policies 

Special Policies for Total Abstainers 

Special 20 Payment guaranteed to save 4 pre- 
miums and pays dividends besides 

Special Policies for Children—(Not Indus- 
trial) 

Special Joint Life. 

With the proper tools the workman can build 
a better structure. Our men can specialize on 
a particular policy which means better success 
for them. 


Good Contracts to Live, Clean Agents 


A FARM MORTGAGE BEHIND EVERY POLICY 
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INTERNATIONAL LIFE 1918 MESSAGE 


OUTSTANDING 
INSURANCE 
DOUBLED 


WHILE ASSETS 
QUADRUPLED 


$75,000,000 of insurance in 
force and $10,000,000 of assets 
are talking through the greatest 


In 5 Years 





combination of policy contracts 


_ now before the public when 
Home Office 


the International Life bids you 
to examine into the merits of contracts offered by 
the “Company of Today with Methods of To- 
morrow.” 


INTERNATIONAL LIFE 
OF ST. LOUIS, MISSOURI 








LIFE INSURANCE SECTION 


W. E. NICHOLS’ VIEWS 
ON PRESENT CONDITIONS 


Sees Unusual Opportunity Before 
Life Men That Must Be 
Quickly Utilized 


NEED OF FIXED PROGRAM 





No Suggestion Should be Made That 
Will Disturb Outstanding Gov- 
ernment Policies 


W. E. Nichols, one of the star pro- 
ducers of the New York Life in Chi- 
cage and formerly president of the 
company’s $200,000 Club, has a very 
penetrating life insurance mind. Mr. 
Nichols always looks ahead, is con- 
stantly peering into the future and 
shapes his life insurance program ac- 
cordingly. Consequently, his views at 
this time are particularly interesting, 
as he has thought many times about 
what the effect would be on the life in- 


surance business if the war were to 
suddenly come to an end. 


Will Not Interfere 


Actual suspension of hostilities, Mr. 
Nichols believes, should not. seriously 
interfere with the well grounded life in- 
surance man’s program. The universal- 
ity of the life insurance business permits 
the soliciting agent to always have some 
kind of an opening. The only effect 
that the war’s closing will have on the 
business is to make it better. 


Attitude Toward Government Risk 


One of the big things that life men 
have to consider is what attitude they 
are to take where the prospect is en- 
countered who is carrying $10,000 or 
less of government life insurance either 
converted or unconverted. Mr. Nichols 
says it will be a serious mistake if life 
men attempt to disturb this business. 
The policy should always be to allow 
it to remain, and if the carrying of the 
government protection interferes with 
the carrying of business in private com- 
panies the conscientious life insurance 
man will advise continuing the govern- 
ment protection irrespective of what 
other life insurance has to be dropped. 


Are Ideal Prospects 


As a general proposition it is Mr. 
Nichols’ opinion that men carrying 
government life insurance will be 
found to be the best prospects for 
additional coverage. He bases this on 
the theory that the men returning from 
the other side will have a broadened 
vision, a new outlook and a better pro- 
ducing ability. In other words, be- 
cause of their experience they will be 
in a strengthened position. They will 
be, Mr. Nichols says, comparable to a 
man who at age 25 insures for $10,000 
and then constantly progresses until at 
age 35 or 40 he is capable of taking out 
$50,000 or $100,000 of life insurance. 
The progress of the men who have 

(CONTINUED ON PAGE 15) 
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Companies Hit for rts by “Flu” 


ELIABLE statistics of losses to 
R the life companies caused by the 

inéuenza epidemic are beginning 
to be available, and emphasize the tre- 
mendous drain on company resources 
caused by a pandemic of this kind. In- 
cidentally, they suggest the desirabil- 
ity of establishing a special charge in 
the premium to care for their recurrent 
ravages, something like the conflagra- 
tion charge in the fire insurance pre- 
mium, with which the fire companies 
protect themselves and their policy- 
holders against such visitations as the 
Baltimore, Nashville, Augusta and 
other sweeping fires. 

The present pandemic is comparable 
in the world’s fire record only with the 
San Francisco earthquake and fire—not 
so much of actual volume of claims, 
but chiefly because, as it took the best 
and strongest of those protected with 
life insurance, in a great majority of 
cases, it not only made serious inroads 
on funds by greatly exceeding mortal- 
ity expectancy, but also left the com- 
panies with an increased expectancy 
for the future. This is due to two rea- 
sons: 

(1) An undue proportion of less de- 
sirable risks left on the books. 

(2) Probable general impairment 
of previously first-class risks who re- 
covered. 


Many Millions Are Paid 


There are nearly 300 legal reserve 
companies doing business in the United 
States. Those companies that have 
reported—96 in all—have paid or were 
in process of paying up to Nov. 15, 
more than $10,000,000, an average of 
more than $106,000, and there is no 
doubt that the next few weeks, as the 
disease dies away through the winter, 
will add many millions more to the 
total. 

Moreover, it is to be remembered 
that in all probability there will be a 
revival of epidemic strength in the 
spring and that next fall and winter it 
will prevail again, though in less vio- 
lent form. This was the history of 
the great grippe pandemic of 28 ‘years 
ago, to which the present visitation is 


closely akin, 
same, 
Many Interesting Features 


if it is not actually the 


Many interesting points are brought 
out in the reports, brief as they are. 
For instance, the Aetna reports 187 
regular claims, not including group, for 
$519,830, and 414 group claims aggre- 
gating $296,922. This throws an inter- 
esting light on the relative size of regu- 
lar and group policies. 

A number of the companies specify 
that their reports include both influ- 
enza and pneumonia claims, but only 
the Equitable of Iowa reports both in 
detail. It lists $157,355 as due to the 
former, and $78,458 to the latter. 

The Dakota Life, reporting $58,000 
influenza losses to Nov. 13, notes that 
this sum is half its total losses for the 
year. 

Several of the smaller companies re- 
port that they have had no claims 
traceable to the influenza. 

The Continental Life of Delaware, 
reporting $146,000 of claims, notes that 
$19,000 was covered by reinsurance, 
making its net losses $127,000 to Nov. 8 


Heaviest So Far Reported 


The Penn Mutual reports the heavi- 
est losses thus far—$1,486,420 to Nov. 
12, or nearly 15 percent of the total 
reported by the first 95 companies that 
responded to THE NATIONAL UNDER- 
WRITER’S questionnaire. 

The Provident Life & Trust reported 
$885,000 to Nov. 12. These two re- 
ports reflect the extreme violence of 
the epidemic in Philadelphia and sur- 
rounding territory, although both these 
companies are largely represented in 
the death claims from the country at 
large. 

The George Washington Life de- 
clined to give its figures, expressing the 
belief that it is too early to make the 
figures public. 

The War Risk Bureau reports 18,000 
claims and $170,000,000 losses. 


Figures So Far Available 


Following are figures reported thus 
far by the companies to THE NATIONAL 
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Company Amount 
ENED BINED 6 oo ke Minka de nideee sudo $816,752 
ASTICUIUTAl TST. «.6. 6. sicic 0.5 0:0 0 0:0: 2,000 
American National (Mo.). 18,000 





BAN CADIG FITC 66 occ ve s0 ey keeeee 67,500 
SON NRTAES (EGET. 5. 6:6 o-¢'' 0.55.0 0-4-4, 40-0 00145 0 158,960 
Bank Savings Life., S Clcisuaie.o eens 23,000 
ROTURNIEC. FIGIEes. 6. conse eecc cece 189,000 
WP RSGR UOT DEUICUG 6.6.5, 5's. 6010 see sees 100,000 
CP CEN MS (oR eS pears car 174,925 
CD ME, oe cn ahiep se a seaee cok 25,00 
Central Life (Kan.)............. 14,162 
Central Tile: (TI) ..6.0:0:0.9.000 910 505.0 66,500 
Central States Life.............. 3,000 
MCBNUULY, TIES hci -19'%.0 ere. 5) ere 5:6 sree 13,000 
MOUOVOT TiO GE TLS 6 o,5, 0.66.06: ore ccelne.s 4,000 
Columbia Life (Neb:).......00.0- 2,000 
Commonwealth, Neb............. 35,000 
ORIIEOPIIA, URC. 6c wwg ss. spig iss sis-cs 65,722 


SUC ONULAL AEC 2OL) e.c-s%0.4,0's 5 oe ee 
*Connecticut Mutual........ Pr 
Conservative Life (Ind.).... 
*Conservative Life (W. Va.).... 
Continental Assurance....... oe 

Continental Life (Del.).......... 146, "000 





Crescent: Taite (igd:) «6's ic0:s.05 sie 6 Session 
TPO AO no oe. gr e's.0 4.5 Shigeo ose Saas 58,000 
*Equitable of Iowa.............. 235,813 
Farmers National Life........... 15,500 
Farmers & Traders.............. 3,00 
OGRE ALOTNCO ¢.o:5):0:9-5:0.0'9.5-00'6:0 Seles 47,500 


WAGCUAY “BISA 2 0.6.5.« 600: 6,0.« vic cvewaie 
SPOTORG NOICY, BLO 6 5.555000 0.4 cee « 13,000 


SOP ranikiin Tile CET.) cc ss 0:0 ccc ea.s 90,000 
RFA MOM YAGI EO 6.oiaieio-+. 0025-0 -cetelerspers 12,000 
German Mutual CMO.) ....csccsece s.0c0 0.00 
MERI Mish O io io 9.0% 650. 6-055 3 60:00 oe ew 43,000 
Grange Life eet rte 7,660 
Great Northern Life............. 10,000 
Guardian Life (Wis.)............ 15,850 
GUlE COABE TALC ie: 66.8:5.6.0:6:0 6-0lee.8 eee 10,730 
Home Mutual (Kan.)............ 14,000 
indiana National. ....06.6.62.é0%~ 21,000 
Indianapolis Life................ 23,500 


International Life (Mo.)......... 154,000 


Inter-Southern Life.............. 81,000 
TiQTAV OCS TLS se. 6 6.o5.5is oc:ecce sicieseserose 6,000 
RsGMIBIAMAG, SSUROE soo 56:6. 055.5:6. 6 ecw 19,000 
Lutheran International.......... ,00 

DUOTGUCCES TITS 6 o.oo oss 0.0-6:0 5 cletease lars 11,200 


PAT VAG AGEL 50:0) 0050-60 -0:-a'samavenio 
Michigan Mutual... 
Mid-Continent Life.. 
Midland Mutual..... 
Widwest Life....... oe 
pu bre) thy Doc) a ne 





National Fidelity (la.).......... ,50 

INOW: WOPlG) BANG 6 5.0.55: 6 0.0:86so 0 e'e'sieus 54,000 
Northwestern Mutual............ 7,000 
Occidental” (CAL) oi. onc c.séiee osecte ss0se 44,401 
NO CEE OME (55 1] A a ee eee 1,000 
PEP RACING -BEMOUNBL 6 o.6 5.66 :0i0 sv 0-50.06 175,000 


eo es CT 1) Ee ene ine ie iy 486, 420 


Peoples Life (Ill.)............... 6,000 
Peoples Life (Ind.)............. 24,000 
PUUIBGOIDEIR: TN8C.  oicisc sc cmeccces 20,000 





egies) cis ae. Os rt, ae a a 200,000 
PIONEGSY DMO 6.6.5 6:6.6. oss 0s ashore eisidi creas 


POV MOS IL CIN Ds) 5.6.0 cindom diaie- 00 g:asa'e 28,000 
**Provident Life & Trust........ 885,000 
RON «oa oxb'pe neo 0:0 0's 4/8-eevere 8 7,096,000 
FUOHOT VO PsA. 6.66.0 5 65 s6 ic os iscaeree 43,000 
Ses, POMOII LIES os o.oc'o Se one clone eretele 9,000 
Ban TJACINCO Life: «o:c0 bs cccsces 18,000 
BOAT BELO sc dgicsc sc cciet ees acs 75,000 
Security: Life (Tll.).............. 50,000 


Shenandoah Life..............-. 20,500 





Southeastern Life................ 34,000 
Southern Life (Tenn.) 15,000 
Southern States...... 65,000 
Southland Life....... ‘ 75,000 
Standard Life (Ill.). «+. 29,000 
Standard Life (Pa.).............. 35,000 
State Life (Mont.).............. 10,500 
Sun Life, Canada..............-. 515,626 
Surety Fund (Minn.)............ 40,000 
TPOIBUO TTAVCICTO: cciccce esc ceees 6 8siee 
PG ATA, CLOG TUES. oo o's.8 0.0 60.0.6 8 oe sree 8,500 
TIMION CONELEN 6:5 55.66.6006 8b oicle ace’ 500,546 
Union Mutual (Me.)............. 96,500 


West Coast-San Francisco....... 71,500 


Western National, Wyo.......... ree 
Western Reserve..........e02e0% 
War Risk Bureau............. 170, 000, tt} 
Western Union (Wash.)......... 108,000 
Wisconsin Life.................. 6,000 
*Including pneumonia. 
** Approximate. 


Insurance at Older Ages 


Question—Can you furnish me with 
the name of any company which will 
write life insurance upon a man who 
is 70 years of age? One of my policy- 
holders has just matured an endow- 
ment and desires to reinvest a portion 
of this in new insurance. Is there any 
company that will write this business? 

Answer—A great majority of the 
companies will write business up to 
age 65, but in making a comparison of 
the practices of the various companies 
it is found that the Mutual Life of New 
York and the Mutual Benefit both 
quote rates up to and including age 70. 
However, there are some companies 
which although they do not quote rates 
at this age will nevertheless accept 
business under favorable circumstances 
and would entertain an application. 


Thomas H. Knotts, secretary of the 
Standard Life of Des Moines, has written 
to friends at home that he probably will 
be able to obtain the release of his 
brother, who has been held for some time 
by Mexican bandits, by payment of $20,- 





000 ransom. Another American is held 
with Mr. Knotts. 
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Future oi the Life 


to be the future of the war clause 
in life insurance policies? 

Previous to the war these clauses had 
been gradually eliminated until, when 
it started, very few companies had any 
restrictions of any kind as to military 
or naval service. 

Life insurance in America was en- 
tirely unprepared for the tremendous 
possibilities which opened up with the 
commencement of the war. It is true 
that the war has been brought to an end 
comparatively with little bloodshed so 
far as American troops are concerned, 
probably only about 30,000 American 
soldiers having been killed, but had not 
the war ended as it did, even with gov- 
ernment life insurance, the life insur- 
ance business would have been in the 
greatest danger of annihilation. While 
the government’s assumption of the war 
risks of soldiers and sailors relieved the 
life insurance business of the great 
problem, it also left the question of 
proper coverage by the companies of 
military hazard in the future in a more 
or less unsettled condition. Companies 
are pursuing widely different methods 
in handling military risks and no defi- 
nite policy has been settled on for fu- 
ture war contingencies. 

Suggests Five Years’ Coverage 


Tue NATIONAL UNDERWRITER _ has 
addressed an injuiry to officials of the 
various companies, asking them what, 
in their opinion, will be the future of 
the war clause in life insurance policies 
and in what form will it be permanently 
adopted. 

Equitable Cuts Out Clause 


The Equitable Life of New York an- 
nounces that policies issued after Nov. 
14, 1918, to civilians who are not en- 
listed for military or naval service and 
who have no intention of enlisting will 
be issued without the war or travel 
clause. It also announces that it will 
consider applications for term policies 
on applicants between ages 21 and 60. 


The German Mutual of St. Louis an- 
nounces that it has decided to waive all 
war clauses, will pay every war claim 
in full regardless of whether extra pre- 
mium has been paid, and will return all 
extra war premiums. 


Nve that the war is over, what is 


The Berkshire Life waives all war re- 
strictions in outstanding policies. Poli- 
cies hereafter issued will be without war 
restrictions or war limitations of amount. 
Extra war premium paid will be returned. 
Death claims paid in full whether or not 
permit was issued. 


The Massachusetts Mutual says: “We 
have discontinued the inclusion of any 
war clause in our policy. We likewise 
discontinued the collection of extra pre- 
miums under existing policies and shall 
refund to our policyholders those pre- 
miums which have already been col- 
lected. We think that a great many 
companies will dispose of the war clause 
altogether.” 


No War Clauses Required 


National Life of Vermont: “On future 
business, manual limits will be written 
and no war clauses required. As hereto- 
fore insurance will not be written on men 
in or intending to enter military or naval 
Service. Information must be supplied 
that applicant is not in or intending to 
enter such service, using form 1280.” 


Security Life: ‘Where we have been 
charging $100 per $1,000 for service out- 
Side the United States, beginning with 
Nov. 13, we are changing to $25. This 
also applies to those who already have 
bermits.” 


L. J. St. Thomas; auditor, Shenandoah 
Life: “I am of the opinion that it will 
be the policy of this company to continue 
the clause in its policies, which it now 
has, covering restrictions as to military 
and naval service in time of war.” 


Arthur B. Wood, actuary, Sun Life of 
Canada: “It is rather early to state 
definitely what the practice of the life 
Companies will be in the future in regard 
to the question of the war clause in life 
insurance policies. The Sun Life, for at 
least 30 years prior to the outbreak of 











the war, had issued policies free from 
all restrictions regarding military or 
naval service. We have not decided defi- 
nitely on our future course, but in all 
probability, once peace has been actually 
concluded on a satisfactory basis, we will 
resume our former practice of issuing 
policies without war restrictions.” 


Policy Limits Raised 


Henry Moir, actuary, Home Life: “We 
are inclined to the opinion that war is 
such an unusual hazard and is capable of 
inflicting such heavy losses that a five- 
year war clause is desirable at all times 
in policy contracts. After policies have 
been in force for five years, the danger 
to the company is lessened and it is fair 
and equitable that the policyholders as a 
whole should take the risk for those who 
have become settled and permanent mem- 
bers of the organization. We have raised 
the limits from ages 21 to 36 to $40,000 
on life and endowment and $5,000 on 
term plan.” 


National Life, U. S. A.: “Will do away 
with reduced amounts written upon men 
in draft ages and have taken same limits 
as before the war.” 


J. R. Clark, president, Union Central 
Life: ‘Peace limits stated in the agents’ 
manual are restored. Policies issued after 
Nov. 15 will contain no limitations re- 
specting military or naval service or 
European travel or relief service. Present 
rules remain in force respecting appli- 
cants expecting to enter military or naval 
service and policyholders now engaged 
in such service.” 


Prudence to Be Overcome 


John H. Upton, secretary, Western Na- 
tional: “While undoubtedly prudence 
would insist on the war clause, yet the 
experience of the American companies in 
the present war and the keen competi- 
tion probably will overcome prudence, 
and the policies, in a great majority of 
companies, will be issued without the 
war clause, I believe, as a matter of 
safety, there should be a restriction in 
every policy included in the incontesta- 
bility clause, by which the policy would 
be incontestable after a certain period, 
say one or two years, except for mili- 
tary, naval, aerial or submarine service, 
for a period of ten years. 

“With this provision in the policies, the 
companies would be free to protect them- 
selves as they might see proper, for a 
period sufficiently long to practically 
eliminate the hazards of military service. 
However, am inclined to believe that 
while reason and sense would insist on 
such a clause, competition will compel 
the great majority of companies to elimi- 
nate it.” 


Ralph B. Coit, actuary, Jefferson Stand- 
ard: “In my opinion all policy contracts 
should have some simple provisions re- 
guiring the insured to obtain permission 
to engage in military or naval service in 
time of war, and to comply with such 
other requirements as may be imposed 
by the company. Prior to the war with 
Germany few people thought this coun- 
try would ever again take part in any 
great war. This company, like many 
others, issued a large number of con- 
tracts which were incontestable after 
one year for any cause except non-pay- 
ment of premium. Since military or naval 
service in time of war is an extra risk, 
in my opinion, in justice to all of the 
policyholders, contracts should provide 
for this contingency.” 


Only Two Restrictions 


The New York Life announces that, be- 
ginning Nov. 18, and until further notice, 
war clauses will be eliminated from all 
policies issued by the company on the 
lives of residents of the United States and 
Canada, except in the following classes 
of cases: 

“First. Policies issued on the lives of 
persons in military or naval service will 
contain War Clause ‘A,’ and the maximum 
amount of insurance considered on such 
lives will be $5,000 (instead of $2,500 as 
formerly). 

“Second. Policies issued on lives of 
persons going abroad (if the insured is 
not in: military or naval service) will 
contain War Clause ‘C,’ if the conditions 
surrounding the case, in the opinion of 
the company, require it, otherwise no 
clause will be put in. The question of 
inserting clause ‘C’ and the amount of 
insurance which will be accepted will be 
determined according to the country to 





Policy 


which the applicant is going and the 
conditions which exist in such country.” 


R. C. Burton, actuary, New York Life: 
“So far as this company is concerned, 
all future policies will undoubtedly con- 
tain a war clause. This clause will prob- 
ably be the one we are now using, as 
such clause has very nicely stood the test 
of this war, and we presume that a bet- 
ter test could not be proposed. 

“When we made the last general re- 
vision of our policies in 1913, I was in- 
clined to omit the war clause from the 
policies, because in common with most 
insurance men, I believed that another 
war was unthinkable. I finally decided, 
however, that the presence of the clause 
in the policies could do no harm, as it 
would simply be inoperative in the event 
there was no war and would do immeas- 
urable good in the event that our theories 
as to further warfare were wrong.” 


R. C. Van Dyke, secretary, Pioneer 
Life: “Concerning future war clauses in 
life policies, I am of the opinion that 
policies written in time of peace should 
not contain war restrictions. Extra mor- 
tality on account of war on a selection of 
risks during peace will not materially 
affect the finances of a company in good 
financial condition.” 


Five-Year Clause Favored 


J. B. Franks, actuary, Fidelity Mutual: 
“In adopting the five-year military and 
naval service clause, practically in the 
form suggested by the committee of in- 
surance commissioners, it was the inten- 
tion of this company to continue the 
same after the termination of the present 
war. 

“In our judgment, if this course be fol- 
lowed by all, or by a majority of the 
leading life companies in the United 
States, it would operate against unfair 
competition and at the same time be sat- 
isfactory to the insuring public. This 
puts a restriction with reference to mili- 
tary and naval service only within the 
first five policy years and would enable 
the companies to meet the shock of un- 
expected war in a way that we think 
would be fair and just to all concerned. 
It would be very difficult to attempt to 
forecast what the action of the different 
companies will be, but we should strongly 
urge the retention of the five-year war 
clause aS now used by a great many 
companies.” 


F. J. Uehling, secretary, Common- 
wealth, Omaha: “The Commonwealth 
policies always did carry a war clause 
and we expect to continue. It certainly 
came in handy and we are all in hopes 
that we will never again have a war, 
but I think life insurance can be sold 
just as well with a war clause as it can 
be without and for that reason we will 
continue carrying the war clause in all 
of our policies.” 


W. A. P. Wood, actuary, Canada Life: 
“IT would hardly like to venture an opin- 
ion in regard to the future of the war 
clause in life policies for insurance com- 
panies generally. In all probability, 
however, a number at least of the Cana- 
dian companies will retain a war clause 
somewhat similar to the one they have 
been using for some time past.” 


Suggests Reduced Liability 


E. C. Ames, actuary, Bankers Life, 
Neb.: “It is rather difficult to prophesy 
as to what the companies will do. If 
the past is any guide they will eventually 
remove all restrictions, as they did be- 
fore, at least in the case of the larger 
companies. 

“In my opinion the best form of clause 
would be one which simply reduces lia- 
bility for death while in military or naval 
service in time of war to the reserve on 
the policy, leaving it to the company to 
make such settlement, after the war, as 
its experience justifies, and removing all 
complications attendant upon the issuing 
of permits.” 


The Northwestern Mutual Life has not 
definitely decided as to its course, but, 
under date of Nov. 15, it issued this cir- 
cular: 

“In view of the new conditions brought 
about by the signing of an armistice the 
following changes in practice have been 
adopted and will continue until further 
notice: 

“1. War Clause. The use of the spe- 
cial war clause will be discontinued as 
of this date and all new policies here- 





ar Clause 


after issued will be written with the reg- 
ular (extra premium) war clause. 

“2. Military Service and Citizenship. 
A new form of statement of military 
service and citizenship, containing no 
reference to draft classification, is being 
prepared. The new form will be required 
as heretofore with each application for 
new insurance or where an additional 
policy is applied for; also when ‘Not 
Taken’ policies are recalled and with re- 
quests for reinstatement or for change 
of plan involving a reduction in premium 
rate or increase in risk. It may be re- 
quired also in certain cases in which the 
disability feature is desired in connection 
with policy changes. The statement of 
military service and citizenship must not 
be executed before the application or re- 
quest is complete. In case of any delay 
in forwarding the completed papers a 
new statement will be required. 

“3. Risks Not Accepted. In addition 
to risks regularly refused the company 
will not consider applications from per- 
sons engaged in or who expect to engage 
in military or naval service or, outside 
the United States or Canada, in Red 
Cross, Medical, Y. M. C. A. or other relief 
or auxiliary service. 

“4. Foreign Born. Except as to enemy 
aliens applications from those of foreign 
birth who have secured first papers will 
be considered. 

“5. Limit on One Life. Authorized 
applications for insurance will be con- 
sidered within the following limits on a 
single life, viz.: (a) At ages 16 to 20, 
inclusive, $10,000 on edowment or limited 
payment life plans only. (b) At ages 
21 to 24, inclusive, $75,000, of which not 
more than $25,000 may be on the term 
plan. (c) At ages 25 to 50, inclusive, 
$150,000, of which not more than $50,000 
may be on the term plan. (d) At ages 
51 to 55, inclusive, but not to exceed * 
$50,000 on the term plan, as follows: 
51, $140,000; 52, $1300,00; 53, $120,000: 
54, $110,000; 55, $100,000. (e) At ages 
56 to 60, inclusive, but not to exceed 
$25,000 on the term plan, as follows: 
56, $90,000; 57, $80,000; 58, $70,000; 59, 
$60,000; 60, $50,000. 

“The company will consider carefully 
the situation as it develops and agents 
will be notified promptly of any further 
changes.” 


Secretary Cole, of the Connecticut Gen- 
eral Life, suggests that a war clause 
covering at least five years of the term 
of the policy should be permanently 
adopted. Ordinary premium rates, he 
says, do not include the extra hazard of 
war and certainly if there is no war 
then the war clause can do no one any 
harm or injustice, while if war should 
again break out the security of the main 
body of policyholders is better estab- 
lished by giving the company the right 
to charge an extra premium coincident 
with the development of the additional 
hazard. 


H. G. Sellman, actuary of the Inter- 
national Life, suggests that the matter 
should be handled by legislative enact- 
ment and that the various states should 
provide for the incorporation of a stand- 
ard provision limiting the war risk to a 
return of premiums, with interest, with- 
out provision for a permit, which he says 
would remove the matter from competi- 
tion. He recommends this in view of the 
fact that government provides war risk 
insurance protecting American soldiers 
during military and naval service. 


George Graham’s Views 


Goerge Graham, vice-president and ac- 
tuary of the Missouri State Life, believes 
a simple clause should provide that if 
the insured shall die while engaged in 
or as a result of naval or military serv- 
ice in time of war, liability of the com- 
pany under the policies will be a percent- 
age of the sum insured. He believes this 
liability should not be in excess of 10 
percent. All disability and accidental 
death benefits, of course, should be en- 
tirely annulled in event of military or 
naval service. 


W. W. Lane, secretary of the Lafayette 
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Life, brings out the thought that the 
company should accumulate a war or 
emergency fund, just as fire companies 
do for the conflagration hazard. He is 
inclined to the opinion that in the course 
of a few years limitations as to war 
service will disappear from policies, and 
that the experience of government insur- 
ance in this war will lead the companies 
to see that is the better thing to do. 
Following this probable elimination, he 
has been considering the feasibility of a 
company accumulating a voluntary re- 
serve against that contingency, some- 
what on the same theory as some of the 
New York City companies have done in 
the past, as to possible damage to their 
real estate interests in event of war. 
With the settlement of the present war 
that undoubtedly will be made, no seri- 
ous difficulty is likely to develop for a 
long time and meanwhile a considerable 
sum could be set aside without serious 
inconvenience. 


Believes Will Remove Restrictions 


A well-posted actuary and executive 
presents the following interesting view- 
point: 

“From my own deductions, as well as 
from a conversation which I had with 
the actuary of one of the largest com- 
panies a year or more ago, it is my 
inference that the trend will be entirely 
different from what you indicate in your 
letter. 

“The actuary in question stated, and 
please remember that this was in the 
summer of 1917, that, if their company 
was sure that among new applicants 
only the same proportion of war risks 
would be secured as already existed 
among their outstanding policyholders, 
they would not have a war clause even 
during the period of the war. In other 
words, it is merely to prevent selection 
against the company and an undue influx 
of war risks that they had a war clause 
at all. As you are aware, one of the 
prominent companies, ever since the be- 
ginning of war, has had a two-year re- 
striction as to military and naval service 
in their policies. Naturally, it is logical 
to conclude that, as soon as the war is 
over, this company also will not have a 
war clause in its policies. 

“It is my personal opinion that, al- 
most as soon as it is apparent that the 
war is actually over, a large proportion 
of the companies, at any rate those writ- 


ing the bulk of life insurance, will imme- 
diately remove restrictions as to military 
and naval service. If those companies 
could have remained solvent during a 
three or four years’ war of great casual- 
ties, and I believe they could, it would, 
therefore, follow that the elimination of 
the war clause would be entirely proper 
at the close of hostilities. 

“Personally, I believe that in times of 
peace, when war is remote, applicants 
for insurance are entitled to policies un- 
restricted after two years from date of 
issuance. Any other protection is but 
partial protection, and I believe that a 
means should be devised by insurance 
companies whereby all policyholders un- 
der normal conditions should have insur- 
ance that insures under all contingen- 
cies.” 

Other Interesting Views 


Following are expressions from other 
companies: 

G. L. Stayman, secretary Reserve Loan 
Life: “According to the mortality experi- 
ence of the Canadian companies during 
the last four years, an adequate premium 
to cover military and naval service in 
time of war is practically prohibitive. I 
believe that instead of attempting to 
name a premium which would be satis- 
factory to the policyholder and safe for 
the company, the practical method of 
solving the problem is to adopt the policy 
provision covering refund of premiums 
paid in event of death while engaged in 
military or naval service in time of war.” 


N. Z. Snell, president Midwest Life: 
“When the war ends it is not our inten- 
tion to change the war clause in our 
policy. We gave this clause a great deal 
of consideration before finally adopting 
it, and it was adopted with a view of 
continuing it in force in peace times.” 


Wilmer L. Moore, president Southern 
States Life, Atlanta: “Expressing my 
personal opinion, I believe that the life 
insurance companies of the: United States 
could with all safety issue policies with- 
out restrictions as to war, except those 
engaged in actual military, naval or 
aerial service in connection with the 
army or navy of the United States.” 


A. L. McPherson, president St. Joseph 
Life: “I do not know what the other 
companies will do, but for the present 
we expect to use the same clause that 





we now have in our policy.” 


W. W. Moore, vice-president Inter- 
Southern Life, Louisville: ‘As the mor- 
tality tables now in general use are peace 
tables, and premiums based on them of- 
fer no protection against the hazards of 
war, conservative companies doubtless 
will continue to provide for levying an 
extra premium to cover the extra risks 
involved in military or naval service, or 
limit the amount payable, or decline to 
assume such risks at all. We should hope 
for perpetual peace, but we must either 
maintain a safe link of retreat or keep 
our extra premium powder dry.” 


J. P. Bowerman, actuary George Wash- 
ington Life: “It is our present intention 
to retain in our policies for some time 
to come the same war clause we are now 
using, providing other reputable com- 
panies do so, too.” 


Agricultural Life: 
our present clause.” 


Danger of Bolsheviki 


H. C. Mason, secretary Columbia Life 
of Nebraska: “After the present war is 
over there will come the reestablishment 
of law and order in several of the Euro- 
pean countries, which will result in many 
quite severe conflicts with attempts to 
establish “The Reds” in power. This 
means some military and naval clause 
should be continued in all policies.” 


“We will continue 


R. E. Ferguson, actuary Toledo Trav- 
elers: “It is hardly safe to hazard a 
guess as to what will be done, but I be- 
lieve that some provisions should be 
made that would cover the risk and yet 
not be too harsh upon the insured. An 
ideal way would be to set aside a special 
war reserve created by an annual charge 
on all policyholders, each to be refunded 
at maturity of policy if no war had oc- 
curred.” 


Dr. H. M. Folkes, president Gulf Coast 
Life, Mississippi: “It is our purpose to 
retain our war clause on all policies at 
all times. This because we deem the 
government the most satisfactory agent 
at present to write war insurance, and it 
is not our purpose to go into any degree 
of competition with it, primarily because 
the government can handle it most satis- 
factorily and secondly, because we do not 
know what the overcharge really should 
be at present. We do not take any war 








premiums paid to us. We believe that 
this is fair to the insured, as well as to 
the company, as the insured can lose 
nothing in the transaction, and we are 
out the expense of putting the business 
on the books, only in the ‘event of loss 
which risk we are willing to take.” ; 


Security Life of Chicago 


J. Charles Seitz, secretary and actuary 
Security Life, Chicago: “This company 
has never issued a policy without some 
provision regulating military and nava] 
service in time of war, notwithstanding 
the pressure of competition toward elimi- 
nating the provision prior to 1914. With 
this company’s experience of several 
forms of phraseology for the war clause, 
it is my intention to insert in new 
policies, when a reprint is necessary, a 
military and naval service clause which 
will be more specific both in the interest 
of the insured and in the interest of the 
company. One tendency will be that the 
military and naval service provision 
probably will expire on the assured’s 
attaining age 45.” 


John W. Dragoo, secretary Western 
Reserve Life, Muncie: “All our policies 
carry a war clause, and we will continue 
it. We have the opportunity under it of 
making any regulation governing those 
entering the war that we may wish. 
Every company will want to do every- 
thing possible for the soldier, without 
jeopardizing the vast amount of money 
invested by former policyholders.” 


Should Retain Protection 


Charles G. Taylor, vice-president At- 
lantic Life: “It seems to me rather early 
to predict or attempt to predict what will 
be the future war clause in life insur- 
ance policies. The provisions in the 
clause may depend very much upon the 
character of the final peace settlement; 
or we may be influenced very largely 
by competitive conditions. My own 
opinion, however, is that the companies 
should retain some protection against 
the possibilities of a future war.” 


J. E. Flanigan, actuary Bankers, Iowa: 
“Of course, these matters are always de- 
termined, more or less, by competition. 
If some companies start to eliminate the 
present war clause, it is very likely that 
other companies will follow to a large 
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you how 


JOSEPH C. BEHAN, Superintendent of Agencies 


Mutual Life 
Company 


SPRINGFIELD, MASSACHUSETTS 


INCORPORATED 1851 











Has the Life Insurance Field Become More Limited ? 





Our Agents can sell policies on 





NOT WITH US 


$3,000, to young men and young women as young as age 2. 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
the same period last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will. 


writing as much as $10,000 a month of this insurance as a side line. 
OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ill. 


the annual premium plan, a to 
t is 


This extension of the age 


Some are 





DENVER, 


B. M. STACKHOUSE, Secretary 


Assets - - - 


THE FARMERS LIFE 
INSURANCE COMPANY 


COLORADO 


E. M. AMMONS, President 


J. H. ORR, Treasurer 
- $2,016,354.38 


Liabilities - + - 1,865,920.95 
Surplus to Policy- 
holders - © « 150,433.43 
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Insurance in force $13,839,455.00 
(According to report of April 30th accepted by the Colorado{State Insurance 
Department) 
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MAP OUT GREAT WORK 
FRANK L. JONES’ BIG MISSION 


Equitable Life, N. Y., Man in Indiana 
Will Head Over-the-Seas Edu- 
cational Forces 


INDIANAPOLIS, IND., Nov. 20.— 
Frank L. Jones of Indianapolis, cen- 
tral western superintendent of agen- 
cies of the Equitable Life of New York, 
who has been selected by the Associa- 
tion of Life Insurance Officers to go 
overseas to become superintendent of 
life insurance instruction among the 
soldiers who will be kept in various 
European cities for possibly the next 
two ‘years, is exceptionally well 
equipped for this line of service. Mr. 
Jones, before entering the life insur- 
ance business, was Indiana state super- 
intendent of public instruction and be- 
fore that had been principal of the high 
school at Noblesville, Ind., and super- 
intendent of public schools at Tipton. 
He is a graduate of the Indiana Uni- 
versity and took a post graduate course 
at Chicago University. 

Been a Great Success 


When he completed his term of service 
in the state position he went with the 
New York Life as agency director for 
northern Indiana and southern Michigan, 
after three years taking his present po- 
sition with the Equitable. He has been 
exceptionally successful in imparting to 
agents the knowledge necessary to their 
success, and his acceptance for the work 
with the soldiers is most fortunate and 
represents considerable sacrifice on his 
part. 

The idea of providing education courses 
for the soldiers who are to be kept 
abroad for some time is that of General 
Pershing, who recognizes the importance 
of occupying the soldiers profitably dur- 
ing the large portion of spare time that 
will be on their hands. General Pershing 





anticipates that a large number of our 


soldiers will be kept abroad for from six 
months to two years. The courses which 
are being prepared for them are along 
vocational lines and it is intended to have 
them presented by the best talent that 
can be obtained. It is also planned that 
a large proportion of the soldiers will 
thus be linked up with actual jobs when 
they are ready to return to the States. 
That life insurance and the selling of 
it be included among the subjects taught 
was cordially welcomed by government 
officials. 


Study Course Prepared 


Associated with Mr. Jones in preparing 
a course of study are Secretary William 
Alexander, of the Equitable Life, and 
Vice-President Leo K. Frankel, of the 
Metropolitan Life. They are making good 
progress. The text-books selected are, 
“What Life Insurance Is and What It 
Does,” by William Alexander, and “Hueb- 
ner’s Life Insurance.” Other text-books 
will be located in eaeh of the libraries 
of the Y. M. C. A. huts. Mr. Jones will 
have his headquarters in Paris, and there 
will be eight district supervisors under 
his direction. It is expected that some 
instructors will be drawn from former 
life insurance agents now in the ranks of 
the army. 

Mr. Jones is most enthusiastic over the 
project, and is hurriedly closing up his 
business interests so that he can be 
away for some time. T. H. Miller will 
be promoted to the position of assistant 
superintendent, and will be in charge un- 
til Mr. Jones’ return. Mr. Jones will leave 
early next week for the east, and will 
put in his time between Washington and 
New York until he sails, which he be- 
lieves will be about the first of the year. 


Full of Possibilities 


This whole proposition is most in- 
teresting and full of wonderful possi- 
bilities. It will mean that a large force 
of trained salesmen will before long be 
available for life insurance companies. 
While these soldier agents may have 
more theory than practice, the theory 
will be good and they are sure to be 
received with friendly interest by the 
public, so that what they lack in experi- 
ence will soon be remedied. It would 
also seem that this move, sanctioned by 
the government, indicates a not antago- 
nistic attitude toward private life insur- 
ance enterprise. 





B. H. WRIGHT, President 





State Mutual Life Assurance Co. 


REAL MUTUALITY for nearly THREE-QUARTERS OF A 
CENTURY has characterized all Company activities to the advantage and 
satisfaction of policyholders, beneficiaries and agents. 

Additions are made to our agency force when the right men are found. 


STEPHEN IRELAND, Superintendent of Agencies 


of Worcester, Mass. 


INCORPORATED 1844 


D. W. CARTER, Secretary 








GEORGE E. IDE, President 


Rooms 601 
CINCINNATI, OHIO 


HOME LIFE INSURANCE COMPANY 


(Now Purely Mutual) 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders in 1917 
$3,467,823, of which $731,696 was in dividends 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers 


Central and Southern Ohio and Northern Kentucky 
-606 The Fourth National Bank Building 


256 Broadway, NEW YORK 


or premuim refund. Its insurance 


HOYT W. GALE, General Managre 
For Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 























The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











‘WANTED: 


training new agents. 








SUPERVISOR of Agents 
for the State of Oklahoma. 


Must be acquainted with the territory and have had experience in securing and 
Salary and expenses. 


J. FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 


Address: 





GOOD TIMES IN VIEW 
PROSPEROUS ERA OPENING UP 


Detroit Manager of Mutual Benefit Life 
Sees Life Insurance and General 
Business Booming 


DETROIT, MICH., Nov. 20.—In the 
opinion of Donald Clark, local man- 
ager of the Mutual Benefit Life, there 
is opening an era of unexampled pros- 
perity for the life insurance business in 
America, because of the end of the war. 
He can see no clouds in the business 
sky; and even if there comes a slowing 
down of business activities, caused by 
changing from war to peace produc- 
tion, it can be only of a temporary 
character. 

“IT am very optimistic in regard to 
business,” says Mr. Clark. “I do not 
mean insurance business only, but all 
business. In fact, the insurance busi- 
ness could not prosper as it should un- 
less the general business of the coun- 
try was also prospering. 

Work of Rehabilitation 


“That is the first thing with us. 
When enterprise and industry boom, 
people are not only more ready to 
listen, but they are able to take out life 
insurance. While the wastes of this 
war have been fearful, this very fact 
compels this and every other nation to 
bend all its energies to rehabilitating 
the wasted lands, and restoring what 
has been destroyed. 

“How can there be anything else 
than prosperity under such business 
conditions? And with two or three mil- 
lion young men really introduced to 
life insurance for the first time, through 
the system of government insurance 
inaugurated in Washington, when they 
come marching home it will only need 
the proper approach to change a great 
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number of these to being patrons of 
life insurance companies. 

“It is hard, at this day, to find new 
reasons for carrying life insurance; but 
it is a fact that the war has accentuated 
the necessity for it, and brought it home 
to many families as never before. The 
quick ending of the war, when only a com- 
paratively few of the American soldiers 
who enlisted or were drafted really had 
reached the front, and therefore when 
only a comparatively few were subjected 
to unusual risks, hasmade the cost to the 
government of carrying this immense life 
insurance comparatively light. What 
would have occurred had all the 2,000,000 
American soldiers in France been under 
fire is something about which we can 
only guess. However, it looks as if we 
are well out of it now, and it will be 
wisdom for life insurance companies gen- 
erally to be prepared to put life insur- 
ance up to the people as never before. 


Profit in Optimism 


“This problem of life insurance in con- 
nection with our returning soldiers, and 
through them with the public generally, 
who stayed at home and did their bit in 
keeping the soldiers supplied with food, 
clothing and ammunition, grows on me; 
and I am going to try to make the agents 
of the Mutual Benefit Life see its im- 
portance as I see it. Doubtless some of 
them already see it better than I do. 

“This is a case in which it pays to be 
optimistic. So I put it as strongly as I 
can that the general prosperity of the 
wealth producing public, and the fact 
that so much,new insurance is being 
carried by the great American army, is 
going to make the life insurance business 
generally boom.” 





Millions in “Flu” Claims 


DES MOINES, IA., Nov. 20.—Des 
Moines life insurance men who have 
been doing some comparing of claims 
in recent weeks estimated this week 
that the “flu” epidemic will cost them 
close to $3,000,000, with a possibility 
that this amount will be increased an- 
other million before the epidemic 
passes over. Claims filed since Oct. 1 
have increased from 300 to 400 percent 
over the same period in normal times. 
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University, who has leave of absence 
to go to Carnegie Institute to take 
charge of the research bureau of sales- 
manship has been in Washington in 
charge of the psychological bureau. 

If Mr. Russell should be swung to 
the War Risk Insurance Bureau it will 
please insurance men greatly, as it will 
indicate that the government is in fa- 
vor of men of conservative ideas and 
those who have their feet on the 
ground being in administrative charge 
of this important work. 

It is said that Deputy Commissioner 
J. M. Gaines may retire from the bureau. 
He was at one time with the actuarial 
department of the New York Life, in the 
days of President John A. McCall. 


Bert N.- Mills, publicity man of the 
Bankers Life of Des Moines, is celebrat- 
ing the advent of a second daughter in 





surance companies, more especially 
those for stock selling purposes. 

Amending the Iowa laws to permit 
the writing of group insurance. 

Making the present anti-rebate law 
so tight that it will stop rebating—a 
condition that has not been stopped by 
present statutes. 

Correction of the law preventing in- 
surance companies from making any 
defense on an insurance risk when the 
physician noted the subject as unde- 
sirable. 

I. M. Treynor of the Northwestern 
Mutual, who followed Mr. Hindman, 
emphasized the same points. 


C. R. Easterday Resigns 


c. R. Easterday has resigned as assist- 
ant secretary of the Midwest Life of 





E. R. Moore Reelected 


Ernest R. Moore, Cedar Rapids 
banker and treasurer of the Cedar Rap- 
ids Life, was reelected lieutenant-gov- 
ernor at the recent election. 


Mutual Companies to Meet 


The annual meeting of the National As- 
sociation of Mutual Life Underwriters, 
which was to have been held in Chicago 
in October, but was postponed on account 
of the influenza epidemic, will be held 
in the Hotel La Salle, Chicago, Dec. 6-7. 
The program, already published, will be 
followed out. Dr. George W. Hopkins, of 
the Pure Protection Life of Cleveland, 
is president. Edward M. Martin, of the 
Guarantee Fund Life of Omaha, is vice- 





with their wives and other 
guests. 


invited 
Great Flow of Oratory 


A very helpful program of after-din- 
ner speeches was arranged, there be- 
ing an unusual flow of oratory, due, 
no doubt, to the inspiration of victory 
and the return of peace. George M. 
Spiegel, president of the Indiana As- 
sociation of Life Underwriters and 
general agent of the Pacific Mutual 
Life, extended a welcome to the vis- 
itors, to which Mr. Thornton re- 
sponded. Michael E. Foley, chairman 
of the Indiana State Council of De- 
fense, delivered a stirring address on 
“Indiana and the War.” 

Thomas C. Day, who has been con- 
nected with the Aetna Life since 1864, 





















his family—Helen, who arrived Sunday. 


Lincoln, Neb. 


president, and Nelson O. Tiffany, of the 
Masonic Life of Buffalo, secretary. 


most of that time as representative in 
several western states of the loan de- 
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A young, aggressive Southern Company desires 
to establish General Agencies in the States of 


Arkansas, Oklahoma and preg 2 
contracts direct with Home Office. 


opportunities for the right man. 
NATIONAL UNDERWRITER. 


Liberal 
nsurpassed 


Address 57-U, 








E. W. RANDALL, President 


The Minnesota Mutual Life 
INSURANCE COMPANY 


We have just entered 


T. A. PHILLIPS, Secretary-Actuary 


THE STATE OF KANSAS 


We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


For Particulars Address 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 














The Good Life Insurance Man Thinks 


A BUSINESS BUILDING POLICY— 
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This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


TOPEKA, KANSAS 


Secretary 


JOHN H. EDWARDS 
Preside: 


THE KANSAS LIFE INSURANCE COMPANY 


ne 


THE future financial worth of the children of today de- 
pends upon the thrift seed sown now. {Our Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 

































OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 


FAVORABLE POLICIES 
SERVICES TO AGENTS 


twelve months. 


A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 


For Better Bookkeepu 


[LOOSE |-P LEAF | 


""\ASK YOUR STATIONER ”’ 

















SION 


juet of 
ville 


r. 19.— 
100,000 
agency 
mpson, 
ernoon 
er hay- 
12 on 
ic. Mr, 
In the 
> meet- 
it was 
ton, of 
sidency 
‘“oblems 
yed out 


anquet, 
lembers 
invited 


‘ter-din- 
lere be- 
ry, due, 
victory 
orge M. 
ana As- 
ers and 
Mutual 
the vis- 
ton re- 
hairman 
of De- 
lress on 


pen con- 
ice 1864, 
tative in 
loan de- 


ife 


ctuary 


esota 














November 21, 1918 





THE NATIONAL UNDERWRITER LIFE 








partment, gave an intensely interesting 
talk on “History and Prophecy,” show- 
ing some of the early experiences of 
the company in the experimental days 
of life insurance. Dr. Frank B. Wynn, 
local medical examiner, extended some 
helpful advice to the agents, under the 
subject, “The Medical Examiner.” P. 
W. Simpson, associate general agent of 
the Indianapolis office, closed the pro- 
gram with “Farewell Words.” 

Although the present Indianapolis 
office is only three years old, it has 
made remarkable progress, having 
grown from very humble quarters to 
a large suite of rooms on the seventh 
floor of the Traction Terminal build- 
ing. There has been a lot of friendly 
rivalry between the Peoria and the In- 
dianapolis offices and it has been a sur- 
prise to onlookers to see the much 
younger Indianapolis office carry off 
the honors at times. 

A little private investigation has dis- 
closed the fact that the Peoria office 
will have to put in some lively licks 
before the close of the year if the In- 
dianapolis office does not take the lead 
for volume of new business written for 
1918. 


MANY BIG COMPANIES 
REMOVE WAR CLAUSES 


(CONTINUED FROM PAGE 1) 


service or who contemplate entering 
any branch of the service or traveling 
abroad into the zone of military opera- 
tions . 

Equitable Life of New York 


The Equitable Life of New York 
advised its representatives that war 
and war travel clauses would be waived 
on policies of civilians who have not 
enlisted or planned to enlist for mili- 
tary or naval service. The company 
announces further that applications for 
term policies from ages 26 to 60 years 
would be considered. The New Eng- 
land Mutual Life has taken off all 
limits but retains a five-year clause. 
The National Life, U. S. A., also has 
removed its limits but holds its war 
clause. The National has always had 
a war clause attached to its policies. 

The Scandia Life announced last 
week that it would no longer require 
a war clause on new business. 


Phoenix Mutual 


The Phoenix Mutual announces that 
the war clause will be omitted in new 
policies and annulled in outstandding in- 
surance, All extra premiums paid will be 
returned and every policy on such risk 
paid in full if the regular policy pre- 
mium has been duly paid. New appli- 
cants intending to go overseas will be 
treated according to the hazards involved 
with an extra premium. 

President Talbot, of the Fidelity Mu- 
tual, announces new limits as to age 
and amounts, but with regular war 
clauses. He says the Fidelity Mutual is 
willing to grant a free permit for mili- 
tary or naval service either at home or 
overseas or for civilian work. The per- 
mit will be effective only for the period 
of the armistice. Should hostilities be 
resumed then the permit so issued would 
automatically terminate and the war 
clauses in the policy be 2n full force and 
effect. If the armistice be terminated 
by the signing of a treaty of peace, per- 
mits will no longer be necessary, as the 
Military clause in the present policies 
of the company imposes no restrictions 
except in time of war. 


New England Mutual 


F The New England Mutual has notified 
its agents that “until peace is declared 
by the President, or the prior discharge 
from the service, policyholders in war 
Service must continue to pay the extra 
premium required by the terms of their 
respective policies. Upon the declaration 
of peace by the President, all extra pre- 
mium charges will terminate and the 
prorata war premium for the remainder 
of the current policy year for which pay- 
ment was made will be refunded. One 
year after the declaration of peace the 
company will refund to all policyholders 
who paid war premiums such portion of 
the extra premium as in its judgment 
was not required to cover the extra haz- 
ard. Applications will now be considered 
from all persons in civil life, ages 15 to 



































NOW Is Paice soy ae are Tit 
THE TIME ine to ht and hit 


the time to hit and hit hard. Our 

country is enjoying an unparalleled period 

of prosperity. Let us all take advantage 

T O D I G of the times. It is a great day to sell life 

insurance. We are now putting on some 

new men in unoccupied territory that is fertile and possesses great possibilities. We would 
like life men to write us about our proposition during the next six weeks. 


Inter-Southern Life Insurance Company 
Louisville, Ky. 


JAMES R. DUFFIN, President 














THOMAS J OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Secretary 


CENTURY LIFE INSURANCE CO., inpranarotis 


Capital, $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 
All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de- 
of Indiana who believe in the ability of the management to partments of life insurance work. 
build _,zeallife insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and permanency— 
Tell us where you want to work 




















Standard Life Insurance Company 
HOME OFFICE, DECATUR, ILLINOIS 


Address the Company at once for agency con- 
tract and territory. Salary and expense allowance 
arranged for where conditions’ justify it. 

Company operates in Michigan, Iowa, Illinois, 
Nebraska, Kansas, Oklahoma, Missouri and Indiana. 


All we ask is an opportunity to show to 
the up-to-date Agent either part time or 
whole time that we have the best proposi- 
tion and opportunities for his future success. 


Approximately $35,000,000 insurance in force. 











Indiana National Life Insurance Co. 
INDIANAPOLIS 3 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office‘is helpful; our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 











65, inclusive, for any form of policy for 




















It’s a Whiz! 


State Life Insurance Co. of lowa 


(Now Organizing) 














Capital - - $1,000,000 


Over 800 stockholders now in Iowa. 
Liberal commissions to stock salesmen. 
Company about two-thirds through. 


WALLACE & BEERY, Fiscal Agents 


We are issuing a 
Woman’s Policy 
framed to meet 
modern women’s 








needs. Most 510 Fleming Building - - = Des Moines, Iowa 
agents find ita 
winner. 


SALARY 


A supervisor or field superintendent is to be offered an experienced life insu- 
rance man who can not only write applications but hire agents, by one of the 
best, conservative old line companies in the country. Salary and expenses 
will be paid. Communications confidential. 


Address, 33-W, care The National Underwriter 


Gatien 


Medison, Wis. 
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full regular limits. Waiver of premiums 
will also be granted as formerly.” 

The Columbian National Life states 
that it has not taken any official action 
regarding war clauses and cannot at this 
time state what it will do. 


Massachusetts Mutual 


The Massachusetts Mutual has removed 
all war restrictions and will return extra 
premiums paid. Where it has had a 
death claim and has only paid the re- 
serve under the policy it will now send 
the beneficiary the full amount. 

The Aetna Life has removed all war re- 
strictions on new business. It will not 
make any refund on military policies in 
force. The Union Central Life also has 
lifted the lid on war clauses, but has 
reached no decision on military business 
in force. The Penn Mutual Life has 
pulled off all war restrictions and will 
refund extra premiums. The Mutual 
Benefit Life is on a strictly prewar basis, 
after removing all restrictions, paying 
back extra premiums and regarding all 
policies as on a peace basis. 


Two Schools of Thought 


There evidently are two schools of 
thought in regard to what the life com- 
panies should do as to war clauses. Some 
of the companies say that the immediate 
hazard of war is removed and there is no 
longer any danger of adverse selection 
against them. The big companies feared 
war business on the ground that in the 
face of immediate peril there would be a 
large influx of new business on a war 
basis which would greatly affect the mor- 
tality. Many of the companies would 
have gone along without any war clauses 
if they could have controlled this feature 
and kept up the same _ proportionate 
amount of war and nonwar risks. Other 
companies feel that it is dangerous al- 
ways to remove war clauses, as has been 
shown in the present emergency. This is 
particularly true of the smaller and me- 
dium sized companies that believe they 
should not be exposed to a contingency 
of this kind. Therefore, it is likely that 
most of these companies will retain some 
sort of a war clause. Some actuaries 
take the ground that there should be 
a modified military restriction for the 
first ten years or until the assured has 
attained a specified age, say 40 years. 

The older companies undoubtedly have 





counted on the large proportion of busi- 
ness on their books at the older ages 
to show a sufficient saving in mortality 
to take care of any excess mortality 
which may be experienced at the younger 


ages in event of future warfare. An 
actuary, in commenting on this phase, 
Says: “Here we have a reversal of the 


discarded theory of the fraternalists that 
the young lives can be counted on to 
take care of the heavier mortality of the 
older ages, and the old lives are counted 
on to provide sufficient margin to offset 
any war losses that may occur at the 
younger ages. While there may be a sen- 
timental feeling that if the young men 
are to give their lives in battle, the old 
men who remain safe at home should pay 
the cost, it is contrary to the fundamental 
principles upon which legal reserve life 
insurance has been built. Each group 
of lives should as nearly as possible be 
made self-sustaining and the life insur- 
ance of a man of mature years should 
not be jeopardized even for the sake of 
so appealing a cause as protection of the 
life insurance of the young men who may 
have to go to war. I believe that all poli- 
cies should contain a war clause. Five 
years ago most of us accepted the theory 
that the possibility of the United States 
being involved in a great war was so 
remote that it could be neglected so far 
as policies of life insurance were con- 
cerned. We have found that we were 
mistaken, and I do not believe that we 
ought to fall into the same mistake 
again.” 
Dr. Fricke’s Position 

Dr. William A. Fricke, formerly insur- 
ance commissioner of Wisconsin, and now 
secretary and counsel of the Wisconsin 
Life Convention, says that he has long 
believed and advocated without success 
that life companies eliminate entirely the 
war clause and requirement of an extra 
war premium by the incorporation of a 
factor in every premium, to cover possi- 
ble war risk hazard and so accumulate 
a special war risk reserve, which would 
make the war clause and extra premium 
unnecessary. With the possibilities of a 
universal service law being enacted, 
something along such lines seems neces- 
sary, in the opinion of Dr. Fricke, as the 
contingencies of future wars are still 
probable. He advocates a clause as fol- 
lows: “In the event of the death of the 
assured, within five years from the date 





of this policy, resulting from, caused or 
due to having engaged in military or 
naval service or any allied auxiliary serv- 
ice in time of war, the liability of the 
company under this policy shall be lim- 
ited to the amount of the premiums paid 
thereon with interest at the rate of 6 
percent.” 


Opinion of Eastern President 


The president of one of the eastern 
companies says that he does not believe 
that the policy of removing war clauses 
is too wide open a tendency, nor does he 
think the companies are taking any risks 
that they would not have to assume and 
all will have to assume before long. He 
states that the war losses have been so 
comparatively small that he thinks all 
the companies will have to’ pay their 
claims in full. He says that he thinks 
the companies removing war clauses are 
pursuing a wise course and he does not 
believe that there will be any great war 
during the present lifetime of those in 
this country. 

One actuary of a southern company 
says that there is chance for trouble in 
Mexico and that should not be over- 
looked. If there is a league of nations 
established it will require some sort of 
police force which will be on active duty 
probably most of the time in some parts 
of the world. He does not believe that 
anybody objects to a war clause if he 
does not ever expect to go to war again. 
If there are to be no more wars, this 
official says that such a clause will do no 
harm. If there are to be wars the com- 
panies should be properly protected. 


Comment From Western Official 


One of the well-known western com- 
pany officials, in commenting upon this 
subject, says: 

“Tt seems to us that conditions are not 
sufficiently settled so that we may safely 
assume there will be no further need for 
provisions in policies to cover the hazard 
of warfare; and it seems to us that the 
removing of all restrictions from policies 
which have been heretofore issued and 
the agreeing to return all extra pre- 
miums which may have been collected, is 
not justified on the ground either of 
good business practice, nor on the ground 
of equity as between policyholders. 

“Regardless of what may be done in 
the future with reference to the removal 









or modification of war restrictions, the 
actual experience of all companies has 
been an increase in mortality, directly 
due to the war, among the policyholders 
who have been engaged in military or 
naval service. Large amounts of insur- 
ance have been issued by companies to 
men who contemplated entering service 
and wished to be covered for the war 
hazard. These men took the policies with 
the distinct understanding that an extra 
premium would be required for service 
abroad, and in many cases for service in 
this country, and my personal opinion is 
that, in order to do justice to the whole 
body of policyholders, a company may 
not arbitrarily refund premiums it has 
collected for extra hazards, especially 
when such hazards have been real, and 
have involved the company in a consid- 
erable loss. 


Refunding of Premiums 


“Most companies have agreed to re- 
fund any amounts which they may have 
collected for the war hazard in excess 
of the actual requirements to meet the 
losses due to that hazard, and that, of 
course, is a very justifiable and equitable 
arrangement, because no company has 
desired to make any profit out of the 
extra war premiums. The return, how- 
ever, of such portions of premiums as 
were actually necesSary to meet the war 
hazard is no more justifiable than the re- 
funding of extra premiums which are col- 
lected by certain companies on substand- 
ard risks to cover occupational hazards 
or the extra cost of physical impair- 
ments. 

Action Is Premature 


“Inasmuch as the future course of 
events cannot be foreseen, it seems to 
us that any action on the part of com- 
panies now in fixing policy provisions, 
with a view to making them permanent 
for the future, is, to say the least, pre- 
mature. Even if we could safely assume 
that there would be no further general 
hostilities, we cannot safely assume that 
there will not be local insurrections and 
some loss of life in military or naval 
forces, which may be compelled to main- 
tain order and to enforce the regulations 
necessary for the establishment of order 
in Russia, as well as in other countries 
with which we have been at war. 

“Furthermore, it is not at all certain 
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that our country will be spared the ne- 
cessity for conflict with Mexico at some 
future time. In fact, there is no cer- 
tainty that peace will be so universally 
established within a short time that there 
will be no further need for any war re- 
strictions in life insurance policies. It 
seems to me that sound and conservative 
management of the funds of policyhold- 
ers requires us to face the facts, and not 
to base our action on some optimistic 
view of what we would like conditions 
to be. 

“JT am asked whether policyholders 
would be better satisfied to know before- 
hand what restrictions will be put upon 
them, and I can only say that our ex- 
perience shows that the individual policy- 
holder, as a rule, wishes to have the 
company assume all the hazards and to 
be relieved from any restrictions, and 
competition generally encourages that 
attitude among applicants. It is neces- 
sary, however, for the company to deter- 
mine what is essential to maintain equity 
between its policyholders, and to protect 
it against losses occasioned by extra haz- 
ards which would endanger the stability 
of the company. 


Prudential’s Announcement 


Representatives of the Prudential have 
been notified by President Dryden that 
on and after Nov. 20 the use of the war 
clause will be discontinued upon all ordi- 
nary policies covering upon the lives 
of those not engaged in military or naval 
service, Red Cross, Y. M. C. A. or other 
forms of relief work. Prewar limits of 
amounts carried by the company under 
ordinary and industrial forms will be re- 
stored, save upon the lives of applicants 
who contemplate going abroad. In the 
latter case acceptable limits will depend 
upon the countries it is planned to visit 
and the conditions existing in such terri- 
tories. <onisinimagiaiagaiaanals 

No Decision Yet Reached 

NEW YORK, Nov. 20—The Metropolitan 
Life has taken no action so far regarding 
its treatment of war clauses though 


management has the matter under ad- 
visement. 


Big Sum for Influenza 
NEWARK, N. J., Nov. 20.—In five 
weeks up to Nov. 14 the Prudential paid 
37,096,000 influenza claims ana auring 
the four years of the war has paid only 
$2,500,000 for war casualties. 
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John C. Johnson, General Agent at 
Harrisburg, Takes Charge at De- 
troit—Other Appointments 





John C. Johnson, general agent of 
the Equitable of lowa at Harrisburg, 
Pa., has taken charge of the Detroit 
(Mich.) agency, which includes De- 
troit and a number of adjacent coun- 
ties. He entered the business as agent 
of the Equitable Nov. 1, 1911. Mr. 
Johnson’s agency sent in applications 
last year amounting to $1,058,231. This 
was a gain of $419,618 over the pre- 
ceding year. His agency holds the 
record with the company for the pro- 
duction of the largest amount of busi- 
ness in a single month. P. B. S. Rice 
and James A. Tyson’ succeed Mr. 
Johnson at Harrisburg, he having 
brought them into the business and 
trained them. The name of the firm 
will be Rice & Tyson. Mr. Rice 
started with the Equitable in July 9, 
1913, and Mr. Tyson Jan. 22, 1915. 

Jerome B. McCutchean of Canton, 
Mo., general agent of the Equitable of 
Iowa in that city, has been transferred 
to Quincy, Ill, to succeed Herbert 
Henricks who went into government 
service. 

John W. Watts, formerly general 
agent of the Peoria Life at Kansas 
City, Mo., has contracted with the 
Equitable of Iowa and will take charge 
of the Topeka, Kans., general agency, 
to succeed Gilbert L. Worley, who has 
gone to Winston, Mo., to engage in 
the banking business. Mr. Worley has 
purchased the controlling interest of 
a bank in that town. 





F. W. Sprague in Charge 


The Northwestern department of the 
Standard Life of Decatur, Ill., formerly 
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the Protective League Life, which han- 
dles the old Standard Life of Des 
Moines’ business, is now organized and 
under charge of F. W. Sprague, vice- 
president, formerly president of the 
Standard of Des Moines. His title is 
vice-president and manager of the 
northwestern department and his office 
continues at Des Moines. 





Clover Leaf’s New Agent 


The Clover Leaf Life of Detroit has 
been admitted to Illinois and has ap- 
pointed O. H. Wilder state agent. 


Field Men Withdrawn 


The epidemic has caused the South- 
ern States Life of Atlanta, Georgia, to 
withdraw its agency field men. It is 
presumed the reason for this is the 
danger of an adverse medical selection. 


Root with Ohio National 


J. A. Root of Jefferson becomes gen- 
eral agent of the Ohio National Life. 
He was formerly a successful producer 
for the New York Life. 





Villmore in Temporary Charge 


Vice-president Ed. S. Villmore of 
the Kansas City Life has charge of 
the Kansas department temporarily un- 
til arrangements can be perfected for 
handling the agency. J. R. Harris who 
was formerly supervisor for Kansas 
has made a connection with the West- 
ern Union Life of Spokane and has 
gone to the home office of that com- 
pany. 





State Well Organized 


Illinois is being actively worked by the 
Kansas City Life. It is divided into three 
sections. The northern 34 counties are 
under charge of W. F. Hill of Quincy, 
formerly agent of the company in Okla- 
kFoma and South Dakota. The central por- 
tion is under charge of S. B. Bentley of 
Streator, Ill., and the southern part is 
supervised by Manager C. W. Fisher of 
St. Louis. Mr. Fisher also had a portion 
of Missouri. Mr. Hill has been in his 





territory since Sept. 1, and has already. 
got an organization going. 





Butler With American National 


The American National Assurance of 
St. Louis expects to enter Arkansas im- 
mediately. It has appointed John T. 
Butler as general agent for central IIli- 
nois. Mr. Butler was previously super- 
— of agents of the Twin City 

ife. 





E. H. Plummer, Jr., Named 


Everett H. Plummer, Jr., has been ap- 
pointed general agent of the Berkshire 
Life at Philadelphia, succeeding his fa- 
ther, the late E. H. Plummer. Young Mr. 
Plummer has been associated with the 
agency for the past 15 years. 





Pacific Mutual Changes 


E. J. Sennette has been appointed gen- 
eral agent of the Pacific Mutual Life in 
Montana, with headquarters at Great 
Falls. General Agent Joseph M. Gantz, 
of the company at Cincinnati, resigned. 
E. F. Deacon, general agent at Atlanta, 
Ga., recently died and no one has been 
appointed in his stead. 





Fidelity Mutual Changes 


The Fidelity Mutual Life has appointed 
M: B. Walker manager of Seattle. He is 
an experienced life man. W, B. Southall, 
formerly at Louisville, has been trans- 
ferred to Birmingham, Ala., as manager 
for northern Alabama. He is a high- 
class salesman. David M. Newman has 
been appointed manager of the Fidelity 
Mutual at Omaha, Neb. He is an experi- 
enced life man and has met with success 
as an agency organizer. 


Detroit Life Underwriters—A meeting 
of the Detroit Life Underwriters Asso- 
ciation will be held Friday evening. At 
the date for the election of new officers 
approaches, much interest is being shown 
as to who will draw the prizes. Present 
officers are: Howard B. Salot, president; 
Robert M. Ryan, vice-president; Pierre M. 
West, second vice-president; A. C. Wil- 
liamson, secretary; Col. Will A. Waite, 
treasurer. 
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MORE DEMOCRACY 

One of the leading general agents of 
the country remarked the other day 
that the war will bring at least one 
great lesson to life insurance, and that 
is, the whole organization will be more 
thoroughly demoralized than even 
now. The life insurance system as a 
system is thoroughly democratic. It 
is based on the beneficent plan of mu- 
tuality and cooperation. People are 
joined together to do as an organiza- 
tion what they cannot accomplish in- 
dividually. There is no distinction 
among policyholders of a company. 
They all stand together on the same 
level, each contributing his share. 
There is no caste, creed or nationality. 
There could be found no finer example 
to use in forming a league of nations 
than an old line life insurance com- 
pany. 

This general agent said that in some 
cases there has been noted a tendency 
toward autocracy at a few home offices, 
the agents being ignored when plans 
are made for developing the work of 
the company. He declared that the 
agent who is in close touch with the 
policyholders should have something 
to say about the management of the 
company. Officers and directors, he 
asserts, should not be the sole power 
in control, 

Fortunately, life insurance has been 
singularly free from any evidence of 
Prussianism, but as this general agent 
says, agents and policyholders must be 
fully considered by officers and direc- 
tors in their deliberations. Life insur- 
ance funds for the most part belong to 
the policyholder. In a mutual com- 
pany every dollar belongs to the mem- 
bers. Officers and directors do not own 
a single cent so far as proprietorship 
is concerned. They are only custo- 
dians of funds held in trust. The in- 
terest of policyholders must, of course, 
never be lost to sight. Probably in 
some cases agents have not been con- 
sulted as much as they should. 

One notable feature, so far as the 
industries of England is concerned, 
that has been developed on account of 
the war, is the greater voice the work- 
ers have in the operation of a plant, 
so far as the human element is con- 
cerned. The workers are demanding 





that Prussianism be eliminated entirely 
from the industries. When it comes 
to passing on rules and practices that 


relate to the workers, the workers are | 


demanding a voice. Agents of life 
companies constitute one of the great 
factors in the development of the busi- 
ness. They certainly deserve to be 
consulted at all times when develop- 
ment work is being considered. 





SUBMARINE ATTACKS 


In a former issue we called attention 
to the danger under our present sys- 
tem in competitive life companies 
making submarine attacks on their 
smaller fellows in order to purchase 
the stock or reinsure them. We made 
mention of the recent incident involv- 
ing the Missourr Strate LiFe, a com- 
pany of some proportions, well forti- 
fied and seemingly far beyond the dan- 
ger point of being absorbed or bought 
up. Yet a syndicate was formed to 
take it over and merge it with a Texas 
company. It is of sufficient size to 
ward off piratical craft. 

We feel that during the present leg- 
islative season efforts should be made 
in every state to safeguard the inter- 
ests of going companies. We have a 
letter before us from the manager of 
one of the smaller companies calling 
attention to an insidious method that 
is pursued by a few companies that 
have gigantic maws carrying on a sys- 
tematic propaganda to undermine the 
smaller companies, poison the minds 
of stockholders for the purpose of 
frightening them into disposing of 
their shares. Conditions are misrepre- 
sented, prices of shares are beaten 
down, stockholders are discouraged by 
the presentation of supposed condi- 
tions and the end comes. This official 
in writing to us says that these attacks 
on the smaller companies are nothing 
short of criminal or legalized theft. 
He said that the Missourr State LIFE 
attack was most uncalled for, but he be- 
lieves that a company of that size can 
withstand an onslaught. 

In the case of the smaller companies 
whose officers and directors are ear- 
nestly trying to save their stockhold- 
ers’ money and build a company they 
have not the force, strength nor mo- 
mentum to protect themselves from 
what he terms “gas attacks.” 

Best’s Life Insurance News takes up 
this same question in the September 
issue, relating the incidents in connec- 
tion with the Missourr State Lire af- 
fairs and making the following com- 
ments: “Some little time ago as an 
aftermath of the catastrophe which be- 
fell the PirrspurcH Lire & Trust the 
state of Wisconsin amended its laws 
requiring that life companies organized 
with a capital stock shall file with the 
insurance department a full and com- 
plete record of the stockholders, shares 
of stock, transfers, etc. Subsequent 
to the enactment of this law by Wis- 
consin a law was passed in New York 
requiring stock companies to file a list 
of their stockholders with the depart- 
ment and providing that no transfer of 
stock is legal until it has been filed 


with the department for a _ certain} 
period, viz., ten days. 
“We earnestly believe that there 


should be some protection afforded 
companies from insidious attacks of 
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PERSONAL GLIMPSES OF LIFE UNDERWRITERS ‘| 





A. F. Boles, agency manager in New 
York City for the Bankers Life of Des 
Moines, has recently written a policy 
on the life of George McManus, the 
cartoonist. During his interview with 
Mr. McManus Mr. Boles learned how 
the cartoonist got\his start toward his 
present fame as the creator of “Bring- 
ing Up Father.” Mr. McManus is only 
thirty-six years old and he has been 
doing cartoon work for twenty years. 
As a boy in the public schools of St. 
Louis, he was a trial to his teachers 
because of his persistence in drawing 
comic pictures of his fellow students. 
His father knew nothing of his artistic 
aspirations until the day George was 
sent home from school bearing samples 
of his work and with a note from the 
school teacher explaining that these 
pictures were undermining the discip- 
line of the entire class. George ex- 
pected his father to be angry, but the 
opposite was the case. His father was 


‘delighted at his son’s talent and im- 


mediately secured him a position as a 
cartoonist, from which beginning he 
has steadily advanced to his present 
fame. 


R. O. Miles, formerly general agent 


'of the Connecticut Mutual Life at De- 


troit, Mich., and then in the life in- 
surance business in southern California 
and more recently located in Chicago 
has been forced to return to Los An- 
geles owing to the condition of his 








competitors that beat down the stock, 
destroy stockholders’ confidence and 
wreck the organization of companies 
that ultimately would have been suc- 
cessful.” 

THE NATIONAL UNDERWRITER is not 
unmindful of the fact that there are 
legitimate reinsurances and absorp- 
tions. There have been many cases 
where a company could no longer stem 
the tide successfully. Peculiar condi- 
tions about it seemed to be a handi- 
cap to its future success. We are not 
protesting against companies that have 
been taken over where conditions fully 
warranted it. What we are decrying 
is the illegitimate attack on growing 
companies that have become estab- 
lished and whose future seems bright. 

Agents contract with companies, 
build up a renewal interest, spend 
many years of hard work in getting 
sub-agents and policyholders and then 
find the foundations shot out from un- 
der them when there is no good reason 
for it. We feel that shares of life in- 
surance companies should not be re- 
garded as a mere chattel. There is too 
much involved in the life insurance 
company. It is the custodian of very 
sacred funds and its capital stock 
should not be bartered as the shares 
of an industrial enterprise. We believe 
the time has come to call a halt on ille- 
gitimate onslaughts. Laws should be 
passed to protect companies against 
prowling concerns that work pretty 
much in the night. The insurance de- 
partments should know beforehand and 
not afterwards what is going on. No 
large block of stock should be trans- 
ferred or the control of a company 
arranged for until the light of publicity 
has been thrown on the screen. 

In several cases within our knowl- 
edge companies of fair size have 
trusteed their stock or made some sim- 
ilar arrangement in order to protect 
themselves. 





daughter’s health. Mr. Miles will re- 
main in Los Angeles until there is suffi- 
cient improvement in his daughter's 
condition to permit his returning to 
Chicago. Mr. Miles has been specializ- 
ing during his stay in Chicago on sel- 
ling additional amounts to old policy- 
holders for various companies and his 
production has averaged $100,000 a 
month during the past six months. He 
will resume this work upon his return 
to Chicago. 


Miss Lucy M. Morrill of the Equi- 
table Life of New York, was elected 
president of the New England Women’s 
Life Underwriters’ Association _ this 
week to fill out the unexpired term of 
Miss L. M. Cowick, who is doing Y, 
W. C. A. work in France. The associa- 
tion was addressed by Paul S. Burns 
of the Mutual Life and several letters 
from Miss Cowick were read. Memn- 
bers of the Association secured sub- 
scriptions of $154,500 to the fourth Lib- 
erty loan. 

Dr. Henry W. Cook, vice-president 
and medical director of the Northwest- 
ern National Life of Minneapolis, has 
received a call to Washington to serve 
for six months as associate director of 
the Medical Service Bureau of the 
American Red Cross. 


President George A. Boissard of the 
Guardian Life of Madison, Wis., who 
has been absent from his office for 
several months due to nervous prostra- 
tion, is again at his desk, as fit as a fid- 
dle. Mr. Boissard is a tense, hard 
worker and burned up too much fuel. 


Clarence M. Atherton, former presi- 
dent of Western Mutual Life of Iowa, 
who went to California several years 
ago with a plan for organizing .a com- 
bination of insurance companies died 
at Pocatello, Idaho, last Saturday from 


pneumonia, following influenza. Mr. 
Atherton made his headquarters at 
Oakland, while in California and 


launched the California Pacific Under- 
writers, which was to be a _ holding 
company for a quartette of insurance 
companies writing all lines of business. 
The project did not prosper in Califor- 
nia so Mr. Atherton removed his head- 
quarters to Salt Lake and was busy 
selling stock up to the time of his 
death. 

Walter St John, general agent in 
Des Moines for the Equitable Life of 
Iowa and one of the best known life 
underwriters in Iowa, has been ac- 
cepted for overseas Y. M. C. A. work, 
He will go immediately he receives 
his passports. 


J. E. Browne, the oldest employe at 
the home office of the Equitable Life 
at Des Moines has been granted a 
leave of absence. Mr. Browne has 
served as assistant medical director for 
many years and is a man splendidly 
endowed. He entered the service of 
the Equitable July 15, 1888, and has 
been continuously in its service for 30 
years. Owing to illness he has found 
it necessary to get away from active 
work. Mr. Browne occupied a unique 
position. He was a layman but owing 
to his long experience in the medical 
department gained a wide fund of prac- 
tical information in handling that end 
of the company which was invaluable. 


Morris J. Fenster of the firm of Fen- 
ster Brothers, general agents of the 
Travelers at Albany, N. Y., died the 
other day. His death was caused by 
pneumonia, following influenza. Mt. 
Fenster was only 27 years old at the 
time of his death and was one of the 
youngest general agents connected 
with the Travelers. In 1917 he wor 
-an honor medal from the compaty 
ranking second for personal produc- 





tion among the company’s field force. 
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COMPANIES HARD HIT 


NUMEROUS INFLUENZA CLAIMS 





Life People Find That Surplus Funds 
are Being Called on to Meet 
Demands 





As the figures are being made up 
and returns are received from com- 
panies it is evident that the influenza 
epidemic is the most disastrous mor- 
tality factor that has come into life 
insurance for many years. It is noth- 
ing more nor less than a plague that 
has exacted heavy toll. Death losses 
are still coming in and with some 
companies the financial drain is becom- 
ing a very serious matter. It is certain 
that the surpluses of many companies 
will be reduced this year, as the mortal- 
ity is far above 100 percent. 

The influenza has been no respector 
of persons in its sweep across the 
country. Medical selection and ex- 
aminations played no part at all. Pol- 
icyholders of many years were mowed 
down as well as those fresh from the 
medical examiners’ hands. In fact the 
influenza seems to attack most insid- 
iously the strong and vigorous. War 
mortality is not “in it” with the deaths 
from influenza. 

It is thought that dividends will be 
affected so far as some companies are 





concerned. Some of the weaker life in- 
surance institutions that have not ade- 
quate funds or carry but little, if any, 
reserves, will find the problem before 
them exceedingly difficult. Even com- 
panies of moderate size are hit below the 
belt and will be forced to do some financ- 
ing in order to create a cash fund to pay 
death losses. The only compensating fea- 
ture about the influenza is the fact that 
agents have used it very effectively in 
writing new business. Owing to the 
many deaths throughout all communi- 
ties, in large and small cities, towns, 
villages and on the farms, it has not 
needed such strenuous canvassing to get 
names on the dotted line. There were 
hundreds and hundreds of object lessons 
in all directions. 


Adequate Premium Necessary 


This all goes to show the great de- 
sirability of carrying insurance in com- 
panies which charge a sufficient premium 
to meet emergencies and which are bol- 
stered up financially with a surplus large 
enough so that the strain will not be so 
severe. People having legal reserve life 
insurance can be congratulated in the 
satisfaction they feel that their obliga- 
tions will be met regardless of plague, 
war or other contingency which sweeps 
men from their moorings and carries 
them out to the uncharted seas. 


Industrial Influenza Claims 


There is considerable interest in the 
number and amounts of claims from 
Spanish influenza and pneumonia sus- 
tained by the industrial companies, which 
are known to have been numerous. The 
Metropolitan says in its letter to The 
National Underwriter: 

“This company has not yet attempted 





MUST BE CONVERTED 


McADOO MAKES STATEMENT 


Tells Military Men That War Life In- 
surance Must Be Changed Into 
Permanent Forms 





WASHINGON, D. C., Nov. 20.— 
Secretary McAdoo in commenting on 
the soldiers and sailors life insurance 
said today: 


“More than 4,000,000 officers and men 
of the army and navy are now insured 
with the United States government. The 
grand total of insurance is more than 
$36,000,000,000. 

“In its present form, this insurance is 
annual, renewable term insurance at net 
peace rates, issued against death and 
total permanent disability. Under the 
provisions of the war risk insurance act, 
every person holding this insurance may 
keep it up in this form even after he 
leaves the service for a period of five 








to separate the claims arising from the 
influenza from others. The claims com- 
ing in have been unusually heavy and 
all the activities of the claim division 
have been confined to paying them as 
promptly as possible after proof of death. 
Later on they will be analyzed, with a 
view to finding out how many have re- 
sulted from the influenza.” 





years. All that is necessary is the regular 
payment of premiums. 


Must Be Converted 


“Moreover, the law provides that not 
later than five years after the termina- 
tion of the war as declared by presi- 
dential proclamation, the term insurance 
shall be converted, without medical ex- 
amination, into such form or forms of 
insurance as may be prescribed by regu- 
lations and as the insured may request. 
In accordance with the provisions of the 
law, these regulations will provide for 
the right to convert into ordinary life, 
20-payment life, endowment maturing at 
age 62, and into other usual forms of 
insurance. This insurance will continue 
to be government insurance. The various 
forms of policies which the Bureau of 
War Risk Insurance will write are now 
being prepared.” 


Life Notes 


S. F. Davis, one of the big producers 
for the Dallas agency of the Bankers Life 
of Des Moines, has given up his work to 
become a Red Cross man and has already 
taken up his new line of work. 

A. A. Kitchell, formerly a member of the 
Los Angeles agency of the Bankers Life 
of Des Moines, has again joined the 
Bankers Life field force and is now a 
member of the agency for that company 
at San Francisco. 

Roger Davis, associated with his fa- 
ther, W. B. Davis, as general agents of 
the Illinois Life at Kansas City, has 
been promoted to a lieutenantcy and 
has been detailed to report at Camp 
Johnson, Jacksonville, Fla. Major Mur- 
ray Davis, of the 140th infantry, 35th 
division, is a brother of Lieutenant Davis. 





Home Office: 
New Policies 


COLUMBIA LIFE INSURANCE COMPANY 


Fremont, Neb. 


New Features 


Hive several positions ‘Higher up” to be filled by men of integrity 
and ability, who will first make good in field work in Nebraska. 
Quality of business secured of equal importance to amount secured. 


Money Making Contracts for the Agent. 


Attractive Sellers 


Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 














The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets .............. ccc ccc cee eeeeeee $ 2,739,817.90 
Insurance in Force.................0cceeeeecees 24,398,839.00 
Surplus to Policyholders.....................00% 376,482.48 
New C ‘ 
Rplendid opportanitin for AGENTS in many sectons oF OMe We pulon ieciries from responsible parties. 
Dr. W. O. THOMPSON G. W. STEINMAN 
; President Secretary 


Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 
Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 











A company thirteen years old 


with no “past to explain, with a 
steady uninterrupted growth, with a 
splendid record for low cost insurance and 
good service to policy holders and agents, 
with a million and a half of high-grade 
business in the city of Chicago, wants 
an Assistant Manager for Chicago— 
salary and commission and renewals. 
State age, insurance record, qualifica- 
tions and references in first letter. Appli- 


cant must be man who can personally sell Life 
Insurance and show other men how to do it. 


Address 52-P, care The National Underwriter. 























JOHN-E}MUNNAM.D | 


u 


Pres. Tithe Guarantee and Trust Col 
WILLIAM, H. PORTER) 
j Banter” 


EDWARD TOWNSEND 
Pres. laperters @ 























* Good men, whether experienced in life 
‘imsurance¥or;not;‘ may make direct con- 
__ Rance conMUTTER, tracts with thiscompany, for a limited ter- 
CLARENCE H. KELSEY ‘Hitpryifdegired,aridsecureforthemselves, 
ingadditionyedsfirst, year’s/commission, a 
renewaljinterest{insuring-an:income for’ 
the, futurefAddress the. Company at its 
Trades Wet. Bent, Home, Office’ No277. Broadway, N. ¥!* 
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GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 


Once an 


Illinois Life 


Man 


GREATEST 


ILLINOIS 


Always an 


Illinois Life 
Man 


WANTS GOOD MEN 


COMPANY 


AND 


WILL PAY THEM WELL 





















Assets 
Dec. 31—1888....$ 104,307 
1897 274,290 
1907 2,916,339 


1917.... 14,008,422 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President 
Organized February 23rd, 1888 


Ten-Year Periods 


A Record of Thirty Years of Progress— 


Insurance in Force Policies 

9,0 Income Issued 
6,619,653 1888-1897 ....$ 1,744,102 387,702 
503,485 1898-1907.... 10,551,857 9139,235 
115,099,897 1908-1917.... 31,845,050 1,961,674 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 


CINCINNATI 


























ORGANIZED 
1850 


66 Broadway - 


Build Your Own Business 











under our direct general agency contract 


Our Policies provide for: 


DOUBLE INDEMNITY, 


DISABILITY BENEFITS, 
REDUCING PREMIUMS. 


See the new low Rates. 
John F. Roche, Vice-President. 


The Manhattan Life 


Insurance Co. 


Why 


NEW YORK 































Insurance in Force, - - - - 


Home Office, - - 


Our Men Make Money — 


In 1917 our leader was a Half-Million Dollar Man, five 
others produced over $200,000 and twenty others pro- 
duced over $100,000. 


If You Want to look us up— 


Ask one of our men about us; we'll stand on his opinion 


The Farmers and Bankers Life 


INSURANCE CO. 


over $21,500,000.00 
WICHITA, KANSAS 


MORE SPEAKERS FOR _ 
PRESIDENTS’ MEETING 
John Wanamaker, Gen. W. C. 


Gorgas and Vice-President Lun- 
ger of Equitable Added 








GIVE PROGRAM IN DETAIL 
S 





Many. Notables Will Address the Big 
Meeting to Be Held in New 
York 





NEW YORK, Nov. 19.—John B. 
Lunger, vice-president of the Equitable 
Life of New York, has accepted an in- 
vitation to address the Association of 
Life Insurance Presidents, which will 
be held here Dec. 5-6. Mr. Lunger will 
speak on “A Great National Service— 
How Life Insurance Has Discharged 
Its Duty to the Nation.” 

Other speakers whose acceptances 
have just been announced are John 
Wanamaker of Philadelphia and Major 
General William C. Gorgas of Wash- 
ington, D. C., former surgeon general 
of the United States army. 

Mr. Wanamaker, who is a pioneer 
among holders of large policies of 
life insurance, will present his views 
on “The Service of Life Insurance as 
Seen by the Policyholder.” Major Gen- 
eral Gorgas’ subject is “Thrift in 
Health—Application of Lessons of 
Military Sanitation to Peace Times.” 


Details of the Program 


The program in full is: 
THRIFT AND FREEDOM IN NATION 
AND WORLD 
George B. Stadden, chairman, president 
Franklin Life. 
“American Liberty—Its Rights, Its Ob- 
ligations,”, John Grier Hibben, president 
Princeton University. 
“Some Present and Post-War Prob- 
lems,’ Charles S. Thomas, United States 
senator, Denver, Colo. 
“Increased Capital and Credit Through 
Thrift,” Joseph Chapman, vice-president 
Northwestern National Bank, Minneapo- 
lis, Minn. 
“Life Insurance Thrift as a Construc- 
tive Force,” Robert Lynn Cox, third vice- 
president Metropolitan Life. 
Address by James W. Gerard, former 
ambassador to Germany. 
“A Great National Service—How Life 
Insurance Has Discharged Its Duty to 
the Nation,” John B. Lunger, vice-presi- 
dent Equitable Life of New York. 
“The Service of Life Insurance as Seen 
by the Policyholder,’ John Wanamaker. 
“Group Insurance as an Influence in 
Promoting Economic Brotherhood,’ Eu- 
genius H. Outerbridge, former president 
Chamber of Commerce of the state of 
New York. 
“Relationship of Life Insurance to the 
Development of Our Nation,” Claude W. 
Fairchild, president National Convention 
of Insurance Commissioners, Denver, 
Colo. 
“Thrift in Health—Application of Les- 
sons of Military Sanitation to Peace 
Times,’ Major-General William C. Gor- 
gas, former surgeon-general of the 
United States Army, Washington, D. C. 
“Vocational Retraining—A National 
Conservation,” Dr. Charles A. Prosser, 
director Federal Board for Vocational 
Education, Washington, D. C. 
“Epidemic Waste of Human Life,” 
Henry Moir, president Actuarial Society 
of America; actuary Home Life. 
“Relationship of Dentistry to Health 
Conservation,’ Harvey J. Burkhart, di- 
rector Rochester Dental Dispensary; for- 
mer president of International Dental 
Congress, Rochester, N. Y. 


Following the example of the most suc- 
cessful and aggressive organizations in 
its line in other cities, the Charles B. 
Rudd Agency, manager in Evansville, 
Ind., for the Guardian Life of New York, 
has added a full-fledged woman’s depart- 
ment, in charge of Mrs. Mae W. Pride 
and Mrs. Willette M. Cheatham. 


Samual Owen Buckner, Milwaukee, 
Wis., inspector of agencies of the New 
York Life, has been reelected president 
of the board of trustees of the Milwaukee 
Art Institute. Mr. Buckner is one of the 
most ardent workers in behalf of the 
progress of art in Milwaukee, and has 
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Are You an Agency Builder? | 


A growing Illinois company wants an active, 
reliable Life Insurance Salesman for Agency 
Builder and Supervisor direct from Home 
Office—lIllinois Territory. A permanent 
position for the right man, who must be capa- 
ble and clean cut, and a good judge of men. 
The company has a large number of stock- 
holders who are boosters behind the lines, and 
the position offers uncommon opportunity for 
future advancement. All communications 


in confidence if desired. Address, 
63-B, care The National Underwriter. 




















Over 20 years an Insurance Law 
Specialist for Underwriters 


Geo. J. Kuebler, LL. B. 


29 South La Salle St. 
Phone Central 310 CHICAGO 














GLOBE MUTUAL LIFE 
INSURANCE ASSOCIATION 


431 S. Dearborn St. Chicago, Ill. 
Gain of the Globe for Year 1917 


Increase in Assets ....+.++++- 90 percent 
Increase in Premium Income. 20 percent 


Increase in Insurance ........ 13 percent 
For the Last Five Years 
Gain in Income ..........ee08 230 percent 
Gain in Assets ......cscceesees 190 percent 


Gain in Insurance in Force..160 percent 


Ordinary and Industrial Branches. All 
policies pay Total and Permanent Dis- 
= Benefit at the rate of $10.00 per 
week. 


All Claims Paid “On Sight” 
T. F. BARRY, Secretary and Manager. 








THE OLD LINE 


CEDAR RAPIDS 
LIFE INSURANCE CO. 


FOR GOOD MEN 
CBRobbi ns, Pres. CBSvoboda, Secy.\¥ 
HOME OFFICE 
‘CEDAR RAPIDS, IOWA 














been president of the institute since it 
was established. 





SALESMEN WANTED—Sell Real Estate Mortgage 
Bonds. There can be no oe ae of investment. 


terest in bo: Let us 
you facts about real estate bonds. Write for pat 
ticulars to-day. The Guarantee M 
Co., 70 W. Monroe 8t., Chicago, Ill. 
——— as 
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WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 




















THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
we ing Industrial 
fe policies to 

ee Ordinary. 
fe Splendid op- 
ia, portunities for 
™ good men. 





Address 
- ELONA.NELSON 


President 
Home Office Building CHICAGO 
Chicago 




































































































































































THE COLUMBIAN 


NATIONAL LIFE 


INSURANCE COMPANY 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 





Agents seeking Attractive Contracts 
in good territory are invited to cor- 
fespond with the Agency Department 
of the Company. 


FUTURE OF THE LIFE 
POLICY WAR CLAUSE 


(CONTINUED FROM PAGE 4) 
extent. It seems to the writer, however, 
that it is the part of wisdom to allow 
the present war clause to remain in fu- 
ture policy contracts.” 


W. F. Weese, vice-president Central 
Life, Illinois: “I believe that in time of 
war the government should extend insur- 
ance protection to the individual in the 
United States military or naval service, 
and not the individual companies, for the 
reason that the insured should not be 
called on to pay an extra premium for 
this particular hazard, inasmuch as he 
is rendering a service to all the people, 
and it is up to the government to assume 
this burden in the interest of all.” 


James D. Baty, secretary Detroit Life: 
“It is my belief that we shall continue to 
carry the same war clause in our policies, 
for the time being, at least. I can see 
no particular reason for immediate 
change. It is my belief that if this 
country should become engaged in war 
within the near future, insurance com- 
panies of this country should have some 
restrictions in their policies which will, 
to some extent, at least, protect us 
against this extra hazard.” 


John M. Stahl, president Farmers Na- 
tional: ‘‘We see no reason why we should 
not continue in our policies the war 
clause that has been in every policy we 
have issued.” 


A. R. Thompson, assistant secretary 
Federal Life: “The size and duration 
of the present war has, I believe, shown 
the companies that it is not safe to issue 
policies without some war restriction in 
them. As to the nature of the restric- 
tions, it is, of course, hard to say. It is 
my opinion that most future clauses will 
limit the liability of the company either 
to the return of the premiums paid, with 
or without interest, or the reserve. Since 
the government has entered the insurance 
field, intending to carry the war risk 
on the lives of soldiers and sailors, this 
is not the proper field for private insur- 
ance companies, and that a war clause 
limiting liability to payment of the re- 
serve or premiums paid is a proper and 
legitimate one and should be contained 
in our policies.” 


Permit Should Be Issued 


A. D. Warner, president Forest City 
Life: “When peace is finally arranged 
among the nations, I am of the opinion 
that the question of future war will re- 
ceive serious consideration and that all 
danger of another war will be eliminated 
for many years. There will, however, be 
new responsibilities confronting the 
United States government, and the means 
of enforcing them will fall on the army 
and navy. I feel that some clause should 
be inserted in the policy which will re- 
quire a permit to engage in military or 
naval service. Each company can then 
adjust its rate to cover existing condi- 
tions as they occur. In all probability, 
most companies will accept risks on these 
classes without extra premiums, but I 
also think that the company should have 
at least a means of protecting itself 
against unexpected contingencies for a 
period of five. years from the date of the 
policy.” 


Albert Short, secretary Girard Life: “It 
is my opinion that in the future all poli- 
cies of life insurance wili contain a war 
clause of some kind. I hope that we 
may have at least something like a uni- 
form clause, but am very doubtful about 











NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 





RATES PER $1,000 
Age 40........ $16.00 Age 45........$17.50 





Agency Openings in Illinois, 











Indiana and Michigan 


it. I think a 10-year clause would be 
satisfactory and give the companies the 
needed protection against the hazard. 
but in view of the fact that practically 
all the clauses now being used limit the 
period to five years and that the insur- 
ing public has become accustomed to this 
period, I would not be surprised to see it 
continued. The military riders that are 
now being used are a nuisance, and a 
clause should be incorporated in the 
body of the policy.” 


Cc. D. Renick, president Indiana Na- 
tional: “I do not know that our com- 
pany will make any changes in its future 
policies as to its war clause.” 


Will Retain Its Clause 


G. W. Sanders, actuary Michigan Mu- 
tual Life: “Before the war many com- 
panies removed from their policies all 
restrictions as to military or naval serv- 
ice in time of war or in time of peace, 
and now when the phrase ‘the late war’ 
has such a pleasant sound, they may be 
tempted to remove them again, especially 




















New York Life Insurance Co. 


FIVE YEARS OF EFFICIENT SERVICE 
INCLUDING 
THREE AND ONE-HALF YEARS OF WAR TIME 


During the Five Years Ending December 31, 1917, the New York Life 


Received in Income...................0eeeeeee cece $667,884,000 
PAE  OUICOMONIEEE  6o ba ccc ccccccecccccucscsccacses 382,875,000 
Increased its Resources...................00eeeees 215,272,000 
Increased its Insurance in Force.................. 503,535,000 
THE BUSINESS OF 1917 EXCEEDED THAT OF 1912 
De I a eo es cus a once dim 0 Kid oee $ 27,325,000 
In Amount Paid Policyholders.................... 25,337,000 
Mim I COS So oc. 5 5 dis os cee cee scessccsas 119,917,000 


The increase in Business and Resources in Five Years equals the 
Business and Resources of a very substantial life insurance company, 
and this new Company is returning to policyholders 92 per cent of 
its entire income. It is also adding forty million dotlars a year to its 
resources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR 


Since the war began in August, 1914, the New York Life paid to 
December 31, 1917, 998 war losses amounting to $3,007,223. There were 
238 reported losses for $607,084 awaiting proof on December 31. The 
Company has so carefully guarded itself against extra mortality by 
reason of war that, notwithstanding the world-wide character of the 
conflict, the percentage of its actual to its expected mortality has not 
been appreciably affected. This percentage for 1917 was 70.85—the 


lowest of any year since the Company has kept complete mortality 
statistics. 


The Company owned Liberty Bonds on January 1, 1918, to the 
a of $12,075,000, and subscribed for $20,000,000 of the Third Liberty 
oan. 
There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office boys—Frank J. Brandreth, of 
the Rainbow Division, has already won the French War Cross. 


The company has afforded the Government every assistance in its 
power in formulating and carrying out the plan of Government Insur- 
ance on the lives of soldiers and sailors. Agents are forbidden to 
accept applications from soldiers or sailors unless they have already 
taken the limit with the Government. 


EVERY MAN’S BUSINESS 


_ Just now it is every man’s. business to Help Win the War. Our 
daily occupations are incidental; winning the war is our real business. 

_ Winning the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 
women and children. And that is the aim of Life Insurance in war 
time and in time of peace. 
_ The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the serv- 
ice. The man who stays at home and does less is a slacker. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 




















in view of the movement for a ‘League to 





Columbia Lite 


[nsurance Company, C™GNT 
Cnn nn mC 


We are all proud of Columbia these days. It is 
a name on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M. CROSS, Vice-President and General Manager 
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THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 


prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh F"psi5,fe* Pittsburgh, Pa, @ 








THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


ae Life of Iowa 


(Organized 1867) 
us records broken during 1917. Substantial increase in assets and paid 
art Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
of vihe amount paid for. 
MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, ‘Supt. of Agents, 


Equitable Building © Des Moines, Iowa 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1917 





See eee beware Par Bhs Meee mee - $ 16,560,439.04 
Liabilities. . Site sues wis seeeese  14,343,626.28 
Capital and Surplus. Paul «Sebeareeeuneene “Se 2,216,812.76 


Insurance in Force. . 131,790,562.00 
Payments to Policyholders since organization 19,612,616.08 


Is paying its Policyholders nearly $1,500,000.00 annually 





,;GOOD TERRITORY FOR LIVE AGENTS 








Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $166,000,000 of Insurance in Ferce. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Centracts New and Attractive. 
Non-Participating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 
Home Office: ST. LOUIS, MO. 











The Company OF the People, BY the People, FOR the People 
The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


Din apelin Ate SBete Aiea is Oh ohio asl, Cees dea Val ew Bouw abe $ pelo 14 
SG MEIC ERSe Ai aie BI MONG 5 oo ob 5s 5b a Shes wae cease 40,648,595. 67 
In amount .of insufance in force.............ccccccsccccccen 3,936, 181 "898.00 
In gain in insurance BRONCO Ser hee it of 453, "749,902.00 
In amount of insurance placed in 1917....................... 791,060,002.00 


WAR SAVINGS STAMPS 


The Company, ‘through its more than 15,000 agents, sold $65,000,000 worth 
of War Savings Stamps between February first and September first, 1918, and ex- 


pects to sell a total of at least $100,000,000 during the year. 


Enforce Peace.’ This company has now 
and always has had a clause relating to 
military and naval service, and since that 
clause so well served its purpose, I think 
it will remain a long time unchanged.” 


William A. Hutcheson, second vice- 
president and actuary Mutual Life: “The 
form of clause will doubtless depend 
upon the peace terms and upon the situa- 
tion in Europe thereafter. When the war 
broke out in 1914, nearly all companies 
had eliminated war clauses from their 
policies, and there was a great demand 
for insurance shortly before the United 
States entered the war from those of 
military age. The companies which had 
no war restrictions in their policies no 
doubt were selected for such insurance, 
and after this war is over it is likely 
that the companies will want to protect 
themselves against a recurrence of this 
selection against them by the inclusion 
of a more or less permanent war clause. 
A clause effective for, say, the first five 
years after issue and giving the com- 
panies the right to charge whatever war 
premium they deem it necessary, would 
meet the question. 

“When we know more about the amount 
of extra required to cover the risk in 
this war we shall be in a better position 
to determine what extra would be neces- 
sary in the event of any further war. It 
would be very desirable to have uniform- 
ity of practice in all the companies, so 
that no selection could be made against 
individual companies; in other words, it 
would be desirable if we could eliminate 
competition in the matter of war clauses.” 


Z. H. Austin, president North American 
Life & Casualty: “It is ‘our judgment 
that the war clause will remain in life 
insurance policies until the companies 
shall begin to forget and for the purpose 
of competition only take chances of 
eliminating it. Possibly legislation should 
be had to compel companies to keep 
within safe and sane bounds.” 


Revised Rates Needed 


W. W. Mason, secretary Southeastern 
Life: “Our present premium rates are 
based on mortality in times of peace, 
and do not cover military or navai haz- 
ards, and unless a clause is inserted in 
our policy contracts, it would seem that 
the premium rates should be revised, tak- 
ing into consideration the mortality ex- 
perienced during this war.” 


A. M. Mikkelson, secretary Twin City 
Life: “My opinion is that a war clause 
will be retained for a good many years 
to come, and that a 10-year clause is 
none too severe. I believe the best war 
clause would be one limiting the risk to 
a certain percentage of the face of the 
policy, but under present laws and the 
rulings of the insurance departments of 
some states this cannot be done. The 
next best thing would be a clause author- 
izing the companies to charge an extra 
premium, and the refund of any over- 
collection, along the lines on which most 
companies are operating today. It would 
be necessary to leave the amount of the 
extra premium to be fixed as the situa- 
tion demanded, and the extra premium 
should apply to any service in time of 
war, either in camp or in the field.” 


E. Leon Porter, secretary Volunteer 
State: “We have always had restrictions 
against military or naval service in time 
of war, and I suspect we shall continue 
them, inasmuch as this war has demon- 
strated that it is certainly better to be 
prepared against such an emergency than 
otherwise. We shall, no doubt, be able 
to show by our liberal practice that 
rolicyholders will really not be made to 
suffer unnecessarily because such re- 
strictions are retained.” 


The Scandia Life of Chicago has de- 
cided to remove all war restrictions so 
far as new business is concerned. 


Expects Little Relaxation 


F. S. Withington, consulting actuary, 
Des Moines: “It is not probable that 
there will be very much relaxation in 
war restrictions for some time to come.” 


Cc. S. Samuel, general manager Oregon 
Life: “So far as Oregon Life is con- 
cerned, we will continue to have a war 
clause in our policy, notwithstanding 
what action other companies may take.” 


L. E. Knocke, secretary Register Life: 
“It would be a fine thing if the companies 
could get together and make their prac- 
tice in this regard universally the same.” 


Francis M. Hope, actuary Occidental 
Life, California; “We are herewith giv- 
ing a statement of the military and naval 
service clause which we now think will 
be incorporated in our policies for the 




















“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bidg-) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 











next few years: ‘Military or naval serv- 





“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 








15,000 PEOPLE 


Wrote us last year, in answer to 

our advertising, for an illustra- 

oR of the Fidelity “Income for 
e. 


bom Direct Lead Service 
a 1917 the best year 
a rong had sing, is ion 
ency a, or right 
men. Write to day— 


FIDELITY MUTUAL LIFE 


Insurance Co., Philadelphia 
Insurance in oy Walter LeMar ‘ceed 
-~ over $142,000, Presiden 





FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income” 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 
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offers good contracts to 
live agents in 


Oklahoma and 


Texas 


The Atlas Life organization 
was completed without 
criticism. It enjoys a clean 
record. 


For agency contracts 
address 


Stephenson & Walker 
General Agents 
Gr ottiee Lulsa, Oklahoma 








A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 


























ACTUARIES 


—_— F. CAMPBELL 


CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 








rane J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 





IAN C. HARVEY 
Consulting Actuary 
Chemical Building ST. LOUIS, MO. 





T. J. McCOMB 


ppt AT LAW 
INSULTING ACTUARY 


Premiums, Pn Surrender Values, etc., calcws 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms 
The Law of Insurance a S; 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
e ACTUARY 


1223 Association Buildin 
19 S. LaSalle St., CHICA 





Telephone 
Central $462 





REDERIC S.WITHINGTON,F.A. 4 
CONSULTING ACTUARY AND EXAMINER 
' 304-806 Security Building 


DES MOINES, IOWA 





ice or the manufacturing of munitions of 
war, or any service related to warfare 
and involving any of the hazards of war- 
fare, is a risk not covered under this 
policy unless otherwise stated in a spe- 
cial written permit granted by the com- 
pany.’ ” 


W. E. NICHOLS’ VIEWS 
ON PRESENT CONDITIONS 


(CONTINUED FROM PAGE 1) 


been on the firing line has been ac- 
celerated six or eight years in the short 
time they have spent on the battle 
front. They will be the ideal life in- 
surance prospects. 


Business Insurance Undisturbed 


For the life insurance man who 
specializes on business insurance con- 
ditions are now equally favorable. Ob- 
servers all predict that this country is 
to enjoy an_unprecedented business 
prosperity. The nations of the world 
will look to the United States for com- 
modities of every description and all 
business will be stimulated by the gen- 
eral prosperity. The business man for 
whom things are breaking right is in a 
receptive frame of mind. 

This is more particularly true just 
now because many business men, during 
some period of the war, have seen their 
business sink almost to the vanishing 
point and then recover. This experience, 
carrying with it the possibility of failure, 
has made many industrial heads see the 
important part that life insurance may 
play in the business world. 


Government Insurance Misnomer 


Mr. Nichols says life insurance men 
make a serious mistake by referring to 
the government life insurance plan as 
government life insurance. He says it 
should always be termed sailors’ and sol- 
diers’ benefit or protection, rather than 
insurance. He says it is important that 
the soliciting agent draw a sharp line 
between this protection and that ordi- 
narily sold by the regular life companies. 


Importance of Acting Quickly 


The necessity of shaping up a definite 
and well thought out program was never 
more apparent. It is important that as 
many calls as possible be made during 
the weeks immediately following. The 
feeling of relief that people generally 
have over the closing of the war will 
not exist indefinitely. Just at this time, 
when people feel that a great load has 
been lifted, is the time for the life insur- 
ance man to present his proposition. Life 
insurance fits in admirably with the 
thought of the present day. These con- 
ditions will not exist six months or a 
year from now. Relatively normal con- 
ditions will return before very long and 
the great opportunity will then have 
largely passed. That is, conditions are 
now more favorable than they have been 
since the war began or than they will be 
for several years to come. The feeling of 
cepression, hesitancy and doubt has been 
dispelled and supplanted by one of cheer- 
fulness, optimism and confidence in the 
future. This is not theory or speculation, 
tut is an actual recital of conditions as 
they are to be found and can be verified 
by even the most superficial investigation 
of business conditions. 


“Entering” Prospect’s Mind 


Mr. Nichols has some unusual ideas on 
the subject of getting the attention of 
the prospect and centering his thoughts 
on life insurance. He says every impor- 
tant business man has some one thought 
uppermost in his mind. When he is ap- 
proached he may be thinking about his 
business or about other subjects, and be- 
fore the topic of life insurance can be 
successfully introduced the subject which 
is weighing most heavily on his mind 
must be eliminated. This requires con- 
siderable tact and wisdom on the part of 
the soliciting agent. Mr. Nichols says 
that in approaching such a man an ef- 
fort should be made to substitute for the 
thoughts that are predominating in his 
mind some other idea which will be of 
sufficient interest to dispel the original 
thoughts. Having changed the complex- 
ion of his mind the effort should then 
be made to introduce the subject of life 
insurance. The point is that if it is 
possible to “drain off” the thought that 
has been outweighing all others, the sub- 
ject of life insurance may then be 
broached with some hope of favorable 








National Life Insurance Company 


MONTPELIER, VERMONT 


FRED A. HOWLAND, President 


A MUTUAL COMPANY 
Which for 
SIXTY-EIGHT YEARS 


Has protected the - 
HOME AND FAMILY 





EDWARD D. FIELD, Superintendent of Agencies 








Ambitious, productive and Trustworthy Life Agents 
may be BENEFITED by corresponding with the 








Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


——ininaenperated 1851 


New Policies with modern provisions 
Attractive literature 


W. D. WYMAN, President W. S. WELD, Supt. of Agency 








Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. , 
Address Industrial Department 


Western Life Indemnity Company 
604 Masonic Temple, Chicago, Ill. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” | 
GEN. GEO, M. MOULTON, President J. L. MITCHELL, General Agency Manager 








German Mutual Life of St. Louis 


Name to be changed as soon as formalities can be complied with) 
A Purely Mutual Company with an Honorable Record of 60 Years 


Sentn ow One and . bmp Million. Has . good general agency territory still open in the 
State of Missouri. As S s the St As Good as the Best. 
FREDERICK H. KREISMANN: Prest. EDW WIN J J.MEYER, See. and ‘ion A.L. AMBLER, Supt. of Agencies 











E ACID TEST Capable Agents Wanted 
ee high on the 1 
rality i t ist. 
oe aged laces igh on the lis 
Low Cost 


J. C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











ECRET OF OUR 


One &.UCCESS IS We have a contract for you under which your 


JERVICE income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 
FEDERAL CASUALTY COMPANY fididin 


Cash Capital $200,000.00 V. D. CLIFF, President 
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The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT **° MONTHLY INCOME INSURANCE. 


io] cieeae LATEST. POLICIES AND AGENCY CONTRACT S207 tae 
EE Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 








consideration. 
accomplish this abruptly, it is best to 
pave the way with some other topic that 
is at least half-way interesting so that 

















Rather than attempt to; a few moments later the agent can follow 


through with the object of his call and 
have the subject treated with the proper 
consideration. 
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this time each year. 


Three Thousand New 
Subscribers within 
Less than a year 
Attest the worth of 
This Modern Service 
for Life Insurance 
Salesman. 


We Send, to Reach 
the Recipient the 

Day before Christmas, 
This Handsomely 
Printed Card. 


Use This Order Form 


‘*‘A Salesmanship 
Service That 
Satisfies’’ 


Companies! General Agents! Salesmen! 


What About Christmas? 


This is, of all years, the time to give something useful! 


A year’s subscription to THE INSURANCE SALES- 
MAN is by all odds the biggest and best present at 
the price ($1.50) you can give 

To your agents— 

To your brother agents— 

To your friends in the business. 


We want to inaugurate this happy little custom of giving 
INSURANCE SALESMAN subscriptions as gifts at 
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] INDIANAPOLIS CINCINNATI CHICAGO NEW YORK | 

















Monthly FOR LIFE INSURANCE FIELD WORKERS $1.50 a Year 





The Publishers of THE INSURANCE SALESMAN take great 
pleasure in advising you that 





has subscribed for THE SALESMAN to be sent to your address 
for the coming year, with best wishes for a Merry Christmas and a 
Happy New Year. 









































The Insurance Salesman, 402-4 Lincoln Inn Court, Cincinnati, Ohio: 

Please send The Insurance Salesman, commencing with the January, 
1919, number, for one year, to the addresses furnished herewith, and send 
Christmas Cards as per your offer, to be delivered on December 24th. 
Enclosed find check at $1.50 each (or we will send bill). 


If six or more are ordered the rate is to be $1.25 each. 


Name 





Address 
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TWENTY-SECOND YEAR No. 47 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, NOVEMBER 21, 1918 


$3.00 per Year, 15 Cents a Copy 








CASUALTY AGENTS ARE 
VERY MUCH AROUSED 


Feel Aggrieved at the Emergency 
Fleet Corporation for Cancel- 
lation of Contracts 


PLAN OF LIBERTY MUTUAL 


Men in Ranks Disturbed Over Federal 
Government Bureaus Trying to 
Force Down Commissions 


NEW YORK, Nov. 19.—Consider- 
able interest has been stirred up here 
because of the instructions sent out by 
the Emergency Fleet Corporation or- 
dering all compensation business in the 
matter of ship building risks placed 
with the Liberty Mutual of Boston. 
Members of the National Workmen’s 
Compensation Service Bureau held a 
meeting here Friday to discuss the 
situation and decided to meet the com- 
petition and hold the business. Ac- 
cording to the resolutions each com- 
pany is authorized to make its own 
tate, based on experience for compen- 
sation and employers liability coverage 
for ship building risks under the Emer- 
gency Fleet Corporation in southern 
states. These rates are to apply dur- 
ing the continuance of the ship build- 
ing operations, 

: Companies Feed Aggrieved 

An order came some time ago from 
the fleet corporation to cover risks in 
the southern states along the shore 
where the ship building was going on. 
The compensation bureau companies 
feel rather aggrieved at the Emergency 
Fleet Corporation, declaring that they 
have been treated with scant courtesy. 
When the fleet corporation sought in- 
surance covering compensation and lia- 
bility in the southern states the work- 
men’s compensation bureau got up the 
proper form of protection and sub- 
mitted a plan for carrying the business 
on a basis of cost, which was developed 
in accordance with the ideas of the 
fleet corporation. A rather exhaustive 
plan was worked up by the bureau and 
sent to the fleet corporation. 


No Acknowledgment Made 

The bureau heard but little of this 
and in fact, no acknowledgement was 
made of its receipt except one or two 
inquiries as to minor details. There- 
fore the companies were astounded 
when they found the Emergency Fleet 
Corporation had ordered the cancella- 
tion on Dec. 1, of all insurance and the 
replacement of the same in the Liberty 
Mutual. It is now thought that the 
plan and rates of the stock companies 
were submitted to the Liberty Mutual 
for competitive purposes. 


Plan of Liberty Mutual 


The plan of the Liberty Mutual is of 
interest. It contains two sets of rates, 


one at gross figures with which there is 
& guarantee of a 30 percent dividend. 


Chicago physician and surgeon, 
, who spent some time in the med- 
ical service in Germany, came out 
strongly against compulsory _ state 
health insurance before the Illinois 
State Health Insurance Commission. 
In appearing before that body, he said: 
The two phases of this problem that 
interest me particularly, and the two 
phases that I will speak on principally, 
are the effect upon medical progress and 
the effect upon the quality of medical 
service of compulsory health insurance. 
Now, we have some data upon which we 
can go. The experiences of the European 
countries which have tried compulsory 
health insurance for 35 years or more 
are of good deal of value in discussing 
these two phases of the problem. 


Dé A. J. OSCHNER, celebrated 


HAVE written out with considerable 
care two postulates: 

Next to stability of government, hon- 
esty of administration, and general intel- 
ligence of the people, the welfare of a 


medical service which is rendered to the 
people, than upon any one other thing. 
The longevity, health, efficiency and 
happiness of a people depend more upon 
the integrity, ability and industry of its 
medical profession than upon anything 
else. 

If it can be demonstrated that compul- 
sory health insurance has lowered the 
standard of medical service where it has 
been in force the longest, and is likely 
to have that effect if introduced in this 
country, then surely it would be unwise 
to introduce it here. 


I THINK every thinking man and wom- 
an will agree with me that these two 
primary postulates and the secondary 
postulate are absolutely true. If we can 
prove that in European countries medical 
progress has been seriously’ checked by 
compulsory health insurance! if we can 
prove that the quality of medical service 
rendered under compulsory health insur- 
ance is poorer in those countries, then 


Opposes Compulsory Plan 


Dr. A. J. Oschner Analyzes Enforced Health Insurance Before State Commission— 
Bad Effect of the System on Medical Service 
of the Siate 








nation depends more upon the quality of | 


compulsory health insurance has not 
even one leg to stand on. I believe we 
can prove just that thing. 


ROM the year 1860 to the beginning 

of this century, Germany and Austria 
were in the forefront of medical prog- 
ress. Everyone, even the layman, is fa- 
miliar with such names as Bilroth, Volk- 
mann, Hebra, Koenig. Bilroth, the great 
German surgeon who finally went to 
Austria, and who did the great primary 
work in stomach surgery; Volkmann was 
the great bone surgeon;; Hebra was the 
great skin specialist, and Koenig was 
another great bone surgeon. In the early 
seventies and eighties, fractures and 
such things were about the only things 
surgeons attended to. Modern special- 
ists had not made the others possible. 


COULD mention to you 30 or 40 other 

German and Austrian medical men who 
ranked almost as high as these. Behring 
and Roux, the Frenchman, simultane- 
ously, in 1894, discovered the diphtheria 
serum. Roentgen, a German, discovered 
the Roentgen rays, the X-ray, as we 
speak of it. Lorenz, the Austrian sur- 
geon, introduced the bloodless cure for 
congenital dislocation of the hip, in 1896. 
The diphtheria serum was introduced in 
1894, Roentgen’s discovery was made in 
1895, and Lorenz’ method in 1896. Isn’t 
it a strange thing, that since 1896 not 
one single thing of prime medical impor- 
tance has come out of Germany and 
Austria? One. I beg your pardon. Sal- 
varsan, and that was a laboratory dis- 
covery. It was discovered by a man who 
knows absolutely nothing about the 
practice of medicine; a graduate in 
medicine, yes, but he never practiced a 
day. 


OMPULSORY health insurance has 

crushed the independence and enthu- 
siasm out of the German profession to 
such a degree that men of real ability 
refuse to study medicine in Germany to- 
day, and the men of the first magnitude 
in Germany and Austria today under 40 





(CONTINUED ON PAGE 5) 








“In all my experience in business, during part 
of which I placed all the insurance for a big 
Corporation, I have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company.” 
—From a letter written by a satisfied policy holder. 


An agency for a company where claim service is founded 
upon the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. ; 
Workmen’s Compensation, Automobile, all forms of Public 
Liability, Burglary, Accident, Health and a complete line of 


Industrial Insurance, written. 
General Accident 
Fire and Life 
Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
United States Manager 
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WAR DEPARTMENT HAS 
ANNOUNCED NEW PLANS 


Agreement With Some Casualty 
Companies Reached as to the 
Premium Charge 


PLAN IS MADE PUBLIC 


Allowance Is Made so That a Contin- 
gent Profit Can Be Made on the 
Business 


WASHINGTON, D. C., Nov. 20.— 
Officials of the Hartford Accident, 
Globe Indemnity, Royal Indemnity, 
Continental Casualty, United States 
Casualty and Travelers in conference 
here with representatives of the War 
Department agreed to refund all ex- 
cess profits accruing under compensa- 
tion policies issued by them covering 
government war construction work. It 
is figured the refund will exceed $500,- 
000. Future business, it was agreed, 
would be writen at loss cost, plus taxes, 
a reasonable overhead and 7% percent 
field allowance, the latter item to in- 
clude compensation to agents. The 
high wages paid in government con- 
struction work has practicaily elim- 
inated malingering and expedited the 
return to labor on the part of men 
legitimately injured, and has made 
compensation business on the risks 
very profitable. 


WAR DEPARTMENT STATEMENT 


WASHINGTON, D. C., Nov. 20.— 
The War Department has authorized 
the following statement as to the, 
agreement with certain casualty com- 
panies: 


At the beginning of the war a sharp 
difference of opinion developed between 
the Department and the casualty com- 
panies as to the proper rates for pre- 
miums on the extensive cantonment 
construction work which the Department 
was undertaking, and the Department 
paid the rates fixed with a statement that 
in the event that experience proved the 
correctness of its views it would ask for 
an adjustment. 

Recently a number of stock casualty 
companies have voluntarily formulated a 
plan in conference with the Department 
for such an adjustment by which the cost 
to the government of its casualty in- 
surance shall be based upon experience. 
This plan has been adopted by the De- 
partment and is open for acceptance by 
all companies. The plan is as follows: 


Purpose of the Plan 


1. It is the purpose of the plan to 
provide that the amount of premiums 
earned by any company (referred to 
herein as the adjusted premium) shall be 
dependent upon that company’s claim 
experience and shall be determined only 
after the completion of the war-period 
construction work,—the payment of in- 
itial premiums (as hereinafter defined) 
notwithstanding. 

2. The plan shall include all premiums 
on policies of workmen’s compensation 
and/or employers liability insurance on 
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War Department undertaken upon the 
basis commonly known as “cost plus per- 
centage or feed.” 


Initial Premium 


3. The rates upon which the initial 
premiums shall be determined, subject to 
the final adjustment, shall be those rates 
as now or hereafter established for the 
War Department or the basic manual 
rates applicable to the given hazard. 
These rates shall not be increased on 
business of the war department except 
either with the authorization of the 
proper state authorities where such are 
constituted, or with the approval of the 
Secretary of War. 

4. An accounting shall be made by 
each company during November of each 
year. The risks to be embraced in the 
first -accounting shall be those actually 
insured and expired prior to May 1, 1918. 
The risks to be embraced in each suc- 
ceeding accounting shall be those ac- 
tually insured and expired during the 
year ending May 1 immediately preceding 
the accounting. The accounting shall be 
in such form as may be mutually agreed 
upon, and shall be based on the following 
data: 

(a) Sworn copy of payroll audit state- 
ment of the company showing total pay- 
roll expenditure for the term of insurance 
and premium derived at the rate ex- 
pressed in the policy. 

(b) Sworn statement of amounts paid 
for claims which have been fully liqui- 
dated. 

(c) Sworn statement of amounts paid 
and amounts due to be paid for claims 
which are not liquidated at time of state- 
ment.” This statement to show specific 
amounts for each claimant. The reserves 
for unliquidated claims at the time of 
each accounting shall be made by the 
respective companies; in case of dis- 
agreement between any company and the 
War Department as to the amount of 
reserves necessary at the time of the 
final accounting the matter shall be sub- 
mitted to a committee consisting of a 
representative of the company concerned, 
an official to be designated by the War 
Department, and a representative of the 
state insurance department having juris- 
diction over the territory in which the 
head office of the company is located. 


Expense Percentages 


5. For the purpose of obtaining uni- 
formity the allowance for the expenses 
of the companies, other than claim pay- 
ments and reserves for unpaid claims, 
shall be established at the following per- 





centages: 


Fixed Charges 
Percent of 
Initial Prem. 
Safety Inspection and Accident Pre- 
lk a A Par irre mys ae 
Fixed Charges 
Claims Administration....,......2.5. 
Taxes (other than Federal Taxes).. 2 








UCPRMUREUN PING, oo 20. ho 00 aks lave 0.8 ie wie wate A 1% 
14% 
Expenses 
Percent of 
Adjusted Prem. 
Mieid: Service CROTEO: ..cib sconce elhess 7% 
Home Office Administration......... 7% 
15 


But in calculating the allowance for 
expenses of field service and home office 
administration, it shall be assumed that 
the total claim cost of each company is 
not less than 25 percent of the initial 
premium. 

Contingent Profit 


6. In addition to the normal profit of 
11% percent provided in paragraph 5, each 
company shall be entitled to earn a con- 
tingent profit which shall be dependent 
upon the loss ratio developed under that 
company’s policies,—a low loss cost (in- 
volving a proportionately large return 
of unexhausted premium to the War De- 
partment) carrying the higher rate of 
contingent profit. Such contingent profit 
shall not in any case exceed 3% percent 
of the initial premium. A loss of 25 per- 
cent, or less, of the initial premium shall 
entitle the company to the maximum rate 
(3% percent) of contingent profit; but 
no contingent profit shall accrue if the 
loss cost reaches 70% percent of the in- 
itial premium. Between those two ex- 
tremes of loss cost, 25 percent and 70% 
percent, the rate of contingent profit 
shall vary proportionately from 3% per- 
cent to zero. 

Federal Taxes 


7. No provision for any federal taxes 
is included in the allowance for expenses 
detailed above, and the companies shall 
be entitled to charge in the accounting 
all federal taxes of any kind paid or 
payable on the business covered by this 
Plan, except any income or profits tax 
levied upon any net profit that may be 
derived from this business and retained 
by the companies. 

8. In the application of the plan to ail 
risks insured prior to the date of the 
acceptance of this plan, there shall be 
deducted and retained by the companies 
from the initial premiums on such risks 
an amount to represent the difference be- 
tween the actual commissions for field 
service charges paid by the companies 








and the allowance therefor provided by 
the plan. 

9. If the first accounting by any com- 
pany shall show that there remains an 
unexhausted balance of initial premium 
after providing for the claims paid and 
outstanding, the allowances for fixed 
charges, expenses and profits herein es- 
tablished, and the federal taxes above 
referred to, such company will imme- 
diately transfer such balance to a sep- 
arate fund—to,be known as the unex- 
hausted premium fund—and deposit the 
same in a bank er trust company ap- 
proved by the War Department, and hold 
the same on account of any insufficiency 
of claim reserves in such accounting and 
any net losses which may be disclosed by 
subsequent accountings. The interest 
earned on such fund shall be added to 
the fund. All the funds deposited in such 
account shall be held by the company for 
the specific purposes of this plan. 

In the event that any state insurance. 
department should demand that the com- 
pany should carry a reserve in respect 
to any part of the unexhausted premium 
fund, the company shall be entitled to 
withdraw from such fund the amount of 
such reserve and shall return the same 
to the fund when such reserve is no 
longer required. If such reserve, or any 
part thereof, is not released until after 
the final accounting provided for herein, 
such reserve shall upon its release be 
returned to the ggvernment. 


Final Accounting 


At the second and later accountings, a 
similar transfer shall be made of any 
unexhausted balance disclosed thereby, 
and at the final accounting which shall 
be not later than one year after the com- 
pletion of the war period construction 
work included in this plan, a final and 
complete adjustment shall be made by 
each company, covering all its transac- 
tions under this plan over the entire 
period of war construction work. 

At each accounting, the fund shall be 
available to the company to the extent 
necessary to offset the debit balances of 
any years in which the initial premiums 
may prove to have been insufficient to 
meet the total cost of those years, it be- 
ing the intention of the parties to this 
plan that all accountings other than the 
final accounting shall be tentative, and 
that all the transactions with any one 
company shall be eventually regarded as 
a whole and adjusted equitably in the 
final accounting. 

10.. Any balance of unexhausted pre- 
mium disclosed by such final accounting 
shall be returned to the Government. 

11. If a net loss is developed on the 
entire series of policies issued through- 





out the entire period by any company, 
such loss shall be borne by the company 
concerned without reimbursement by the 
Government. 

12. This plan is limited in its applica. 
tion to the War Department, but if the 
same plan- shall be adopted by other 
Governmental Departments, it shall be 
understood. that each company shall in 
its final accounting combine the unex. 
hausted premium funds of all subscrip- 


ing Governmental Departments and make 


such refund, if any, as shall be de- 
termined by its experience of all such 
departments combined. 


Definitions 


13. The term “Initial Premium” shalt 
mean the premium arrived at by the ap- 
plication of the rates specified in the 
policy contracts. 

14. The term “Adjusted Premium” 
shall mean the sum of the claim pay- 
ments, the estimates for outstanding 
claims, the allowance for fixed charges, 
federal taxes, and the allowances for ex. 
pense and contingent profit. 

15. The term “Claims” shall mean al) 
payments made or to be made for com- 
pensation or damages, all medical and 
surgical aid expenses, and legal and other 
expenses definitely allocated to specific 
accidents. 

The allowance for safety inspection 
and accident prevention is fixed with the 
intention of providing funds for effective 
accident prevention service and it is ex- 
pected that subscribing companies wil] 
use the allowance for this purpose. 





_ Ohio Commission’s Hearings 


The Ohio commission investigating old 
age pensions and health insurance for 
the purpose of formulating general pro- 
gram for health laws will begin holding 
public hearings Dec. 2 in the city hall 
at Cincinnati. Meetings will continue 
through the week as follows: Dec. 3 at 
Springfield city hall, Dec. 4 at state house 
in Columbus, Dec. 5 in the Nicholas build- 
ing at Toledo, and Dec. 6-7 in the city 
hall at Cleveland. Probably this will 
complete the schedule: for public hear- 
ings, since the report of the commission 
is expected some time shortly after the 
middle of December. 





Brown Visits in Chicago 


George G. Brown, former superinten- 
dent of agents of the Lion Bonding, is 
spending a number of days in Chicago. 
Mr. Brown is undecided whether he will 


return to insurance work or engage. in | 


some other line of business, but is lean- 
od very strongly toward the insurance 
ne. 
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URGE INSTRUCTORS 
BE SENT ABROAD 


Casualty and Surety Men Feel 
They Should Participate in 
Educational Movement 


BIG RALLY IN NEW YORK 


National Council of Insurance Federa- 
tion’s Plans for Important Gath- 
ering—Many Notable Speakers 


Leading members of the National 
Association of Casualty & Surety 
Agents feel that at the annual meeting 
in New York, Dec. 2-3, there should 
be taken up for serious consideration 
the plan of sending instructors abroad 
who will be capable of teaching officers 
of the army the fundamental principles 
of casualty and surety business so that 
they in turn can give instruction to the 
men in the ranks. As is known, the 


life insurance people intend.to send ten 
men over or at least arrange for ten in- 
structors who shall give lessons in life 
insurance. This is following out the 
plan of the government in having all 
enlisted men given eight hours of work 
along educational lines to better pre- 
pare them for some trade, line of work 
or profession in which they will be in- 
terested. The expenses of this educa- 
tional campaign will be defrayed by the 
Y. M. C. A. The life insurance men 
have been allotted 10 men and it is 
thought that some can be utilized who 
are already on the other side in the 
ranks. 
Must Be Kept Employed 


The theory is that the men in the 
army must be kept employed now that 
the war is over until they return to 
this country. Those who have gone 
into the subject feel that there is a 
big field for casualty and surety insur- 
ance and that this branch of the busi- 
ness should be represented in the con- 
structive, educational work. There are 
many bright and alert men who would 
be fully capable of performing this 
service, thus starting a splendid move- 
ment to get wide awake men inter- 
ested in this branch of the business. 
Under the system outlined by the gov- 
ernment the officers will do the large 
amount of instructing among the men. 
The specialists in the various branches 
of business, however, will be at hand 
to outline the courses of study and see 
that the work is carried on. It would 
seem that the National Association of 
Casualty & Surety Agents might well 
arrange for ten men to go abroad as 
instructors. 


Arranged Good Program 


_ President Charles H. Burras, of the 
National Association of Casualty & 
Surety Agents, is arranging a very strong 
Program for the annual meeting. J. 
Schofield Rowe, vice-president of the 
Aetna Life and president of the Inter- 
hational Association of Casualty & Surety 
Underwriters, will speak. Superintendent 
Jesse S. Phillips, of New York, will give 
an address. President E. M. Allen, of the 
National Association of Insurance Agents, 
IS assigned a place on the program. One 
of the strongest addresses will be given 
by Senator Arthur Richmond Marsh, of 
the Economie World, who will discuss 
Problems of casualty business brought 
on by the end of the war. E. W. Miller, 
Secretary, of the National Workmen’s 
Compensation Service Bureau; F. Robert- 
Son Jones, secretary of the Workmen’s 
Compensation Publicity Bureau, and J. 

Henry,. president of the National 
Council of Insurance Federations, will 
also speak. 


FEDERATION PROGRAM 


Secretary of War Baker will address 
the Tuesday evening session of the Na- 


to be held in New York Dec. 2-3. Former 
Ambassador James W. Gerard, who rep- 
resented the United States in Germany, 
will address the same session of the con- 
vention. Preceding Mr. Gerard, Associate 
General Counsel C. J. Doyle, of the Na- 
tional Board of Fire Underwriters, will 
address the convention with particular 
relation to the opportunities, as well as 
the obligations, imposed upon the insur- 
ance business of America by the termina- 
tion of the war. 

The Insurance Federation will make 
this a victory conference, looking toward 
problems of peace and reconstruction and 
the stability of American business insti- 
tutions in the tremendously important 
days of the coming peace. Tuesday after- 
noon sessions will be addressed by speak- 
ers of well-known reputations from other 
business sorganizations of national scope, 
including banking, manufacturing, labor. 
Superintendent Jesse S. Phillips, of New 
York, will make an address taking up 
matters of insurance supervision in their 
relation to the new era ahead. 


INTERNATIONAL MEETING 


Dec. 4 is the date and the Hotel Astor, 
New York City, the place, fixed upon 
for holding the gathering of the Inter- 
national Association of Casualty & Surety 
Underwriters. The program has not yet 
been fully arranged. . 


Company Wins the Case 


NEW YORK, Nov. 20—The suit of New 
Jersey Fidelity & Plate Glass to recover 
against the Lehigh Valley Railway for 
plate glass losses occasioned by Black 
Tom Explosion decided in the company’s 
favor in the trial court has just been 
sustained in the appellate division. 





UNDERWRITING LOSSES 





NEW YORK REPORT IS GIVEN 


London & Lancashire Indemnity Had 
an Unfavorable Experience in 
Its Earlier Days 





The New York department has made 
a report on the London & Lancashire 
Indemnity as of June 30. The assets 
were $2,370,168. The outstanding 
claims reserve was $625,983 and the 
premium reserve $531,803. The net 
surplus was $381,073. The department 
in commenting on the company said: 


The company has incurred certain ini- 
tial expenses incident to the expansion 
of an agency organization, which, in the 
main had been transferred to it, through 
the reinsurance of the business of the 
United States branch of the London & 
Lancashire Guarantee & Accident of Can- 
ada, a corporation having discontinued 
the writing of insurance in the United 
States in September, 1915. The under- 
writing loss, however, amounting to 
$1,051,315.31, is due primarily to an un- 
favorable underwriting experience in 
each of the lines of business written. 
Losses and commissions incurred, to- 
gether with a loss of approximately $295,- 
000 from underwriting profit and loss 
items, exceed the total premiums earned 
since the company commenced business. 
It is therefore apparent that the ex- 
penses of administration or so-called 





overhead charges represent an absolute 
loss in the operation of the company. 


Lines It Is Writing 


The company has practically ceased 
writing of workmen’s compensation busi- 
ness, upon which it has lost $337,389.11, 
and is developing at the present time 
surety and automobile liability lines. The 
investments are of a high character and 
show a market value in excess of book 
value of $124,266.45. The total gain from 
investments amounts to $437,992.45; 
which, when applied to the underwriting 
loss, make a net loss from underwriting 
and investments of $613,322.86. It is to 
this extent that the paid-in surplus of 
$994,396.65 has been reduced, leaving a 
surplus on June 30, 1918, of $381,073.79. 
The company’s policy is to liberally es- 
timate reserves for outstanding losses 
and to be equitable and fair in its con- 
tractual relations with claimants and 
beneficiaries. 

The interests of the policyholders are 
substantially protected by the reserve 
funds, surplus and capital stock. 


Is Now the Integrity Mutual 


The Millers Mutual Casualty of Chi- 
cago has changed its name to the Integ- 
rity Mutual Casualty. J. C. Adderly is 
the manager of the company. 


George C. Fritz 


In succession to the late Arthur L. 
Amos, George C. Fritz has been appointed 
manager of the burglary department of 
the Maryland Casualty at Baltimore. Mr. 
Fritz resigns the assistant superintend- 
ency of the burglary branch of the United 
States Fidelity & Guaranty to assume 
the new connection. 
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NEWS OF THE ACCIDENT WORLD 


CLAIMS ARE UNDERESTIMATED 





Massachusetts Department Issues 
Statement as to Its Examination 
of Masonic Protective 





BOSTON, MASS., Nov. 20.—The 
report of the Massachusetts depart- 
ment of the regular triennial examina- 
tion of the Masonic Protective of 
Worcester as of Aug. 31, states that 
the company has underestimated claims 
for each year for the last five years, 
notwithstanding the company had al- 
ways employed in the computation of 
its estimates the method approved by 
the department, and generally used by 
other companies, viz., the average 
amount per claim based upon a five 
year experience. 

The department states that this method 
did not provide sufficient reserves is due 
largely to the fact that during the later 
years it has issued policy contracts car- 
rying more liberal benefits which evi- 
dently were not taken into consideration 
in the preparation of the 1916 and 1917 
statements. In preparing the last annual 
statement the company added to its ex- 
perience average $19,000, but the indica- 
tions are that this reserve will still prove 
insufficient to take care of the claims 
that were outstanding on Dec. 31, 1917. 


Table Shows the Figures 


The following table shows in the first 
column the company’s estimate at the 
end of each year; and in the second 
column the amount actually paid on the 
same claims: 

Estimated Actually 


Business of— Claims Paid 

SRELES Goin asec seas $ 37,146 $ 41,622 
lb EERE ere ee 58,281 61,368 
ot Sy eye ree 82,894 94,940 
i) Saree ere 85,506 110,445 
| Se yy ae 109,718 130,938 
| | EIS at Sper LE. > A 


The examination discloses admitted as- 
sets of $542,540; liabilities of $255,405, 
and net surplus of $187,135. Receipts for 
the eight months ended Aug. 31 totaled 
$673,495, including $586,490 in net pre- 
miums, and disbursements for the same 
period were $798,432, of which $417,622 
was paid out for net losses. 


EQUITABLE ACCIDENT 


BOSTON, MASS., Nov. 20.—The Massa- 
chusetts department has made an exam- 
ination of the Equitable Accident of 
Boston, which reinsured all its outstand- 
ing policies except those of the direc- 
tors with the General Jan. 25 last. The 
report shows that the company on Sept. 
30 had total liabilities of $5,838, of which 


There was a surplus to policyholders of 
$146,096. There are eleven claims out- 
standing. The total income for the nine 
months to Sept. 30 was $23,931, the net 
accident and health premiums being $9,- 
401 and $8,456 for reinsurance. Net losses 
were $14,413. 





IT WILL DEVELOP THE FIELD 





Western Surety of Sioux Falls Will 
Enter Four Neighboring States 
for Disability 





The Western Surety of Sioux Falls, 
S. D., which is entering the health and 
accident field, has placed that depart- 
ment under charge of Patrick F. 
Kirby, workmen’s compensation un- 
derwriter. He will have charge of 
both departments. Policies have been 
prepared and agencies are being es- 
tablished through South Dakota. 

The influenza epidemic has militated 
somewhat against the progress of the 
organization, but it is getting under 
way. The Western Surety has joined 
the Health & Accident Underwriters’ 
Conference and will use the new con- 
ference manual. During the coming 
year it plans to branch out into four 
neighboring states. At present it is 
licensed only in South Dakota. 





BIG DRIVE ON FOR BUSINESS 





Disability Agents Will Take Advan- 
tage of the New ‘Conditions 
Coming With Peace 





Personal accident men are making 
a big drive for business since peace 
is declared. They find that people are 
in a responsive mood and with the un- 
certainty lifted are willing to listen to 
arguments concerning protection. Many 
agents were rather depressed because 
their lapse ratio was high with so many 
men going into the service and drop- 
ping their policies. Again, men of 
military age would use the argument 
that they did not know when they 
would be called into service and hence 
did not care to take on any extra ob- 
ligation. 

Accident: men find, therefore, that a 
number of alibis have been removed. 
The lessons of the war have been 
taken to heart by the people, and with 
the government protecting the men 
as carefully as it has, civilians have 
been much impressed. Most of the 





net unpaid claims amounted to $2,643. 


the time to make a heavy drive for 
business. 

The influenza has not been as big a 
business builder for health insurance 
as was anticipated. Life insurance men 
have been making hay, but the health 
men have not added greatly to their 
number of assured. ; 


CLAIMS OF PEDESTRIANS 





Travelers Publishes List Showing That 
This Is the Third in Number 
of Causes 


The Travelers in referring to acci- 
dents to pedestrians under 1917 claims 
says: ‘ 
Accidents to pedestrians constitute 19.7 
percent of the total number of accidents 
and are subordinate only to at home 
and automobile accidents. 

The following demonstrates the di- 
versity of the claims. They have been 
grouped for brevity into some sixteen 
distinct classes, for as one accident dif- 
fers from another accident, a detailed 
account would multiply the different 
causes: 


No. Amount 
Struck by auto......... 187 $ 32,371.02 
Struck by team......... 15 1,658.04 
Struck by bicycle and 

motorcycle .......... 25 ‘ 1,572.21 
Struck by train and 

REPOOU COR 56.5596 oseed 28 5,084.83 
Struck by falling object 53 1,929.78 
Bitten by dog........... 25 642.36 
Slipped on ice or wet 

DEVOMONE <6 5.0.5 c:5.0:00:0:6 828 69,995.81 
Slipped or fell in public 

Corr LE. or i ren 169 21,792.95 
Foreign particle in eye. 129 2,446.18 
Falls caused by uneven 

ground and curbing.. 380 27,447.78 
Stepped on nail, glass, 

ONG. devs bitten sesinuwee 57 2,115.42 
Stepped on by horse.... 7 405.79 
Fell over object on 

ET HIRIAG | 60.050 4s areae'ere > 141 9,033.07 
Collisions with another 

pedestrian .......0s. 18 2,227.31 
Collisions with inani- 

mate objects.......... 28 821.79 
Miscellaneous accidents. 221 21,438.67 

TOTAL ..cwirwccicccesbescapOak S00 96861 





May Lose Some Foreign Risks 


Accident and health companies expect 
to lose some business in the foreign sec- 
tions of the large cities as soon as trans- 
portation to foreign countries is open 
again. Italian bankers report that im- 
mediately after the war the movement of 
Italians back to Italy will be marked and 
the number going back will be greater 
than the number coming in. This is like- 





accident companies feel that now is 


panies have built up an especially large 
business among the foreigners and will 
be somewhat affected by this home-going, 





HEAVY CLAIMS ON INFLUENZA 





Casualty Companies Find That the 
Epidemic Is Bringing in Heavy 
Toll These Days 





DETROIT, MICH., Nov. 20.—“We 
shall not know the full effect of the 
Spanish influenza, real and unreal, un- 
til the end of the year,” V. D. Clif 
president of the Federal Casualty, De. 
troit, tells THe NationaL UNpERWwaiter, 
“While the claims are very large ip 
number, they are small in amounts, 
running from $15 to $50. Under nor- 
mal conditions we should have had 
around 300 claims in October; the ac. 
tual number reaching us was around 
1,200, with them still coming in for that 
month. I think it safe to say that the 
increase of claims over normal health 
times can be multiplied by five.” 
“Detroit was certainly a great sufferer 
from the ‘flu,’ more so than the rest of 
the state combined. I attended one fy. 
neral, that of our chief clerk, which was 
certainly a great loss to the company, 
and on that day in that one of 14 ceme. 
teries in Detroit there were 67 burials 
being conducted. The new-made graves 
made the cemetery look as if there had 
been a contest in trench digging between 
opposing forces. Outside of Detroit the 
number of claims is very little above 
normal. 

“I do not think any of the companies 
doing health insurance will be financially 
embarrassed. The epidemic did not last 
long enough to prevent all just claims 
being promptly paid. But it is evident 
that a good many of the supposed influ- 
enza cases were simply cases of bad 
colds. Fear did the rest—that and the 
doctors, some of whom certainly diag- 
nosed the ailments as influenza, without 
any regard to what was really the 
trouble.” 





Iowa Mutual Liability Licensed 


The Iowa Mutual Liability of Cedar 
Rapids, Ia., has been licensed in Illinois, 
and will write accident, health, general 
liability, automobile liability and work- 
men’s compensation. Tne Iowa depart- 
ment made an examination as of Aug. 
31, showing cash assets, $214,493; pre- 
mium reserve, $78,428; loss reserve, $23,- 
281; surplus, $110,483. 





W. M. Lawson, of Smith-Lawson- 
Coambs Company of Chicago, has been 
down at his farm in Arkansas for a num- 





wise true of the Roumanians. Some com- 


ber of weeks putting in some hard licks. 





for the accident 


The Greatest Selling Help 


Prompt and Liberal Claim Service 
WE GIVE IT 


insurance agent is 











There are Great Opportunities 


for agents in unoccupied territory 


Write us to-day 





The Standard Accident Insurance Co. 
of Detroit, Mich. 


GETTER and is sold only by the 


H. G. B. ALEXANDER, President 


“$2,500 FOR $1.00” 


Today See, Write or Phone 


R. W. HYMAN & COMPANY 


1915 Insurance Exchange. Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 


CONTINENTAL CASUALTY COMPANY 


General Offices, Chicago, Ill. 








Health, and 
Insurance; Liability Insurance—Employers, 
Damage); Automobile (Personal Injury; 
Druggists, Owners and 
Insurance; Fly-Wheel Insurance. 








The Fidelity and Casualty Company of New York 
92 Liberty S 
SEMI-ANNUAL STATEMENT JUNE 30, 1918 


ASSCES  oeeececccerecescccceee Re veewpg eva cued eeecteesb oe $15,684,739.43 
REEL <a, Cascuacdedacantedset chodacdietsodaviseusece 12,471,369.12 
MORNE AJ e, 3 cnr te nn ch adaln® obamasiciveon'’ hais's cc's honpadine 1,000,000.00 
Surplus over all liabilities............ccesceecececccecs 2,213,370.31 
Losses paid to June 30, 1918.......ccessccsceeccees +++ 63,244,803.06 


This Company issues contracts as follows: Fidelity Bonds; Surety Bonds; Accident, 
isability Insurance; Burglary. 


Landlords, Elevator, Workmen’s Compensation—Steam Boiler 


= 


New York, N. Y. 


Larceny, and Theft Insurance; Plate Glass 
Public, Teams (Personal Injury and Property 
Property Damage and Collision), Physicians, 
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PREPARE FOR NEW DAY 


Many casualty men began preparing 
for peace months ago and have their 
forces all lined up and their plans laid 
for adapting themselves to new condi- 
tions. They realized that once peace 
was declared there would be demands 
from many directions which had to be 
met. Many contractors, for example, 
had been off the boards, suspending op- 
erations either partially or entirely dur- 
ing the last 18 months. Some of these 
contractors have been devoting their 
attention to war work in the way of 
cantonment ‘construction and various 
other lines of buildings that were re- 
quired, due to the exigencies of the 
time. Labor, of course, was diverted 
to war industries, and material was al- 
most entirely consumed in the same 
line of work. 

Now the general contractor will re- 
turn to his own and the insurance peo- 
ple must look to him for business. 
Well equipped offices will have no diffi- 
culties in making the readjustment be- 
cause they have the machinery at hand 
for the new era. .Casualty men antici- 
pate a big program of business build- 
ing, construction and expansion in 
many lines. The country has been 
dormant so far as peace industries were 
concerned for 18 months. Just as soon 
as the materials can be released, work- 
men can be secured and transporta- 
tion facilities offered, a vast amount of 
work will be at hand. Many indus- 
tries find the demands are really more 
than they can meet. Of course in some 
directions prices are abnormal. Sonre 
building materials, however, can be had 
at a reasonable rate. Wages are very 
high and will probably get down to a 
more reasonable point. Insurance 
people are preparing, therefore, to take 


in Charleston, W. Va., for many years, 


was elected state senator in the election 
early this month. 





Suit Been Dismissed 


The suit brought by a disgruntled 
stockholder of the Iowa Bankers Cas- 
ualty Finance Co. against the Southern 
Surety, in which a number of wild 
statements were made has been dismissed 
so far as the Southern Surety is con- 
cerned. The court “finds that the de- 
fendant Southern Surety was duly 
organized under the laws of Iowa; that 
it has complied with all the provisions of 
the law pertaining to insurance com- 
panies doing a fidelity and casualty busi- 
ness; that plaintiff has failed to sustain 
the allegations of his petition; and that 
the equities are with the defendants. 
It is therefore ordered, adjudged and de- 
creed that the petition of the plaintiff be 
dismissed and that the costs be taxed 
to the plaintiff.” 





Go With General Accident 


LOS ANGELES, CAL., Nov. 20—H. C. 
Johnson and E. P. Morphy operating un- 
der the title of Johnson & Morphy have 
been appointed general agents for the 
General Accident in southern, California 
where the company has heretofore han- 
dled its business. On a branch office basis 
Mr. Johnson was formerly casualty man- 
ager for the United States Fidelity & 
Guaranty at Los Angeles and has lately 
been with the Ocean Accident, while Mr. 
Morphy is a prominent business man of 
that city. 


OCHSNER OPPOSES 
COMPULSORY INSURANCE 
(CONTINUED FROM PAGE 1) 

years of age can be counted on the fin- 
gers of one hand, among 130,000,000 peo- 
ple. There is a reason for that. 

In the meantime what has happened 
in America and in the countries which 
have not been cursed by compulsory 
health insurance until recent years? Let 
me tell you a few of the things that 
have been accomplished in the last 25 
years outside of Germany and Austria. 
Germany and Austria, who were the 





leaders in the science of medicine 25 
years ago, have taken a place away 
down. There is a reason. If anybody 


else can give us another reason than the 
one I have mentioned, I would like to 
hear it. 





advantage of the new day and to render 
the greatest possible service. 





Personal Glimpses of 
Casualty Men 








A cablegram has been received by 
F. W. Lawson, general manager of the 
London Guarantee & Accident and by 
several of the leading general agents 
of the company from the company’s 
officers at the home office in London, 
which typifies the feeling of apprecia- 
tion which the people in England and 
France feel toward the United States 
by Teason of the important part this 
nation has played in the winning of the 
great world war. The cablegram, re- 
ceived at the office of Conkling, Price 
& Webb, at Chicago, reads: “In the 
our of victory we remember what we 
Owe to the United States of America.” 


E. V. Scherr, chief clerk in the claim 
department of the West Virginia state 
Compensation commission and well 
known to many West Virginia insur- 
ance men, died last week of heart trou- 

e. He had just recovered two weeks 
before from a severe attack of influ- 
€nza and was thought to be in good 
health again. Mr, Scherr was a brother 
of J. W. Scherr, president of the Inter 
Ocean Casualty in Cincinnati. An- 
other brother, A. E. Scherr, who has 
Operated a general insurance agency 





if America and other countries progress 
has been steady. Appendicitis and its 
treatment was developed principally in 
Chicago, Philadelphia and New York; 
gall bladder surgery in Rochester, Minn., 
and Chicago; goiter surgery in Berne, 
Switzerland, Chicago and Rochester; 
stomach surgery in Rochester and Leeds, 
Eng.; malaria and yellow fever by our 
own Walter Reed of the Marine Hospi- 
tal; joint surgery in Boston, New York 
and Chicago. Why does not Germany 
and Austria come in for a little of that? 
Now, those are medical facts, and they 
cannot be disputed because they are 
medical facts. When Billroth died, along 
in 1892 or 1893, all progress in stomach 
surgery stopped until Drs. William D. 
and Charles H. Mayo revived it and 
brought it up to its present degree of 
perfection. Why did not the followers of 
Billroth do that work? They had the 
advantage of being his assistants for 
years. Why? 


OW then, the quality of medical ser- 

vices. Not only has medical progress 
been killed by compulsory health insur- 
ance legislation in Germany and Austria, 
but the quality of medical service which 
those people received has deteriorated 
immeasureably in the last thirty years. 
Why Why should it? If you overwork 
and underpay a medical man, his quality 
of service is going to degenerate, de- 
teriorate. Now, we say you do not need 
to overwork him and you do not have to 
underpay him. Pay him enough, and 
don’t overwork him, and his ‘quality of 
medical service will remain the same. 
That sounds good, but it is not true. 
First of all, the number of calls increase 





Fidelity and Deposit Company 


of Maryland 


PREEMINENT IN SURETYSHIP 











HOME OFFICE — BALTIMORE 


Edwin Warfield, President 








OW do I know that to be a fact? You 

ask any man who has been in con- 
tract practice for twenty years what per- 
cent of his calls are unnecessary, and he 
will tell you more than half. I have in- 
terviewed 20 or 30 men engaged in con- 
tract practice in the last 20 years. I 
_have been interested in this problem for 
over 20 years. I have interviewed 20 or 
30 prominent men, prominent in contract 
practice, and I have asked them “What 
is the peculiarity of your practice? Why 
do so many of you leave contract prac- 
tice just as quickly as you can?” “Oh, 
we are pestered to death by unnecessary 
ealls. One will tell you, “I make two 
calls where I should make only one.” 
Another will tell you, “I have to make 
three calls where I should make only 
one.” And another will tell you, “I make 
four calls where I should make only 
one.” 


MAN with enthusiasm will not chase 

around and make unnecessary calls. 
He will quit contract practice and go 
into private practice, and that is what is 
happening all the time. Men of real 
ability do not stay in contract practice 
very long, principally for that reason. 
They are underpaid and overworked, and 
the enthusiasm is crushed out of them. 
The same thing holds true in lodge prac- 
tice. Enormous numbers of unnecessary 
calls are made, and that is one shining 
example of the abuse of this practice for 
which I have absolutely reliable statis- 
tics, which is astonishing. 


OUR or five or six years ago, I can- 

not,give you the exact dates, the 
University of Wisconsin went into a com- 
bination of welfare and contract prac- 
tice, It charged its students so much 
per semester and it appointed a medical 
staff to look after their health and to 
treat them. In the winter of 1916, I was 
asked to appear before the legislature of 
Wisconsin, before the committee and the 
medical school, and in the presence of 
that committee and within my hearing 
the dean of the medical school of the 
University of Wisconsin made the state- 
ment that during the fall semester of 
1915-1916, a period of six months, the 
clinical staff of that university made 17,- 
005 examinations and calls on between 
four and five thousand students, healthy 
young men and women in the prime of 
life, or at the rate of about thirteen plus 
per year, one a month, on healthy young 
men and women in the prime of life. 


HEY are figures that you cannot go 
back of, and they prove that when a 
man or a woman can have free medical 





se terrifically under compulsory health 
insurance that you cannot pay him 





-enough. There is not enough money to 
pay him. 


advice they are running to the doctor for 
| out little ache and pain. They wear 


out his enthusiasm, and men of ability 
will not practice that kind of medicine 


TO TAKE ON BURGLARY 
CONTINENTAL CASUALTY PLAN 


Big Chicago Company Has Made a 
Great Success in Writing 
All Its Lines 


The Continental Casualty will soon 
open a burglary insurance department. 
The company has been conservative in 
adding different lines to its list but 
now feels the time has come to estab- 
lish itself in the burglary insurance 
class. 

Last year the Continental had a total 
premium income of $4,402,238. This 
was an increase of just about an even 
million over the year before. Its big 
feeder of course is accident and health, 
its accident premium income last year 
being $2,612,366. Of course the Con- 
tinental will endeavor at all times to 
make this its premier line. Its health 
premiums reported separately from 
accident amounted to $1,023,385. Its 
loss ratio on accident last year was 38 
percent and on health 48 percent. 

In liability its premiums were $255,- 
250 with a loss ratio of 23 percent. Its 
compensation premiums were $440,873 
with a loss ratio of 55 percent. Its 
automobile premiums were $69,205 with 
a loss ratio of 36 percent. It is thus 
seen that the Continental has had a 
very successful underwriting experi- 
ence. It is one of the most successfully 
managed institutions in the country, 
reflecting special credit on President 
H. G. B. Alexander. 

The Continental is looking over the 
burglary insurance talent and in due 
season will select a superintendent for 
this branch. 








very long. And when they once find out 
that it is the kind of practice of medi- 
cine they will have to go into, they will 
not study medicine. That is just what 
happened in Germany and Austria. The 
quality of the average German and Aus- 
trian medical man has so deteroriated 
that the loss of time from sickness and 
the increased mortality rate in Germany 
over Switzerland is because the people 
of Germany get so much poorer medical 
service, and it is directly traceable to 
the compulsory health insurance laws of 





Germany. 
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American Reinsurance Company 
Hanover Bank Building New York City 


IS PREPARED TO GRANT SATISFACTORY RE- 
INSURANCE FACILITIES TO RESPONSIBLE 
CASUALTY INTERESTS UPON— 


COMPENSATION, PUBLIC and GENERAL 
LIABILITY, ACCIDENT and HEALTH, 
AUTOMOBILE, BURGLARY, 
FIDELITY and SURETY. 


CORRESPONDENCE INVITED 
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MANSFIELD.OHIO. 


Special low rates to small town auto owners 
F. B. BLACK, Pres. H. R. ENDLY, Sec’y 


















LIFE—HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 
mr gg icies. Now is the time to secure good territory in the state 
oO io. 


THE GEM CITY LIFE INSURANCE COMPANY 


A. I. MORRISSETT, Vice-President and General Manager DAYTON, OHIO 



















HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Daxage, Public Liability—Full Coverage 
‘ At Actual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Small Town Auto Owners 


e Liberty Mutual Insurance Company 























AP ce and Manager DAYTON, OHIO 
HOOSIER inisispous, tndisna 


HEALTH and ACCIDENT PROTECTION Monthly a Plan. Pays $100 Funeral Benefit 
with every policy. HELP AGENTSGETSTARTED. Write for full information if you desire territory. 


COMPENSATION NEWS 


RETURN TO LEGAL PRACTICE 





Howe S. Landers, Secretary of the 
Indiana Industrial Board, Gives Up 
His Public Position 





INDIANAPOLIS, IND., Nov. 20.— 
Howe S. Landers secretary of the In- 
dustrial Board of Indiana since the or- 
ganization of the board to administer 
the workmen’s compensation law in 
1915, has resigned as of Dec. 1, and 
will return to the practice of law. Mr. 
Landers has made a record of high 
efficiency for the Industrial Board, hav- 
ing organized the system by which 
the vast amount of detail entailed in 
that department is cared for. He has 
handled more than 120,000 cases of 
compensation and has personally been 
interviewed by thousands of employers 
and injured employes in regard to 
claims. He has taken his duties seri- 
ously and has striven so successfully 
to establish a high standard for the 
office that his good work has been 
recognized outside his own state with 
the result that he has been called’ upon 
by other states to advise and assist in 
installing systems for taking care of the 
details of workmen’s compensation 
data. 

He has made a partnership connec- 
tion with the law firm of McKay, Tur- 
ner & Merrell, well known in Indian- 
apolis and quite widely in insurance 
circles outside that city, as they have 
specialized on insurance cases. G. Edgar 
Turner of this firm is general counsel 
of the National Counsel of Insur- 
ance Federations and was formerly in- 
surance deputy under Auditor of State 
Otto Klauss of Indiana. The new 
firm will operate under the title of 
Landers, McKay, Turner & Merrell. 





AMEND OKLAHOMA MEASURE 





Plan of the Labor People to Try to 
Liberalize Law in That 
State 





OKLAHOMA CITY, OKLA., Nov. 
20.—Insurance men feel that an effort 
will be made by the labor people to 
liberalize the workmen’s compensation 
law of this state. One of the features 
doubtless will be to increase the maxi- 
mum benefit from $10 to $15 a week. 
There is considerable talk in labor cir- 
cles of establishing a state insurance 
fund. The state fund proposition came 
up when the original bill was before 
the legislature, but was defeated. An- 
other change in the law which is pro- 
posed is to reduce the waiting period 
from 15 days to seven days. The scope 
of the law may be extended to embrace 
a larger number of occupations. An- 
cther amendment being talked of is to 
make clearer the definition of what con- 
stitutes the loss of an arm. Workmen 
say that as the law now stands an in- 
jured man cannot receive compensation 
for loss of an arm unless it is entirely 
removed by accident or amputation. 
Yet his injury may cause him to lose 
the use of his arm as completely as if 
the whole member had been removed. 





Big Line Is Lost 


LOS ANGELES, CAL., Nov. 20—The Los 
Angeles Shipbuilding & Drydock Com- 
pany is now carrying its compensation 
risk which has been covered by Ocean 
Accident since early in the summer. The 
line was said to be the largest carried by 
a private insurance company in Cali- 
fornia with an estimated annual premium 
of $400,000. 
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CAPITAL ONE MILLION DOLLARS 
Paidin Full and Deposited in Securities 
with Insurance Department of Iowa. 





Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 


HOME OFFICE: 
715 Locust St., DES MOINES, IOWA 


LAWTON-BYRNE-BRUNER AGENCY CO., General Agents 
Pierce Bldg., ST. LOUIS, MO 
BROWN, MANN & BARNUM, General Agents 
504 Waldheim Bldg, KANSAS CITY, MO. 
A. J. SCHUNK, Manager Northwestern Branch 
615-619 Security Bldg., MINNEAPOLIS, MINN. 
JULIUS BACHER, General Agent 
Metropolitan Block, MILWAUKEE, WIS. 








The Provident 


Life & Accident Insurance Co. 





OF 
CHATTANOOGA, TENNESSEE 
Established 1887 


100% INCREASE 


Monthly Premium Department 1917 


Liberal Contracts 
Complete Coverage 


POLICIES FOR 


Accident and Health 
Group—Life—Railroad 


INSURANCE 





Write for particulars of the 


BUSINESS MEN'S 
PENSION POLICY 





Home Office, Provident Building 
CHATTANOOGA, TENNESSEE 























Are You a Mason! 








VIRGINIA COMPENSATION 


pees January oes nll 
an EXPERIENCED Oc COMPENSATION 
now be made at office. 
RL NASE, Adjuster for Casualty Companies, 
1109 Mutual Bidg.. Richmond, Va. 
Liability, Compensation, Accident, Health Claims 
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The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 

It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 











C. W. YOUNG, Pres. 
Ss. W. MUNSELL, Gen’! Mgr. 
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AMERICAN 
SURETY 
COMPANY 


100 Broadway 





BURGLARY 
INSURANCE 


NEW YORK: 


SURETY BONDS / 















N GET 


Reinsurance facilities offered 
upon a reciprocal 
is. 


The best territory in the West 
open to Accident and Health 


Salesmen. References required. 


Address 


HUGH D. COOK, President 
Helena, Montana 


ESTERNIZED” 


Western Accident and Indemnity Co. 
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H. J. TREMAIN 


Hotel Dyckman 


Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
| likeness rarely 


inp 
an 


hotels... Two 
splendid cafes 
4| for ladies and 
— al- 


| Soa Club Gaill 


Exclusively European Plan—$1.50 and upward 
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BREVOORT 
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Big Hotel of Milwaukee 


500 Rooms—400 with Bath] 
A.E.COPELAND, - Manager 


t 


HEADQUARTERS for INSURANCE MEN 


On Madison St., near LaSalle 


One minute from the 


The Patrenage of Inj, 
surance Men is , 


Laurence R. Adams, Sec’y and Mga! 


| HOTEL WISCONSIN 
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CASUALTY AGENTS ARE 
VERY MUCH AROUSED 


(CONTINUED FROM PAGE 1) 


The other is on the net basis with no 
guarantee. Another feature that attracts 
interest is the fact that the disaser haz- 
ard of the Liberty Mutual is reinsured 
in Lloyds London. It is also understood 
that the contract contains a statement 
to the effect that there is a guarantor 
by a third party that there shall be no 
assessments under these policies should 
the business turn out to be disastrous. 
The companies have not been able to find 
cut who this guarantor is. They doubt 
very much whether such a guarantor is a 
standard corporation. 


Issue Over War Risks 


The compensation bureau did not take 
up any other subject. For some time 
there has been before it the issue over 
war department work, some companies 
holding that it would only be fair to go 
on a cost plus basis for all war con- 
tracts, even though the contractors were 
on a flat price basis. There has been 
much agitation in the minds of agents 
as to what the companies would do on 
war contracts. In the cantonment work 
the commissions were cut to 7% percent. 
It is thought that this might be agreed 
upon for all war work, running clear 
down the line and allowing everyone with 
a semblance of a war contract to get this 
lower rate. The agents saw their busi- 
ness shot to pieces if this course should 
be pursued. If the agency system is to 
be maintained and regular agency service 
te be given, the agents claim that they 
are entitled to their full commissions. 
They see no reason why the United States 
government should bear down upon them 
and be given preference, any more than 
the state, county, school district or mu- 


nicipality. The agents claim that real 


service is rendered by them which the 
nonagency companies and state funds 
are not able to give. People are willing 
to pay for agency service if that service 
is in capable hands. 

Massachusetts Agents Protest 


At the, meeting of the Massachusetts 
Association of Insurance Agents during 
the week resolutions were passed vigor- 
ously protesting against any and all ef- 
forts to place the liability and compen- 
sation coverage on shipbuilding plants in 
the hands of so-called mutual and profit- 
sharing concerns, thus injuring the 
agents. Another resolution opposed any 
practice by insurance companies openly 
or secretly of writing coverage direct or 
at net or reduced rates eliminating the 
agent in violation of the spirit of the 
American agency system. The agents feel 
that the stock companies have strong 
enough arguments against mutuals, re- 
ciprocals and nondescripts of all kinds 
because of the larger, greater and more 
satisfactory service rendered. They do 
not believe, therefore, in bowing down 
to them or allowing them to be swept 
off the boards. 


LITTLE INFORMATION AT BOSTON 





Insurance Men at a Loss to Understand 
How Liberty-Mutual Can Promise 
Features Extraordinary 





BOSTON, MASS., Nov. 20.—Little in- 
formation is available in Boston as to the 
actual conditions surrounding the alleged 
agreement between the Liberty Mutual 
of Boston and the officials of the Emer- 
ency Fleet Corporation as to taking over 
the compensation and liability risks of 
the shipbuilding plants throughout the 
country. Insurance department officials 
claim to have no knowledge of any such 
agreement and are somewhat surprised 
at some of the promises alleged to form 
a part of the tentative agreemnt. 

Tt is pointd out very clearly thai the 
Liberty Mutual cannot guarantee any 
30 percent dividend at a bid for the busi- 
ness. The Liberty Mutual has heen al- 
lowed to charge a 10 percent higher rate 
and has as a result been able in the past 
to reach a 50 percent dividend. 

London Lloyds Agreement 

Regarding the reinsurance of its catas- 
trophe hazard in Lloyds there is nothing 
in the Massachusetts law to prevent this 
and, in fact, two local companies are al- 
ready so protected, being unable to get 
coverage locally. 

A third feature that exemption from 
assessments had been guaranteed by a 


' third party created some surprise. It was 
‘pointed cut that no mutual companv 


could itself furnish any such guarantee. 
Such a guarantee could only be furnished 
by an outside party to the insurer and 
would Have to be a matter handled en- 
tirely by the insurer. 














CLOVER LEAF CASUALTY 
CoMPANY 


The Strongest, Best Equi eed ped and most 
Intensive organization in Illinois, Indiana, 
Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men. 


Address the 
HOME OFFICE: JACKSONVILLE, ILLINOIS 








AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 
P. A. COOLING CO., General Agents - - - INDIANAPOLIS, IND. 


OSCAR R. WITTE & CC., General Agents - - - ST. LOUIS, MO. 
GARNER & MANN, General Agents - » . KANSAS CITY, MO. 
E. J. MILLER, General Agent - - - DENVER, COL. 


For Other States write the Main Office 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 
An Agency Connection With UN—-MEANS REAL SERVICE 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — Assets $1,211,054 








AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 


Under Supervision United States Treasury Banertmest 


Assets: Over $1,500,000.00. :+: Surplus as to Policy Holders: Over $900,000. 
(At the close of business June 30th, 1918) 


OFFICERS: 
SEALY HUTCHINGS, President. JOHN SEALY, Vice-President. 
GEO. SEALY, Secretary. J. F. SEINSHEIMER, General Manager. 


We write the following lines: Automobile—Fire, Theft, Liability, Property Damage 
and Collisicn. Public, General and Elevator Liability. Plate Glass, Burglary and 
Fidelity and Surety Bonds. Licensed in thirty-one States. 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED. 








The Republic Casualty Co. 


PITTSBURGH, PA. 





Writes All Lines of Casualty Insurance 


_ Local and General Agents Wanted in Ohio and Pennsylvania 














The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, LEAT, President 


> American’s Unlimited Policy not only sipeeeitiies a absolute protection against abnormal Joss on 
g cover ts, but serves to prevent losses. 


- you area sosnubnctoune or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 

R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 
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AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 
“Conservative but Aggressive’””’ WICHITA, KANSAS 
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Agents’ Educational Magazine 


SUPPLEMENT TO THE NATIONAL UNDERWRITER 


PROSPERIT 


N important official of one of the 
A big steel corporations, who pre- 

fers not to have his name pub- 
lished, in an interview with a repre- 
sentative of THe NatioNAL UNDER- 
WRITER, this week frankly discussed con- 
ditions in the steel field. The abrupt 
ending of the war will, of course, have 
a decided effect on steel manufacturers, 
and a healthy condition in the steel 
business will be reflected in every im- 
portant industry in the country. 


N the opinion of this official the steel 
manufacturers of the country for 
the next six or 12 months Will be ab- 
solutely unable to in any way meet the 
demand for steel. For the last year a 
majority of the salesmen of the steel 
companies have not made any effort to 
go on the road. With the signing of the 
armistice the steel companies turned their 
sales organization loose. They are re- 
ceiving reports from the men who have 
been sent out, and they are most grati- 
fying. Salesmen say that the chief 
anxiety of the customer is “When can 
I get steel?” The price is a secondary 





consideration and is usually brought up 


only in asking what the trend of the 
market is. 


S indicative of the position that the 

steel companies of the country are 
in at the present time this official ex- 
plained conditions in his own company. 
At this season of the year an effort is 
made to have on hand a stock of 150,- 
000 or 175,000 tons, but at present it 
has only 21,000 tons, and one depart- 
ment of rather minor importance has 
orders for 30,000 tons. The closing of 
the war lifts the ban on nonessential 
industries and permits the sale of steel 
to concerns that have not been able to 
obtain supplies for months. Govern- 
ment restrictions were felt rather heav- 
ily by hundreds of manufacturing con- 
cerns. The demand for steel has been 
so keen that the War Industries Board 
found it necessary during the war to 
conserve the supply wherever possible, 
in order that the great bulk of the 
product might be diverted to war pur- 
poses. As a result even manufacturers 
of talking machines, clothes wringers, 
corsets and other products into which 
comparatively little steel was put, were 
allowed little or no material with which 
to produce. The manufacture of auto- 
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For Steel Manufacturers 
Means Prosperity for All 


mobiles was reduced to a 25 percent 
basis and even the production of agri- 
cultural implements was considerably 
lowered. 


OW that the war is over and there 

is no need for additional war prod- 
ucts in great quantity, these concerns 
should be able to resume production on 
something like a normal basis. This 
will have a far-reaching effect and 
touch hundreds of small manufacturing 
concerns in all parts of the country en- 
gaged in every conceivable business. 


T is not felt that the war orders that 

have been and will be cancelled are 
to have a depressing effect. For in- 
stance, the other day an order for gas 
masks was cancelled, but the amount 
of steel that goes into the manufacture 
of gas masks is so small as to have 
little effect on the business as a whole. 


THE view is held that prices, for the 
present at least, will remain at about: 
the present level. Before the price fix- 
ing committee of the War Industries 
Board stepped in steel products were 
selling at from 25 to 200 percent more 
than they are at the present time. In 





order to not too seriously disturb busi- 
ness generally steel men feel that the 
prices should remain as they are until 
they have a more general indication, 
through the orders received, of where 
the demand for steel is and what par- 
ticular kinds of steel are most needed, 
Shipping facilities, so far as the steel 
business is concerned, are much bet- 
ter than generally believed. There will 
be no coal shortage this year to ham- 
per the movement of steel, and deliv- 
eries will be made promptly. The real 
problem with steel manufacturers is 
to speed up production, and this, of 
course, depends on the labor market. 
The steel mills will attract men to 
them as they will be able to pay com- 
paratively high wages, particularly if 
any action is taken which will tend to 
permit them to charge more for their 
products. 


[N a word, steel men are decidedly op- 
timistic about the immediate future. 
There is everything to indicate that the 
demands for steel will be heavy and 
persistent. Industries which have been 
restricted in their operations will now 
open up full blast, and the result will 
be more orders than can be filled. 


Insurance in Reconstruction Period 


EW YORK, Nov. 20.—With the 

world war virtually at an end, and 

victory secured by the forces that for 
more than four years battled so des- 
perately and heroically to insure lib- 
erty for their fellow men the world 
over, underwriters have again settled 
down to their normal pursuits, and 
“will study war no more.” 
: The atmosphere in insurance circles 
is surcharged with enthusiasm, and 
each company employe, from chief ex- 
ecutive down to office boy, is “on his 
toes,” eager to grapple with the new 
and complex: problems presented by 
peace conditions, and anxious to make 
the most of the wonderful business-get- 
ting opportunities unfolding before 
him. As one underwriter expressed it, 
“if a man doesn’t make good in a 
large way during the next 10 years, he 
will have no one to blame but him- 
self.” 


HILE the end of the war had been 

expected. for some time, no one 
anticipated that the collapse would 
come so soon, the prevailing belief be- 
ing that Germany’s power of effective 
resistance would hold until next spring 
at least. Hence no concerted line of 
action to meet the radical change from 
war to peace conditions was made in 
any department of underwriting. 

The immediate general effect of the 
new status, so far as insurance com- 
panies are “concerned, will be the res- 
torations to their former positions of 
many of the employes now in military 
service, with a resultant increase in the 
working efficiency of the different of- 
fices. 

With but few exceptions companies, 
agencies and brokerage firms, held 





BY GEORGE 


open the posts of every man leaving 
to don a uniform, and these will find 
an enthusiastic reception awaiting their 
return. 


mn 


i HE first post war move on the part 
of life offices was to review the war 
conditions of their respective policies. 
Many of the larger companies already 
have placed their policies on a prewar 
basis by removing all restrictions. 
Furthermore they are returning all 
extra premiums charged and auto- 
matically are placing all policies on a 
peace basis. With few exceptions; the 
smaller and medium-sized companies 
are removing limits, but are clinging to 
a war clause. They do not want to be 
caught unprotected. 

While there is little probability that 
fighting on a large scale will be re- 





sumed, even should the armistice be 
nullified by some overt act on the part 
of the enemy, it is appreciated that 
conditions in central Europe are still 
critical, because of the spread of Bol- 
shevik propaganda, and that a great 
deal of dangerous police work remains 
to be done by the Entente armies be- 
fore law and order are assured, and 
our boys called home, 


IFE men confidently look forward to 

doing a largely increased business 
and are already working to that end. 
The wide advertising given the govern- 
ment’s plan for insuring the lives of men 
in its military service, has made the sub- 
ject of life insurance familiar to many 
who never gave it a serious thought be- 
fore, but who are now in a most recep- 
tive mood. Further, through investment 
in Liberty bonds, thrift and war stamps, 
thousands of people, who previously were 
careless in the use of their money, have 








A. WATSON 


learned the value of thrift, and will be 
amenable to arguments favoring life in- 
surance, particularly under the endow- 
ment forms. 


ITH the cessation of hostilities, the 

demand for explosion and war cover- 
age insurance virtually came to an end. 
Thousands of such policies are still in 
force and probably will be carried to 
maturity, but the call for new issues is 
practically nil. This form of indemnity, 
created in the early days of this coun- 
try’s entry into the war, was very popu- 
lar, and the aggregate premium derived 
therefrom by American and foreign com- 
panies represented here, as well as by 
London Lloyds, very large, and, be it 
said, proved highly profitable to the of- 
fices writing it. While serious fires oc- 
curred in a number of munition factories 
both in 1917 and during this year, these 
were covered under fire and not under 
war or explosion contracts. 

Because of the high prices they were 
receiving under war or allied war busi- 
ness, many manufacturers throughout 
the country secured use and occupancy 
insurance; the volume of this type of 
businss written in 1918 probably exceed- 
ing that issued in any three previous 
years combined. Unless great care was 
exercised.in the selection of risks of this 
character, they are sure to prove most 
expensive. 

A short time ago a large manufactur- 
ing plant in Newark, N, J., heavily in- 
sured under use and occupancy coverage, 
was totally destroyed by fire. The inter- 
ested companies are paying $500 a day 
loss and will probably continue doing so 
for some time, the manufacturers being 
wholly unable to replace their destroyed 
machinery, which was of a peculiar pat- 
tern. 


T is anticipated that the demand for 
general fire insurance will continue 
heavy for years, what is lost because of 





cessation in the manufacture of war sup- 
plies being more than counterbalanced 
by the increase in the stocks of general 
merchandise and new building construc- 
tion. Whether there will be a sharp de- 
cline in the cost of food products, wear- 
ing apparel, building materials and of 
labor is a matter for speculation. No one 
knows what the future has in store in 
these respects, although the majority 
opinion holds that the tendency will be 
for gradual reductions in the cost of food 
supplies and wearing apparel. The vast 
amount of reconstruction work to be 
done abroad will tend to hold the prices 
of both labor and building materials to 
high figures for a long time, though the 
extravagant earnings of the mechanics 


charges—are of the past. 


GREAT deal of building, will be un 
dertaken in the early spring, un 
questionably; where necessary municipal 
and private work, held in abeyance dur- 
ing the war period, will be pushed to 
completion, well-nigh regardless of it 
cost. General construction work upon 4 
large scale, however, it is anticipated, 
will not be gone into until there is 
marked reduction from prevailing costs. 
But new building operations and the 
replenishment of stocks in practically all 
lines of effort) will create a market for 
fire insurance that will tax the under 
writing capacity of the established com 
panies to supply., This additional business 
should and will be energetically solicit 
by wide-awake agents and brokers. 


i the months to come an intensified 
effort to get new business will be put 
forth, and the company that fails to adopt 
a progressive managerial policy will soo? 
find itself hopelessly distanced in the 
race. And by aggressiveness is not meant 
recklessness, for if the stress cf oper 
tions during the war days drove home 





to intelligent underwriters one JessoB 


and laborers—due largely to overtime) 
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above all others, it was the necessity for 
carefully scanning risks, and resolutely 
rejecting those that failed to measure up 
to subjected tests. There will be no re- 
cession from this practice, and the strife 
will be to secure lines that promise a 
reasonable margin of profit. 

This resolute attitude of many Ameri- 
can companies is attested in their recent 
formation of an organization for getting 
foreign business. Planned upon a large 


‘scale, the association is sure to be a fac- 


tor to be reckoned with in the insurance 
arena of the world. 


NDER new conditions underwriters 

will have to study trade fluctuations 
more carefully than in the past, for:in 
the days of readjustment the tendency 
to speculate and overproduce will be 
strong upon the part of many merchants 
and manufacturers, and is a feature to be 
seriously taken into account by under- 
writers in passing risks. 


OT pero insurance in the United 
States experienced a wonderful re- 
vival during the past three years, and is 
regarded as having large future possi- 
bilities for companies transacting the 
business along sane lines. 

The great demand for coverage and 
the heavy premiums obtainable induced 
the formation of a number of new marine 
companies, and an extension into the 
marine branch on the part of many fire 
offices that hitherto had looked ask- 
ance at marine business. Despite the 
competition of the federal government 
private corporations’ transacted a large 
and, for a time, very profitable business. 
As costs of salvage and repairs increased 
the margin of profit was sharply cur- 
tailed, and the assumption is that the 
company that will come through its ma- 
tine business with a margin on the right 
side of the ledger in 1918 will be the 
exception. Both war and ordinary haz- 
ards have yielded heavy losses, and a 
considerable number of vessels have been 
abandoned to the underwriters. 

As illustrating the high cost of making 
repairs, it is recalled that when the 
steamer Kellogg was badly damaged 
several months ago, the estimate given 
for her refitting was $750,000. In normal 
times the figure would have been about 
half the sum. 


UT occasionally the balance favored 

the insurance men, as in the case of 
a vessel wrecked off the coast of Chile. 
Insured for $650,000, it cost the under- 
writers several hundred thousand dollars 
additional for wrecking and repairs, but 
they sold the ship for $1,500,000, tak- 
ing a profit of over $100,000. So great 
was the call for wrecking facilities that 
a concern would not take a job upon 
other than a cost plus basis, and not 
infrequently the underwriters paid out 
far more for such service than the salv- 
age yielded. 

When the first concrete vessel—Faith— 
sailed upon her initial voyage, her cargo 
exceeded in value, by a considerable 
amount, the entire cost of the ship— 
$450,000. This will afford an idea as to 
cargo values and the heavy demand for 
marine indemnity that obtained through- 
out the entire war period. 

ATES upon marine risks are now 

about down to normal, though un- 
derwriters appreciate that in certain 
ocean lanes the menace of drifting mines 
and unexploded torpedoes still exists. 

That the United States is destined to 
again become a great maritime power is 
the confident belief among underwriters. 
The vast number of vessels in process of 
construction under the direction of the 
Emergency Fleet Corporation will not be 
thrown into the discard. On the con- 
trary, it is held that the fleet will be 
utilized to carry this country’s rapidly 
stowing exports, and legislation permit- 
ting successful competition by our mer- 
chant marine with that of Great Britain 
and other European countries will be 
enacted by Congress. 

Y virtue of the existing status and 

new conditions likely to be created, 
marine men are talking of closer cooper- 
ation than that hitherto existing among 
the fraternity. Old established companies, 
Instead of standing aloof from later en- 
trants into the business, show a growing 
disposition to pool.issues, and the result 
Is likely to be greater uniformity in 
Tates and practices, to the betterment 
not only of the insurance companies but 
of the merchants patronizing them as 
Well, for the variatiom in marine tariffs 
Was frequently a factor in qoutations 
upon merchandise. 

If the marine companies made only 
modest profits through the war period, 
the brokers specializing in such hazards 
reaped a harvest, and tales of almost 
unbelievable incomes are told of a num- 
ber of middlemen, 


] HAVE pointed out in previous ar- 
ticles that one of the disadvantages 
under which the insurance business is 
working in its relation to government 
and state officials and the public is 
that it is too often regarded as an ag- 
gregation of capital and that there- 
fore it is to be classed with the capi- 
talistic and more or less reactionary 
interests of the country. It keeps a 
large part of the public naturally an- 
tagonistic to a business which is essen- 
tially democratic and social in its na- 
ture. There are few men of wealth in 
the insurance business. As a rule, the 
stockholders are not insurance men 
and even the leading officials of com- 
panies often work for salaries which 
would be considered small in any other 
business. 


Not Like Other Businesses 


It is not like other great businesses 
in that the men who manage the busi- 
ness are usually the ones who own it. 
The rank and file of insurance officials 
and agents have to work for their liv- 
ing, and work hard. Reserves and ac- 
cumulations for the safety of policies 
do not belong to the stockholders, as 
do the assets in a manufacturing or 
other business. Most insurance money 
consists of trust funds, held for the 
benefit of policyholders. This applies 
alike to life, fire and casualty insurance. 


Fear of the Public 


A part of the distrust of insurance 
is due to the fear that company officials 
may use these trust funds in an illegit- 
imate manner; that by their control 
they may become allied with other 
large aggregations of capital; to the 
tearing down of the democratic insti- 
tutions of the country. 

»There is a commonly accepted the- 
ory that if the insurance business con- 
tinues to grow as it has grown with- 
in a certain number of years, mathe- 
matically figured out, all the wealth 
of the country will be in the form of 
insurance funds and this wealth will 
be controlled by the insurance officials. 


Use of Trust Funds 


Therefore it is especially important 
that the democratic and social nature of 
the insurance business shall be em- 
phasized and shall be carried out in prac- 
tice. Insurance funds are trust funds and 
should not be speculated with or should 
not be regarded in the same light as are 
other large aggregations of capital held 
by private individuals. The future of the 
insurance business depends on this view 
becoming the popular one. The insur- 
ance companies, the stockholders or offi- 
cials do not hold or control absolutely 
the funds that have been intrusted to 
their care. They should always be ad- 
ministered in the interest of the policy- 
holders and democratically so that no 
onus shall attach to the insurance busi- 
ness because of the method of invest- 
ment. 


Should Represent Policyholders 


Particularly should insurance men be 
on the progressive and democratic side 
of public questions. I do not refer of 
course to the’ democratic party. If the 
men who have controlled the railroads 
in the past had been in full accord and 
touch with the public at large, the rail- 
roads would not now be in the govern- 
ment’s hands. The officials of an insur- 
ance company, whether stock or mutual, 
should look to the real owners of the 
company and the assets, who are the 
policyholders, and represent them. 


Placed in False Position 
At the present time, in certain . sec- 
tions of the country at least, one of the 
first things a politician who is seeking 
for office does is to attempt to arouse 
the antagonism of the insurance interests 





toward him. This insures him he thinks 


FALSE VIEW OF 
INSURANCE FUNDS 


Public Does Not Realize That Reserves are Primarily the 
Property of Policyholders—How Underwriters Can 
Best Serve the People 
BY EDWARD JAY WOHLGEMUTH 


the popular vote which will applaud him 
for making an attack in their behalf on 
the “moneyed interests.” There is no 
real reason why the insurance business 
should be classed with the moneyed in- 
terests. It is placing the insurance busi- 
ness in a false position to allow it to 
be divorced from intimate contact and 
from the confidence and good will of the 
people for whom it is conducted and who 
own it. 


Forget They Are Insurance Men 


There is another point which has been 
made to me in this connection and which 
I am glad to pass on. It is with regard 
to the insurance man in politics. It has 
been argued and argued rightly that the 
insurance man should get into politics. 
But it is charged that too often when 
an insurance man is elected to the legis- 
lature or other public office he remains 
an insurance man and still serves the in- 
surance business, instead of the public 
interest which he was elected to repre- 
sent. Insurance men who have gone to 
Washington to work for the government, 
especially those who have made good, 
have forgotten that they are insurance 
men, and are serving the government as 
citizens to the best of their ability. If 
there are those who still try to repre- 
sent the insurance business they are 
looked on askance and their opinions are 
given little weight. 


Should Take Broader View 


The insurance men who are big enough 
to realize that working for the insurance 
business is one thing and working for 
the government as office holders is an- 
other are taking a large part in govern- 
ment affairs. A man who will take the 
government’s money or who will enter 
the employ of the government, and still 
work for the insurance business, can 
searcely be considered honest. The in- 
surance man should be in politics, as 
should all good citizens, and should seek 
public office and membership in the legis- 
lature, but when he enters on these duties 
he should draw the sharp dividing line 
between his own and the public interest. 


Should Be Truly Public Servants 


Every legislature in the country needs 
several high grade insurance men who 
are competent to give expert information 
on insurance subjects when needed. If 
an insurance man is incapable, however, 
of giving this information or is unable to 
hold allegiance to the public interest in 
insurance matters he should never run 
for the legislature, because he will do 
the insurance business more harm than 
good if he is elected. We have a good 
illustration of the way insurance men 
can become competent employes in the 
cases of a number of well known insur- 
ance men who are.serving the country 
at Washington at the present time. These 
men recognize fully their changed rela- 
tionship since they have entered the pub- 
lic service. 








Company Affiliations 














The complete list of companies op- 
erating in all or a part of so-called 
“Western Union territory,” according 
to affiliations, corrected up to Nov. 20, 
1918, is as follows: 


UNION 





Aetna 

Aetna Fire Und. 

Alliance, Pa. 

American Alliance 

Amer. Alli. Ins. 
Assn. 

American Central 

*American Eagle 

—_—" Nat’l, Ohio 


as 

*Automobile, Ct. 

*Bankers & Merch., 
Ariz. 

British America 

British Und. Agcy. 

Caledonian 

Caledonian-Amer. 


*California 
Capital & Merch. & 
Bankers Dept. 
*Central Natl., Ia, 
*Cent. States, Kan. 

Citizens, Mo. 
*Cleveland Nat’l 
Colonial Fire Und. 
Columbian Nat’l 
Com’! Union, N. Y. 
Com’l Union, Eng. 
Common’'ith, N. Y. 
*Connecticut 


*Conn. Und. 


Continental 
*County, Pa. 
*Delaware Und. 





Detroit F. & M. 

*Detroit Nat’l 

Eagle & Brit. Do- 
minions 


*English-Amer. Und. 


Equitable F. & M. 


| *Exchange Und. 


Fidelity-Phenix 


*Fire & Marine Und. 


Fire Ass’n 
Fireman’s Fund 
— City Ins. 


gcy. 

Franklin, Pa. 
General, France 
*Ga. Fire Und. 

Agcy. 
Georgia Home 
German F. Und., 

Neb. 
*Glens Falls 
Globe Fire Und., 
Granite State 
Great American 
§Guardian, Utah 
Hand-in-Hand Und. 
Hanover 
Hartford 
*Hawkeye & Des 

Moines Und. 
Henry Clay 
*Hibernia Und. 
Home, N. Y. 
*Home Und. 
*Illinois Und. 
Imperial 
Ins. Co. No. Amer. 
*Inter-State Fire 
Law Union & Rock 
L. & L. & G., Eng. 
London Assur. 
London Und. 
London & Lane. 
Mass. F. & M. 
Mech. & Traders 
Merc. F. & M. 
Mercantile, N. Y. 
*Merchants Natl. 
Michigan F. & M. 


Und. 


*Nat’l Security, Neb, 
Newark 

Newark Fire Und. 
New Hampshire 
New York Und. 


N. B.*& M., Eng. 
Northern, Eng. 
*Northern Und. 

N. W. F. & M., Minn, 
Norwich Union 
*Ohio Valley F. & M. 
Orient 

Palatine 

*Patriotic 
Pennsylvania Fire 
Philadelphia Und, 
Phoenix, Ct. 
Phoenix, Eng. 
*Phoenix Und. 
Prov. Washington 
Providence Und. 
*Quaker City Und, 


Queen 

*Queen City 
Rochester Dept. 
Reyes Exchange 


Roya 

*Safeguard 

St. Paul F. & M. 

Scotch Und. 

Scottish U. & N. 

Springfield F. & M, 

Standard, Ct. 

*Star of N. Y. 

State, Eng. 

*State Ins. Co. Dept., 
Iowa 

Sterling 


Svea ; 

*Tokio Marine 
*Treaty Und. 

*Twin City 

*Union, Eng. 
*United Amer. Und., 


Wis. 
*Urbaine, France 


Middlewest Und. Virginia F. & M. 
Minneapolis F. & M. Westchester 
Minnesota Und. Western, Canada 
National, Ct. *Yorkshire 
BUREAU 
Agricultural Millers Nat'l 
Allegheny F. Und. Milwaukee Mech. 
Allemannia Mil. Mech. Und. 


Allemannia Und. 
American, N. J. 
American Und. 
Arizona Fire 
Baltimore Amer. 
Ben Franklin Und. 
Boston 
Buckeye Nat’l 
ffalo 


uffa 

Calumet Und. 
Camden, N. J. 
Cincinnati Und. 
City of New York 
City, Pittsburg 
Columbia, Dayton 
Columbian, Ind. 
Commerce, Albany 
Concordia 
Dubuque 

Duquesne Und. 
Eastern Und. 
Eureka, Ohio 
Farmers, Pa. 
Firemen & Mech. 
Firemen’s, N. J. 
Firemen’s Und. 
Girard 

Girard Und. 
Globe, Pa. 

at. North.ern, Minn. 
Holland-Amer. Und. 
Ins. Co. State Pa. 
Ins. Exchange Und. 
Insurance Und. 
Iowa Und. 

Jersey Fire Und. 
Keystone Und. 
Lumbermens, Pa. 
Marquette National 
Mechanics, Pa. 
Merchants, Colo. 
Merc. Und., Colo. 


Nat’l-Ben Franklin 
Nationale, France 
Natl. Liberty 
Natl. Liberty Und. 
National Union 
Netherlands 

New Brunswick 
New Haven Und. 
New Jersey Fire 
North Branch 
North River 

N. W. National 
Northwestern Und, 
Ohio Farmers 

Old Colony 
Peoples Natl. 
Phenix, France 
Pittsburgh 
Pittsburgh Und, 
Potomac 

Reliable 

Reliance 
Republic, Pa. 
Rhode Island 
Richmond 
Security, Ct. 
Security, Iowa 
Security, Ohio 
Standard, N. J, 
Superior, Pa. 
Union, Buffalo 
Union, Pa. 
Union, France 
United Amer., Pa, 
United Firemen’s 
United States 
United States Und,, 
United British 
Washington Und. 
Western, Pa. 
Wheeling, W. Va. 
Wisconsin Und. 


NONAFPFILIATED 


Albany 

yAmer. Druggists 
Amer. Equitable 
+Associated Indus. 
Assur. Co. of Amer. 
Bankers, Mont. 
Birmingham, Pa. 
Central, Md. 
Century, Scot. 
Colonial, N. Y. 
Dixie 

+Equity, Mo. 
Farmers, Iowa 
Federal Union, Ill. 
Globe Und. 

Globe & Rutgers 
Great Lakes 
§Guardian, Utah 
Hamilton 
Hernando, Tenn. 
Hibernia, Ill. 
Illinois Fire 
Independence 
Industrial, Ohio 
Iowa Mfrs: 





April 6, 1912. 


Iowa Nat’l 
Liberty, Ky. 
Lon. & Lane. 


Lumber Und. 
Madison 
Merchants, N. Y. 
Merchants Und. 
Metropolitan 
Millers of Alton, Ill. 
Minnesota Fire 
National, N. J. 
National Trades 
N. Y. Natl. 
Northern, N. Y. 
Pacific, N. Y. 
Pioneer, Ill. 

Rocky Mountain 
State, Ia. 
Stuyvesant 
Stuyvesant Und. 
Vulcan, N. Y. 
West’n Union, Minn, 
Wisconsin Und. 


Life 


*Admitted to the Union subsequent te 


+Have no local agents. 
§Member of Union for Colorado, Wyom- 


ng and New Mexico only. 
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INSURANCE 


N the past few years tractors have 
| assumed a more or less important 

place in the automobile insurance 
world. Their production has _ been 
greatly increased and new concerns 
are constantly sprigaging up to engage 
in the production of this important 
farm implement. In the great agri- 
cultural states of the middle west it 
is now the exception rather than the 
rule to discover an up-to-date farmer 
whose equipment does not include a 
tractor. 

With the exception of a few of the 
automobile writing companies no par- 
ticular attention has been given to the 
insurance of tractors. The insuring of 
tractors has by no means kept pace 
with the production. Consequently a 
very small number of tractors produced 
are insured. There is no good reason 
for this, and the condition exists prin- 
cipally because the automobile writing 
companies have not given the attention 
to covering tractors that they might. 

The automobile underwriters are not 
familiar with the various types of tract- 
ors, and in too many offices it is a 


Name and address 


Acme Harvesting Machine Co., Peoria, Ill 
Advance-Rumely Co., Laporte, Ind 


Allis-Chalmers Mfg. Co., Milwaukee, Wis 





1 
American Engine & Trac. Co., Charles City, Ia. 15 1,595 Wheel 
Andrews Tractor Co., Minneapolis, Minn.. 2 
Appleton Mfg. Co., Batavi TTR i | aeRO. eet 


fact that the man who underwrites the 
automobile business is unable to in- 
telligently pass upon a tractor offering 
when it is presented. He is not famil- 
iar with the various tractor manufac- 
turers, the prices charged, make-up of 
the machine, etc. If the agent quotes 
him a price of $800 on a tractor he is 
unable to determine whether this is 
what the machine costs or not. 

No such haphazard methods are pur- 
sued in underwriting pleasure cars, 
and now that tractors are becoming an 
important part of automobile insurance 
an effort should be made to establish 
a little more system in passing on the 
business. 

As a means of assisting automobile 
underwriters whose companies write 
tractor business there is shown below 
a list of the principal tractor manu- 
facturers, together with the price as 
of Sept. 1, the type of machine, fuel 
used, horse power, etc., as recently 
published in Motor Age. Automobile 
underwriters will find this table to be 
of great assistance in passing upon 
tractor business. 


i - 
@ re 
ES = 
#2 
iM _ 
As = fe 
Je sels 12 $1,800 Wheel G. or K. 
12 2,250 Crawler G. or K. 
| ees Wheel K. 
ore Soe 14 «eee. Wheel K. or D. 
3, ee oe Wheel K. or D. 
 , Meee es Wheel KK Or D, 
a ebiats 0 1,250 Wheel G. or K. 
a 
oh eine 1,000 Wheel G. 
eT 12 «oe-- Wheel G. & K. 
ie a See Wheel G. & K. 





ENCYCLOPEDIA 
OF TRACIORS 


AN’S 


1 Taylor Machi Co., M field, Ohio 18 _—.......... Wheel G. & K. 
Aultman-Taylor chinery ansfie ° aie Bd erty > > =. 
BO) <b» caine Wheel G. & K. 
as Ape Wh. or Cr. G. & K. 
a ae Ae eee ga = = = 
“ic, sti a5) ENG. “CMICR BOS ici tie. sina c'e sg TO ce ote, Wh. or Cr. fs k 
pita era xe pn isagg Yemeni Crawler G. & K. 
; “ 7 | SREP ee oe Crawler G. & K. 
TS aes Crawler G. & K. 
Bo nec Whee G. & K. 
Soe aces wee = = or D. 
y BE, TURES Dit yie-s alse unis + andibcg wenllscie, ssene ES, todos ee . K. or D, 
Avery Co., Peoria, Ill ae: ees west aa SD. 
ee eee Wheel G. K. or D. 
40 e gis pov’ 2; K. or D. 
Bean Spray Pump Co., San Jose, Cal........... 6 1, rawler g 
Beeman Garden Tractor Co., Minneapolis, Minn. 1% 285 Wheel G. 
Beltrail Tractor Co., St. Paul, Minn. ao sntate 3 re ng ge = or D. 
Cc. L. Best Gas Tractor Co., San Leandro, Cal... 38 5°750 wh. tc. DB 
IOs DOKL ocx 3's) sgiau0 9 850 Wheel G. 
Blumberg Mfg. Co., San Antonio, Tex +s 1350 Wheel a 
Boring Tractor Corp., Rockford, Ill............ < 1,485 Wheel ¥ or K. 
Brillion Iorn Works, Brillion, Wis............. 2 yee Wheel . 
i i i io.:. 16 5,500 Crawler 
Buckeye Traction Ditcher Co., Findlay, Ohio 34 S506 Crawler G. or K. 
LORS OS 164565. tte bre oe 2,000 Crawler G. or K. 
Bullock Tractor Co., Chicago as sere Coamiar ge a 
50 5, Crawler G, or K. 
10 1,225 Wheel G, or K. 
10 1,325 Wheel K. 
J. I. Case T. M. Co., Racine, Wis. 6. ccc. ce cise 12 2,100 Wheel K. 
20 3,000 Wheel K, 
' 30 3,500 ae = 
Cleveland Tractor Co., Cleveland, Ohio......... 12 1,385 rawler ° 
Cc. O. D. Tractor Co., Minneapolis, Minn........ 13 1,395. Wheel hs K. or D 
Coleman Tractor Co., Kansas City, Mo......... 16 1,750 Wheel 7 
Columbus Tractor Co., Columbus, Ohio.......-. : or wancet - or K. 
Dauch Mfg. Co., site PIIE 550 hig Sia 20: 02050, 2 2500 Wheel G. K. or D 
- “ILC al 0 0 RRR RO ag Sen, va arian aan 12 1,000 ee . K. 
Dayton-Dick Co., Quincy, Ill. HH #280 Crawler K. 
G. I. Dill Mfg. Co., Harrisburg, Ark............ 20 2,480 ee . 
Electric Wheel Co., Quincy, Ill................ 14 1,460 Wheel = 
Elgin Tractor Corp., Piqua, Ohio............... 9 1,075 Wheel . 
10 1,385 Wheel G. 
U2. Sseicese Wheel G. or K. 
Dh! 0hssraes Wheel K. 
Emerson-Brantingham Co., Rockford, Ill...... fee ee Wheel K. 
20- . saeten Wheel K.* 
| ee bg = 
; Ry ; BE ocean phate ovate 10 1,500 Whee 
Fageol Motors Co., Oakland, Ca 2 ee Wheel ¢ us D. 
, f = ROO ad 8 vie 3 bcd WOES BEB tn Pacoverets Whee . or K. 
A. B. Farquhar Co., Ltd., York, Pa Se etek Wren a Se K 
Henry Ford & Son, Inc., Dearborn, Mich....... BS! es Wheel G. or K. 
Four Drive Tractor Co., Big Rapids, Mich..... 15 2,500 Wheel K. 
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“A Staunch _ Reliable American Company” 


D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
: F. A. SCHULTE 
Treasurer 
 H. E. EVERETT 
Secretary 
3 * _E. P. WEBB 


“<7 Vous of Honorable Indemnity” 


CASH CAPITAL, $400,000.00 
Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,589.02 
WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


Merchants National 
Five Insurance Co, 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


Ri aon 


il i ~ 


o 
Me 


re Pex 


oq iy 














ASSETS - 





y SURPLUS TO POLICYHOLDERS ~ = - 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


'$1,643,174.45 
1,235,960.65 





LICENSED IN 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachueetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company 


Representatives solicited 


PIONEER 


Fire Insurance Company 


of America 


Home Office, Chicago, II. 
J.T. HARROP, Mer. 


. Jackson Blvd. 
Central Underwriting Agency, "“ciicaco, iLL. 
General Agents 
oe Lines, United States and Canada 














BRENRY REIS, M. D. 


ANTHONY MATRE 
President Vice-President 











THOMAS E. GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


JOSEPH — NAPOLEON PICKARD 
Vice-Presiden Secy-Treas. 
DIRE c TORS 


HENRY REIS, M. D. 
JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
HENRY J. WOESSNER Man. Underwriter 


CHICAGO 








7 — 


GEORGE E. FEENEY, oe 


EDWARD T. LYONS, "Secretary-T reasurer A. M. WAGNER, Supt. of Agencies 


Che Columbian Jnsurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 
Assets .. - « $529,005.00 
Surplus to Policyholders - 344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 
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Frick Co., Waynesboro, Pa..........cscccccces Tr ews Wheel G. or K. 
Fulton Tractor Co., Anderson, Ind............. 10 1,275 Wheel K. 
Gile Engine & Tractor Co., Ludington, Mich... 18 ..... Wheel G. or K. 
Gray Tractor Co., Minneapolis, Minn......... » 18 2,250 Driver G. 7 
Hart-Parr Co., Charles City, Iowa............. 15 1,395 Wheel G. or K. 
Hession Tiller & Tractor Corp., Buffalo, N. Y.. 13 1,675 Wheel K. at t ec usiness an 
Hollis Tractor Co., Pittsburgh, Pa............. = 975 Cae G. or K. ” 
Kedlerd rawler G. or K,. h ld K Ab F I 
Holt Mfg:.Co., Peoria, Tl: .......... ss 000cecn ie ye Crawler G. or D. S ou now out ire insurance 
TO) S. Ncdowe Crawler G. or D. 
Huber Mfg. Co., Marion, Ohio................. 12 1,285 Wheel G. or D. 
Imperial Machine Co., Minneapolis, Minn....... 40 4,500 Wheel G. K. or D 
10 1,225 Wheel G. or K. 
International Harvester Co., Chicago.......... 10 1,125 Wheel K. or D. . 
i, seein Wheel K. or D. 
Interstate Tractor Co., Waterloo, Iowa......... = bgt woes > or D. BY JOHN J. THOMAS, SECRETARY-TREASURER 
: ee ; 
Joliet Oil Tractor Co., Joliet, Ill..............3. BA. eta Crawler K. The Lloyd-Thomas Company 
Kansas City Hay Press Co., Kansas City, Mo... 9 1,150 Wheel G. K. or D 
apiece: Bas 9 oe pag begs Ind....... ee gs aes = or K. Recognized Authorities on Physical Values 
La Crosse Tractor Co., La Crosse, Perr ree * ee c. 
Lauson, John, Mfg. Co., New Holstein, Wis...... 15 1,895 Wheel K. APPRAISERS & ENGINEERS 
Leonard Tractor Co., Jackson, Mich............ 20 2,000 Wheel G. or K. 
Lombard Auto Tractor Truck Corp., New York... .. «+ «-- Crawler G. or K. Chicago 
Little Giant Co., Mankato, Minn................ 16 1,650 Wheel K. 
4 26 2,500 Wheel K. 
K. 
Madison Motors Co., Anderson, Ind............. 12 1,075 Wheel G. b. 7 
Midwest Engine Co., Indianapolis.............. 7. 1,150 wee o or j 
Righter ee . or K. rary “ ‘ 
Minneapolis Steel & Machinery Co., Minneapolis.25_..... Wheel G or K. This is the fourth installment of an able manuscript prepared by Mr. Thomas. 
bs seeee wee ¢ pe - The previous installments appeared in the Aug. 8, Oct. 17 and Oct. 31 issues of 
Moline Plow Co., Moline, Ill...............0005 9 1,385 Wheel G. ‘ Tue NatIoNAL UNDERWRITER. 
Monarch Tractor Co., Watertown, Wis......... 6 1,250 Crawler G. or K. 
12 1,850 Crawler G. or K. 
18 2,250 Crawler G. or K. 
National Tractor Co., Cedar Rapids, Ia......... 9 1,075 Wheel G. or K. CHAPTER FIVE 
16 1,075 Wheel K. ai 
Nilson Tractor Co., Minneapolis, Minn.......... 16 L778 Wheel g. or KE. Coinsurance 
. ee . or K. ° " ‘ - 
Ohio Mfg. Co. Sandusky, Ohio..............-- 9 1,050 Wheel rou ARINE insurance, which is older than fire insurance, has always been 
Barrett Tractor Co., Chicago...........s0ee00 a ae eee Wheel K. conditional on coinsurance. The wisdom of this has been demonstrated. 
120 wee, Wheel K. The late Prof. Zartman, of Yale University, an insurance authority, 
Bpneer Tractor Co., Winona, Mime... <-..s- +. - ieee woen 7 believed that coinsurance should alwavs have been a condition of fire insur- 
Pt. Huron Eng. & Thresher Co., Pt. Huron, Mich. 12 1,500 Wheel G. or K. ance. He says: “It would be as unjust to insure the properties of two owners 
Rock Island Plow Co., Rock Island, Ill........ u nei bce G. or K. at the same rate, the one insuring for 50 percent and the other for 100 percent, 
Russell & Co., The, Massillon, Ohio............ ae ee wae — K. as to assess the value of their properties for the purpose of municipal or state 
. 5 1 Eee I Wheel K. taxation on different percentages of value.” 
bm tteee wien =. Probably the greatest factor in the reduction of fire insurance rates has 
Short Turn Tractor Co., Beniidji, Minn......... 30 1,550 Wheel K. been the use of the coinsurance clause. Instead of being a hardship on the 
musre Tare Tractor Ce. — INGE iiss ages 18 1,875 Wheel a. or K. owner, it has been a blessing. Were not coinsurance in force on the major 
ar Tractor Co., Findley, Ohio...............- ee 4 - P ; 3 é 
Stinson Tractor Co., Minneapolis, Minn........ te Wheel K. portions of sizable risks in the country the rates would be much more. There 
Topp-Stewart Tractor Co., Clintonville, Wis.... 20 2,750 Wheel G. has been. mistaken legislation in some states prohibiting its use. Were it not 
Turner Mfg. Co., Port Washington, Wis........ = , a bose 3 for coinsurance the blanket form of insurance could not be used. 
’ ee 
Wallis Tractor Co., TRACING, WW iIBs < vc'cicc cdccwicc 15 1,600 Wheel G or K. 7 > i P Fi 
Waterloo Gasoline Tractor Co., Waterloo, Iowa. 12 ..... Wheel K. COINSURANCE is a form of insurance in which the person who insures his 
a hag ane p na b vinegar age RE R. om bs pe < property for less than its entire value is understood to be his own insurer 
isconsin arm ractor O., au y; 1S... 7 ee . $ + by 
World Harvester Corp,, New York..:..-....... 8 365 Wheel G or K. for the difference which exists between the actual cash value of the property and 
Zelle Tractor Co., St. Louis, Mo............... 12 1,500 Wheel K. 





the amount of the insurance. When the loss is not greater than the insurance 








WRITE HAIL INSURANCE 


Establish your connections now for 1919 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON KANS. 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 


‘and of our agents made from $1000 to $2000 in commissions in 45 days in 1918 

















$$ 





Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


Chicago 





<HUNAUCUAUNAUNNUNAUEGUNUEAUAGUOUEDUOOOOUEDNOUEOUEGUOUEOUODNOUEGEOUEGUOUEOUEDOOUEDUQUEOUOOOOUEOUQUNOUEOEOBOON = 
66 Broadway, New York 


EK. F. PERRY CO., Inc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


: HOME OFFICE 
HOME OFFICE UNITED STATES 


DUUSUDADOOEDOUNOUOGUODUOUDOUOGUOOUEORANEOES 


=i 


ARIZONA 
FIRE INSURANCE COMPANYT 


PHOENIX, ARIZONA 


__ 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 
VICE-PRESIDENT AND 
GENERAL MANAGER 


al 








CENTRAL DEPARTMENT 
COVERING 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 


SPECIAL AGENT 


2019 INSURANCE EXCHANGE 
CHICAGO 





























THE 


TOKIO 


MARINE AND FIRE 
INSURANCE COMPANY, LIMITED 


UNITED STATES FIRE BRANCH 


J. A. KELSEY, General Agent 
80 MAIDEN LANE, NEW YORK 





H. W. MURRAY, Supt. of Agencies 








19 So. La Salle St., Chicago 


Wm. L. Dickelman & Co. 
Insurance Exchange, 


CHICAGO, ILL. 




















For Surplus 


Lines 


Try Us 
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the amount paid is in the ratio of the total amount of insurance to the full value 
of the property. 

Eighty percent coinsurance or the 90 percent clause, apply on the same 
principle of 80 or 90 percent of the full value. 

The most complete and lucid article and chart regarding the application of 
coinsurance appeared recently in the Grinnell Automatic Sprinkler Bulletin. 
We quote: 

“There never was a time in the history of the country when it was so neces- 
sary for business men generally, and for bankers and others who are loaning on 
mortgages particularly, to understand clearly the operation of the coinsurance 
clause, which is a part of nearly all fire insurance policies. 


¢oTHE reason for this is the tremendous increase in the value of all building 
and raw materials, machinery, stock and general commodities since 1914. 
Roughly approximated and averaged, it would seem that since the beginning 
of the war such increase in values has amounted to at least 100 percent. In some 
industries the advance is a great deal more than this and in only a few is it less. 
In addition, increased labor costs and the labor shortage are important factors 
in any consideration of building operations. 

“The effect of any such advance in values as noted above is readily appar- 
a to anyone who will study closely the usual coinsurance clause which 
ollows: 

“This company shall not be liable for a greater proportion of any loss or 
damage to property described herein than the sum hereby insured bears to 
Som WEE percentum of the actual cash value ‘of said property at the time such 
loss shall happen.’ 

“The feature of this clause that puzzles so many business men is, that the 
clause operates on the basis of the cash value at the time of the fire, not the 
value at the time the insurance was taken out. 


66( )BVIOUSLY this requires that the amount of insurance carried be in- 
creased in direct proportion to the increase in the values at risk. The 
business man with, for instance, the 80 percent clause in his policy, who does not 
so increase his insurance, will find on any loss less than 80 percent of value 
that he cannot collect as much money now from the insurance companies as 
he could three years ago. Strangely enough, an increase in values results in 
case of fire in decreased insurance indemnity. 

“A great many business men object to the coinsurance clause because they 
think that it means that the insurance company will pay only a certain propor- 
tion of any given loss. This is, of course, a mistaken idea. The clause has no 
effect whatever on the adjustment of losses, if the clause is lived up to by the 
assured. It is only when the assured does not maintain the agreed amount of 
insurance in proportion to value that the clause is operative. ; 

“All business men should, if they have not already done so, ascertain accu- 
rately the present value of the property they wish to have insured, and then 
take steps to have their insurance amount to the agreed percentage. (usually 
80 percent) of such value. If this is done, the insured will be entitled to collect 
any losses he may have, just as if the clause was not attached to the policy.” 


HE most usual coinsurance clause is based on the assured agreeing to carry 
80 percent of the value of his property, and the following three examples, 
worked out on the basis of varying increases in value and varying losses, will, 


——. 


TABLE I 
Examples of 80 Percent Coinsurance Clause 
Three Years Ago: 
Value of Building and Contents.........ccccccccccesvvccccecses $ 


50,000 
Se RN OU a con pho ct bob 0 oes eres cab at Kee bhene Lig woeGkis 40,000 
NOR gg EE Se eer Orr Yee bien ee oe mwa ees 10,000 
‘ POI DY AHSUTANOS COMMER S oo i566 0c cic estes cehes sea bnceee ees $10,000 
Yow: 
Value OF Batlding and: COntente cick sede tei clecserecc cbiacke $ 75,000 
Assured should carry 80 percent of Value, Or...........eeeeeeee 60,000 
CRO T rTNOE oo 5-0 o.35a Seb via Vea he RRR phere eek s orhtere te Meebo 45,000 
RG I ee a sate sein 0 os 0 545d 8 Sink. 658 41S) POLES HEN CLE 0 ute edible Oe age 10,000 


Paid by Insurance Company—75 percent of loss, or..........+.. 7, 
Assured must bear 25 percent of the 10SS, OF.........ceeececcees 2 


*Insurance carried is only 75 percent of what assured should carry to comply 
with the requirements of the 80 percent clause. 


TABLE It 
Examples of 80 Percent Coinsurance Clause 
Three Years Ago: 
Valine Of Bullding Ame - COMO oi. isicd ioe da bie eee ce Celi derweed $ 100,000 
Insurance Carried 80,000 


OS OW LE Oa. 5. 5:05: Seale 0's ible GU pte en: 6 oN vie DAWES 6 pe OL 8 we we ores et bn 40,000 

PRE DY TABU ANCS COMBED 8 i 5 5 eee 6 SK kas ccc sidlec eee deenenees $40,000 
ow: 

Velle Of BUNGing And CONTOUR v..6.6.5.56 0's) 5s 6 0si0% sceln'e ¥ v0 6's 00-b'0 bee $ 200,000 
Assured should carry 80 percent of value, OF..........ceeeeees 160,000 
IGRI: SE ROOU Hes 5 60 o ows.6 Nee 0.5. 05.0"s s OP oiosese BOA ere ee 4 de Rew ee 80,000 
RY LUE sn 5.4 ob che oem a ele as mike dain Sw a ek aa wie a aieia WN Sao elaks 40,000 

Paid by Insurance Company—50 percent of value, or............ $20,000 
Assured must bear 50 percent of the loss, Or............5eeeee. 20,000 


*Insurance carried is only 50 percent of what assured should carry to comply 
with the requirements of the 80 percent clause. 
TABLE Ill 
Examples of 80 Percent Coinsurance Clause 
Three Years Ago: 
Vale OF BUliGing GN COMCONCS. oi icici eciectTestedeceseensedeces $ 500,000 


MAB T INO “COMER RGE oo. 5 ig 0 dio 60.4 nie.0-0 Wie 6-6 ts 7ulh0 Wlgte ee Sateen Wise Helere asia 400,000 

RMN I Ds 5 vol dhs a too. G Sih inves ae 'ie WSTh SIGS 916 WPS. 4.906 8 OWES ate Oe EMER 50,000 

PRIA: DY TASULHRCO COMBS 6 6-60 5.050 bacerc eles wwcnc eevee oe caceaway $50,000 
ow: 

VIM OE TGIGING GUE COMO eo .c is iossc. 5.5.0: 6'0.6 6:06 SN Hi ce 6b eee” $1,500,000 
Assured should carry 80 percent of value, Or.........cee eee ee eee 1,200,000 
ATR SO OO v4 car k'0: 06:3 0100s Wok 0d OO tie brs Kldce Oro eb WMegMece terse 800,000 
Ey oss gion th Ain apie tess alata ois wavs oaks bao (arw WL ea oe tee ae 50,000 

Paid by Insurance Company—66% percent of the value, or..... $33,333 
Assured must bear 33% percent of the 1088S, OF..........0eeeeeee 16,667 


*Insurance carried is only 66% percent of what assured should carry to comply 
with the requirements of the 80 percent clause, 


HAT the coinsurance principle is essentially a fair one, is demonstrated by the 
en example of what might happen if some such clause were not in 
effect: 

“Jones and Brown are owners of adjacent buildings. Three years ago these 
buildings were worth $50,000 each. At that time both Jones and Brown insured 
their buildings for 80 percent of their value, or $40,000, on each building. Each 
paid an annual insurance premium of $400. ; 

“Three years passed. Values in both buildings doubled. Jones, in compli- 
ancé with the 80 percent clause in his policy, increased his insurance in direct 
proportion to his increased values. His building having increased in value to 
$100,000, he accordingly carried $80,000 insurance and his annual premium was 





we think, illustrate clearly the operation of the clause: 


consequently $800. 
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STATEMENT JANUARY 1, 1918 
Cash Capital pi ee $1,000,000.00 
Asstts - - ~- $8,209,763.64 NetSurplus - - $1,986,731.93 
Liabilities- - 5,223,031.71 Surplus for Policy Holders 2,986,731.93 
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The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $300,000 Surplus to Policy Holders $604,131.20 
Assets $1,750,616.04 


F.R.Ormsby, Pres. G.F.Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO : 
Capital $300,000 Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 

















VULCAN INSURANCE CO. 


89 FULTON STREET NEW YORK INCORPORATED 1911 





STATEMENT DECEMBER 31, 1917 


Total Admitted Assets - - - - - - - - $507,968.00 
Surplus to Policy Holders - - - - - - - 321,320.00 
Net loss Paid since Organization - - - - - 375,213.00 





Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 





KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 


All of Pittsburgh, Pa 
Combined Capital - - $ 900,000 Combined Net Surplus - - - § 733,076 
Combined Assets - ~- 3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 
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“Brown’s property increased in value in the same proportion. But Brown 
disregarded the coinsurance principle and on his $100,000 of value carried only 
$40,000 insurance. His annual premium at the same old rate was still $400 per year. 

“A fire occurs and damages each building to the extent of $30,000. 


‘ ‘WITHOUT the application of the coinsurance principle, Jones and Brown 

would each receive $30,000 from the insurance companies. Brown would 
receive just as much as Jones, although the latter had been paying to the insur- 
ance companies $800 a year for his protection, while Brown had been paying only 
$400 a year. 

“Obviously, any such adjustment as this would seriously mulct Jones to 
pay Brown’s losses. Since the insurance companfes must obtain premiums 
sufficient on the average to pay losses, expenses and a profit, they must devise 
some method, either of rate making or adjustment of losses, to guard against 
such flagrant injustice to policyholders as would have been present in the case of 
Jones and Brown. 

“The coinsurance clause, or reduced rate clause, as it is sometimes called, 
is the method the insurance companies have adopted to overcome this difficulty. 
The operation of that clause in the case of Jones and Brown would have given 
to Brown $15,000 and to Jones $30,000. 

“For the insurance companies to make a rate on all properties without tak- 
ing into consideration the percentage of value that is to be insured, would be 
something like making an arbitrary tax rate and leaving the determination of 
the valuations on which it was to be assesed up to the individual property 
owners.” 

66 E coinsurance clause has no effect whatever on the adjustment of any loss 

where the amount of insurance carried equals or exceeds 80 percent of the 
present value of the property insured. The clause has no effect when the 
amount of the loss sustained equals or exceeds 80 percent of the value of the 
property insured. 

“In other words, the 80 percent clause operates after a fire only when the 
amount of loss and the amount of insurance carried are less than the agreed 
percentage of coinsurance, which agreed percentage is a considerable factor 
in the rate which the assured pays. The importance of the clause becomes more 
apparent when it is realized that only about 5 percent of all losses exceed 80 
percent of the total value of the property insured. That is to say, that if a hun- 
dred business men who are not living up to the coinsurance agreement in their 
policies, each has-a loss, 95 of them will find when they come to have their 
loss adjusted that they are coinsurers for a part of their own losses. The com- 
pany will pay them only that proportion of any given loss under 80 percent 
of full value that the insurance carried bears to 80 percent of the actual value 
at the time the fire occurred. 

“The operation of the coinsurance clause is clearly of the most vital 
importance to bankers and to others loaning money on mortgages covering 
burnable property. For instance, it is not enough that the face value of the 
insurance policy equals or exceeds the amount loaned, because, as is illustrated 
in the foregoing examples, the face value of the policy is, where the clause is 
in effect, practically nothing but the basis on which the losses are to be adjusted. 
It might well happen that the abrogation of the coinsurance clause would, in 
case of loss, result in a payment from the insurance company insufficient to 
cover the loan. More important, the concern would be left with no money to 
rehabilitate its business. 

| 
s[N spite of the importance of this matter, it is readily apparent that a great 
many concerns in the United States who have the 80 percent clause in 
their policies have not increased their insurance in proportion to their values. 
For instance, in 1914 the amount of insurance carried by the stock companies 
and foreign companies was approximately $56,000,000,000, according to the Year 
Book. The normal average increase in insurance carried is approximately 
$2,500,000,000 a year. 

_“But in spite of the greatly increased values and unprecedented industrial 
activity in the latter half of 1915 and throughout 1916, there was at risk on Jan. 
1, 1917, only a little more than $63,000,000,000. War conditions shwed greater 
influence during 1917, as by Jan. 1, 1918, the total at risk had increased to more 
than $72,000,000. Even this gain, however, is hardly commensurate with the 
increase in values. 


DIRECTORY OF LOCAL AGENTS 


Tue Nationa Unperwriter Recommends the Following as Among the Prominent and Reliable 
Agencies With Good Facilities for Exchange and Outside Business. Advertisements 
of Oniy First-Class Offices Accepted. 


MINNESOTA 
NNEAPOLIS INSURANCE AGENCY 
All Classes of Insurance 


525 Plymouth Bldg. 











RANK J. MACKLIN 
FIRE INSURANCE 
Represent i pringfi . ° ° e a 
of North pon Pl, Glee Aitinnte, London: Nests 
British & Mercantile, Phoenix of London. 
35 North High Street 
COLUMBUS, OHIO 
HE O. M. STAFFORD-GOSS.- 
BEDELL CO. 


INSURANCE 
Plain Dealer Bldg. 
CLEVELAND, OHIO 








MINNEAPOLIS, MINN. 
F H. WAGNER AGENCY 


Insurance Agents and Adjusters 








529-534 Plymouth Building BINGHAM & DOUGLASS CO 
Established 1870 


GENERAL INSURANCE 
to handle all classes of Insurance 
or small. 


MINNEAPOLIS, MINN. 
OHIO 


EDWARD E. SHIPLEY 
GENERAL INSURANCE 





We are equi 
in amounts e 


The Cuyahoga Bldg. 
CLEVELAND, OHIO 


WO WAVER. BRVEP 








A G 1 ts 
United States Fidelity & Guaranty Co. 
Surety Bonds 
603 First National Bank Building 
CINCINNATI, OHIO 











“The increase in amounts at risk from Jan. 1, 1915, to Jan. 1, 1917, were 
not more than $2,000,000,000 more than the average nominal increase, or only 
about 3 percent of the amount at risk. To the close of 1917, the total increase 
was a shade less than $9,000,000,000, about six-and-a-half billions more than 
normal, or 7% percent of the amount at risk. 


ec HE importance of automatic sprinkler protection in reference to this co- 
insurance matter is clear. With sprinkler protection a man who is now 
courting financial disaster by being underinsured on account of his high rates may 
more than quadruple the amount of his insurance without increasing its cost by 
installing automatic sprinklers. Bankers and lenders generally can further 
protect themselves, save their clients’ money and at the same time perform a 
valuable public benefaction, in helping to conserve the nation’s products, by 
insisting on sprinkler protection, which means lowest cost insurance and 
therefore lowest possible fire danger. 

“There is another factor in the present industrial situation which is closély 
allied to this. Numerous concerns now undertaking government work are 
borrowing money for the raw materials and plant equipment which they need 
to undertake such contracts. In a great many cases bankers are safeguarding 
themselves on such loans by requiring borrowers to take out use and occupancy 
insurance policies. But the insurance companies are extremely reticent to 
write such use and occupancy insurance on concerns unequipped with auto- 
matic sprinklers. But bankers should realize that sprinkler protection reduces 
the cost of use and occupancy insurance in practically the same ratio that it 
reduces the cost of fire insurance. 


¢eHUS might the advantages of sprinkler protection from a financial stand- 
point be multiplied. But no matter what the immediate financial return 
from sprinkler protection to business men by reason of reduced insurance costs, 
it can never be as important at this time as the preservation of our industrial 
units from fire. Financial men generally can perform a valuable patriotic 
service by pointing out to their clients that adequate fire protection above and 
beyond its insurance economies is the only sure way of practically assuring that 
industrial output which the present world crisis demands of the United States.” 
a tle ditto §=FMhlld 600d §=4/6000 
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In a nutshell: 
1. Ascertain the present replacement value of your property. : 
Get in touch with your insurance people and find out if the amount of 
insurance you are carrying on the basis of that value meets the requirements of 
the coinsurance clause in your policy. 
3. Do these things now—today. Tomorrow may be too late! 

















INCE LARKIED IS ONLY 506 OF WHAT SHOULD BE 


ASSURED MUST BEAR 50% OF LOSS, BLLAUSE (MPO 
ABBIED TO COMPLY WIE 80% LO-WSURNCE CLIUSE 





MENTION is made of use and occupancy insurance in the foregoing quota- 
tion. This is an important kind of insurance with which the business man 
should be conversant. 

The fire insurance policy indemnifies the assured against direct loss by fire 
only. There are other losses caused indirectly by fire. During the interruption 
to the business ther may be a loss of profits and obligations occurring from 
certain fixed charges contingent upon taxes, royalties, salaries, interest on 
money invested and similar items of continuous indebtedness. 

Upon the plant or its occupancy the owner depends for the fixed expenses 
_ his profit. Use and occupancy insurance indemnifies the owner for these 
osses. 

Without question, use and occupancy insurance is a necessary adjunct to 
fire insurance. He gains not only additional protection, but likewise adds 
strength to his credit with his banker. 

This form of insurance is determined in amount by taking the average 
profits from the business during a certain past period, to which is added expenses 
that would accrue during the time the plant is not operating. It is necessary to 
furnish facts relating to— 

(a) Financial and business features. 

(b) Special features of processes of manufacture. 

(c). Special features of machinery used. 

(d) Power. 

(e) Stock and finished goods. 
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bus, Ohio, has been investigating 

the cost of conducting the local 
agency business. The surprising con- 
clusion it reaches is -that all policies 
whose premiums are less than $5 are 
handied at a net loss to the agent. 

The club estimates that in time, clerk 
hire, rent, heat, light, and service, a 
policy costs the agent $1.23 by the time 
it is ready for delivery to the assured. 
Its argument in part runs as follows: 


fb HE Fire Insurance Club of Colum- 


dg, ba it (the policy) happens to bear 
the minimum premium, $2, and is 
a 25 percent risk, it has already lost 
you, in actual cash, the sum of 73 cents; 
i. e., the cost of handling it up to the 
front door, $1.23, less the gross com- 
mission realized from it, 50 cents. You 
are going to pay out in expense the 
gross commission of 50 cents and also 
73 cents more, which you must get 
somewhere else. Your clerks, your 
landlord, and all the others get both 
the 50 cents and the 73 cents as surely 
as you issue the policy. If the premium 
is $3 and the risk is a 25 percent one, 
you have only given yourself plus 48 
cents. If $4, you have only dug up an 
extra 23 cents. If $5, you have 2 cents 
left after providing for all expenses— 
except for your own services—to your 
front door. 


¢¢ A ND you haven’t got the policy as 


yet into your customer’s hands. If 
the policy comes within the 15 percent 
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“The Oldest Scottish Insurance Office” 


UNITED STATES HEAD OFFICE 


Caledonian Building, 
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{The Penn Mutual Life Insurance Company | 
Any Life Insurance Man not Already Familiar with 
Our Service Should See us at Once 

Penn Mutual Policies Sell Themselves 
CORN EXCHANGE BANK BLDG. 


CHICAGO 


YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
105 So. La Salle 
CHICAGO, ILLINOIS 








COMMENT ON SMALL POLICIES 
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commission class, and it’s a $2 mini- 
mum premium, you’ve earned 30 cents 
gross and lost 93 cents on the trans- 
action at the same stage—your front 
door. At $3, you’ve earned 45 cents 
gross and lost 78 cents; at $4, you’ve 
lost 63 cents; at $5, 48 cents.. At 15 
percent commission the premium must 
be at least $8.20 to yield this necessary 
office expense only at $1.23, and if you 
have given any personal supervision in 
any way up to that point you have 
given it for nothing.” 


A GREAT English statesman once 
said: “I can prove anything by 
statistics—except the truth.” If we 
go further into the wilderness of ‘statis- 
tical inferences and base conclusions 
on “averages,” we must needs be espe- 
cially careful if we are to escape error. 
Let us, for the sake of argument, adopt 
the logic of the article just quoted, and, 
applying it to the company end of 
policy-writing, see where it lands us. 
Mel edhe sy ; 
A’ we happen to know, a certain suc- 
cessful company doing a country- 
wide business wrote 257,000 policies in 
a year. The total expense of the com- 
pany, at the ordinary ratio, averaged 
$6.97 per policy. Therefore, on the 
basis of the above argument, whenever 
an agent of that company issued a 
policy with a $2 premium he actually 
lost $4.97 for his company, without tak- 
ing into account the fire losses! The 
fire insurance business has been pretty 
bad at times, but, barring great con- 
flagrations, never as bad as this. 


THE Columbus argument involves a 
fallacy. Having figured $1.23 as the 
average local agency cost of a policy, it 
assumes that the expenditure of that 
specific sum is an unfailing accompani- 
ment of the issuance of a policy, and 
that such expenditure would be avoided 
if the policy were not written. That is 
to claim, for instance, that if an agent 
burned three tons of coal to heat his 
office, a proportionately less quantity 
of coal would be used if in the course 
of his business he refused to write cer- 
tain policies whose premiums ran from 
$2 to $5. Also that his time or the 
time of his clerks is so constantly 
taken up in writing policies for larger 
premiums that no spare moments exist 
in which to write smaller policies, with- 
out adding in the case of each policy 
$1.23 for such expenses as rent, light, 
clerk hire, etc. 


T° conduct a local agency or com- 

pany certain continuous expenses 
must be assumed. These of course 
must be a burden on the business as a 
whole, but they cannot (except in im- 
agination) be assessed upon the issuance 
of individual policies by a process of 
averaging, for the particular expenses 
are not occasioned by those individual 
acts nor proportionately lessened by 
their omission. It would be equally 
logical to divide an agent’s or com- 
pany’s annual profit by the number of 
policies issued, and, thus obtaining an 
average profit per policy, to say that 
this profit attached to each policy writ- 
ten. On the basis of this argument, if 
a company’s profit averaged more than 
$2 a policy, it would still make to ex- 
ceed $2 every time a $2 policy was is- 
sued—a manifest absurdity. 





Pointers for Agents 


REFUND OF PREMIUM WHERE 
SURCHARGE IS COLLECTED 


Question—If a fire insurance policy 
is issued upon which the premium is 
$75 and the surcharge $7.50, making 
a total of $82.50, and the policy is can- 
celled at the end of six months, would 
part of the surcharge be refunded? If 
so, on the same basis as the premium? 

Answer—The surcharge is regarded 
as part of the premium. That is, if the 
premium on a policy were $75 and the 
surcharge $7.50, the total premium is 
regarded as $82.50, and after cancella- 
tion return premium is made on the 
basis of the $82.50. 


PICTURE SHOW AND 
STORE IN SAME BUILDING 


Question—Is a permit for moving 
picture theatre occupancy necessary on 
policy when occupancy of building for 
same is clearly stated in rate book and 
figured in the makeup of rate? Policy 
covers on dry goods on first floor, sec- 
ond floor is moving picture theatre. 

Answer—We hardly think it neces- 
sary to attach a permit to policies 
covering on dry goods kept on first 
floor of building that is occupied on the 
second floor as a moving picture 
theatre. 

In Chicago there are numerous build- 
ings that contain occupancies of all 
sorts and kinds and policies written on 
the contents of any one floor would 
have to have permits of all sorts and 
descriptions if it were necessary to give 
that insured permit for all of the special 
hazards that exist elsewhere in the 
same building. 

your assured, would be better 
pleased, however, if-such permits were 
placed upon his policies, we think it 
would be advisable to give them to him. 

Of course, if the moving picture ma- 








OF course in the local agency busi- 
ness every transaction is not 
equally profitable to the local agent. 
Doubtless large premiums pay him bet- 
ter than small ones, but what commer- 
cial enterprise has not experiences of 
a similar character? Some articles are 
sold at a small profit; no. merchant ex- 
pects to make the maximum profit on 
all his goods. 


N addition to what cash profit an 

agent may actually make on his small 
policies, there are a number of advan- 
tages in handling them. He gets a 
wider spread of clientage and is surer 
of maintaining a steady income—not so 
many of his eggs are in one basket. 
Besides, small policies often lead to 
larger ones, either from the small 
policyholder or his relatives or friends. 
Then, again, as an agent’s companies 
demand a due share of the small busi- 
ness it is a matter of importance to 
him to satisfy the companies on which 
he depends for substantial lines on 
risks yielding him the larger premiums 
and from which he receives his larger 
profits. . : 

The wise agent, of course, endeavors 
to minimize his expenses. Anything 
that helps him to increase his business, 
both in large and small risks, by cre- 
ating a public desire for his policies or 
increasing the ease with which he may 
dispose of them, tends to reduce the 
expense ratio of his business. 
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HEAD OFFICES: 411-13 Walnut Street, Philadelphia 


We are strictly an cy office, and 
can service and facilities in Penn- 
lvania, New Jersey and Del e 


chine were put in after the policies 
were written and the company had no 
notice of this increase in hazard, they 
could deny liability in case of loss, 

Another feature that you can take 
into consideration is the fact that the 
courts usually hold that knowledge of 
the agent is knowledge of the com- 
pany, and where you as agent of that 
company have knowledge of the moy- 
ing picture machine being in the build- 
ing, we doubt very much if the com- 
pany could use such a condition as a 
defense in any case. 


AUTOMOBILE INSURANCE 
FOR EXTRA EQUIPMENT 


Question—In a case where an auto- 
mobile fire and theft policy covers loss 
“upon the body, machinery and equip- 
ment of the automobile described here- 
in, while within the limits of the United 
States,” and specifically excludes loss 
or damage to robes, wearing apparel, 
personal effects or extra bodies. Will 
you please give us your opinion, and, 
if possible, that of one or two of the 
leading offices, as to whether the policy 
covers in the following case: 

The insured’s car was described as 
a touring car, and in the body of the 


LEADING HOTELS 


The Following Will Be Found the Headquarters 
for Insurance Men and Tue NATIONAL 
Unpverweiter Will Be on File in the 
Reading Room at Each Hotel 

ip This List. 


MINNESOTA 
The Hotel with the Ransford Sign 


European Plan 











Brings comfort nine times out of nine 
O. H. JOHNSON, Prop. 
BRAINERD, MINN. 


HOTEt ORMONDE 





Insurance Men’s Hotel 


VIRGINIA, MINN. 


NEBRASKA 


NEW On the Lincoln Highway 


LJENSHAW HOTEL *oi 


T. J. O°BRIEN CO., Props. 
Home of Blue Goose 
$1.00 Without Bath $1.50 Up With Bath 


15th and Farnam Streets OMAHA 
NORTH DAKOTA _ 
HE GARDNER 


EUROPEAN PLAN 


25 combination sample rooms, b:th, $2.00, $2.50 
70 rooms with running water, $1.00 to $1.50 
80 rooms with bath, $1.50 to $3.00 


Finest cafe in the Northwest. Cuisine unequaled. Rest- 
ful, quiet—only hotel in the city not on a car line. 


FARGO, N. D. A. H. Leimbacher, Mgr 


CASUALTY & SURETY 


ILLINOIS 
NN" IONAL SURETY COMPANY 
The Rookery 
Surety Bonds of every descriptica 
JOYCE & COMPANY, Inc., General Agents 
CHICAGO 
— 
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policy, under warranties, no statement 
was given as to the “actual cost to the 
insured including equipment.” The in- 
sured had both a winter top and a sum- 
mer top to the car. The winter top, 
while detached from the car and in a 
public garage, was damaged by fire. 
Was such top covered? Please note 
that the policy excluded extra bodies, 
but that no mention was made as to 
excluding extra tops. Is the top a body? 
Or, is it equipment? 





If an automobile were taken apart 
and the chassis put in one part of the 
garage and the body in another part 
and the top in another, and a fire oc- 
curred there, could it be held that the 
top and the body were not covered be- 
cause they were not attached to the 
chassis? 

Answer—In the case that you outline 
the winter top damaged by fire in a 
public garage is not covered. Where a 
machine is msured as a touring car and 








F. J. MARTIN, Pres. 


The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual. 
Fire Association 


H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building & 


. M. D. L. RHODES, Secy. 





MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 





_——— 





The 
NATIONAL 


THE LARGEST EXCLUSIVELY AUTOMOBILE 


MUTUAL IN OHIO 





MUTUAL 


Insurance Co. 





Writing Full Floater, Fire, Lightning, 
Windstorm, —— and Theft 








CELINA, OHIO 


E. J. BROOKHART, 
Secretary 


MARCH 3lst, WE HAD 14,987 MEMBERS AND $7,029,239. 


Live Agents Wanted in Ohio and Indiana 


INSURANCE IN FORCE 





the insurance extends to cover equip- 
ment, only the touring car top is cov- 
ered. If there is a winter top, this is 
regarded as extra, is not included in the 
equipment coverage, and is not consid- 
ered as coming. under the protection 
of the clause which covers the body 
of the car. When the winter top is 
placed on a car it makes of it a lim- 
ousine, and thus the machine is not a 
touring car, as was originally insured. 





No automobile writing company, in its 





regular automobile policy, covers any 
more than one automobile top. This 
coverage can be secured, by including 
a body or top indorsement. 

Regarding your second question, if 
the machine were taken apart and a 
chassis located in one part of the ga- 
rage, the body in another and the top 
in another, the insuring company would 
pay the damage to any one or all of 
the parts, as they are all insured under 
the original coverage, 





ANC CE 





“COMPANY, 





This Mutual Fire Insurance Company 
Affords AT COST Protection U ERS 

















It sells it at a reasonable price. 


its 


FORT SCOTT 


It does one thing and does it well. 


It furnishes only automobile indemnity: # 
LIABILITY FOR PERSONAL INJURY, 
PROPERTY DAMAGE, 


FIRE, THEFT and COLLISION. 


It backs up its policies with all reserves required by law, and a substantial surplus besides. 
, It pays especial a Ratnetien to the matter of giving real service in all cases involving liability of 
po! 


Prompt Saddell and adjustment of fire, theft and collision claims. 


THE WESTERN AUTOMOBILE INDEMNITY ASSOCIATION 


OSCAR RICE, Sec’y and Gen'l Mgr. 


KANSAS 





Elmer D. Webb, Pres. Lima, 


THE BUCKEYE UNION INSURANCE CO. 


Ohio 


Ira E. Wagner, Sec. 





Ohio’s Youngest Company 


Specializing on Automobiles 





for good agents in Ohio. 


The fact that we are youthful means we have openings 


Address Home Office. 











WRITE 
TODAY 


LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 








THE AUTO OWNER WANTS 


That’s anot 


MID-WEST 


Wichita, Kansas. 


THE AGENT WANTS THE SAME KIND 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 


the kind of automobile insurance we write. 
That’s one reason we write it the way we do. 


her reason 


J. B. HENDERSON, Secretary 





Home Office: Suite 804 Merchants Bank 
Indianapolis 


“* Fire Insurance as You Would Write It*® 
The Merchants Fire Insurance Co. of Indiana 


(A Stock Company) 
_The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 


Both Companies under same management in the same office, 





Ralph B. Cl 
— 











AMERICAN 








Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W. MeGINETY, Secretary. 


MUTUAL INSURANCE COMPANY 


Indiana Pythian Bldg., Indianapolis 








THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 


Organized 1876 


Total amount at risk, $5,400,588 
Total cash assets, $111,768.47 
Writing a general classification 


S. N. FORD, President 


INSURANCE COMPANY 


Mansfield, Ohio 


Net cash surplus, $72,167.32 
Contingent assets $205,391 ,13 
Auto fire floater department 


G. W. DeYARMON, Secretary 


Annual dividends to policyholders 








ANTHONY KLAASEN, Pres. 





GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 
WM. A. HAAN, Secy. 


PAUL HOEKSTRA, Treas. 














TOTAL ASSETS - 
A. C. CUMMINS, President 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
‘~ Incorporated 1850 


BUSINESS CONFINED TO OHIO 





- - = $2,486,445.48 
R. SMITH, Secretary 











Dayton Mutual Fire 


AYTON 
Insurance Co., "Guto 


B. C. COLEMAN, Seey. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 





E. J. Forney, Pres. J. Me Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Total Assets 412,915.16 











An Agency Company 





THE NORTHWESTERN OHIO 


MUTUAL AUTOMOBILE INSURANCE COMPANY 
HOLGATE, OHIO 


We issue a Five Year Policy. 


J. L. KONZEN, President. 


Investigate our proposition. 


Reliable Agents wanted. 


R. W. AUSTERMILLER. Secretary. 





Forty Years- of Continuous Successful Service 
INCORPORATED 1876 


The Ohio Mutual Fire 


Insurance Co. 
SALEM, OHIO 
Total Cash Assets, - $289,349.98 
Net Cash Surplus, - 211,990.18 
Losses Paid since Organization, $1,191,244 81 
J. R. VERNON, President J. AMBLER, Secretary 














1898 Twenty Years of Service 1918 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt ad- 
justment and payment of all honest 
losses. 


Admitted in the State of Minnesota, 
North Dakota, South Dakota and 
Montana. 

Insurance in force over $,17000,000 
Premiums in force over 260,000 
F. L. TESCA CHAS. L. THURBER 

President Secretary 
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THE TRAVELERS 
INSURANCE INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 













































WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 





we, 








The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE ND~ORD’S 
TEAMS ELEVATOR 


COMPENSAT ON GEN’L LIABILITY 





ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB............ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
FRED. L. GRAY COMPANY............ Northwestern Managers, 328-336 Security Bank Bldg., Minneapolis 
RAYMOND & RAYMOND. .........cccecesceceses General Agents, Southern Michigan, Journal Bldg., Detroit 
ALFRED PAULL & SON.........-..eeeee General Agents, West Virginia, Board of Trade Bldg., Wheeling 
FRIER & HUGGINS............-..+55 Gen. Agts., Northeastern Ohio, 337 Superior Avenue, N. W., Cleveland 
Cc. C, ROTHIER & COMPANY.............. Gen. Agts., So. Ohio, 1217-18 First Nat. Bank Bldg., Cincinnati 
HANSEN & ROWLAND, Inc., Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smith Bldg., Seattle 
THE MERRILL, DODGE & JACKSON CO........ Gen. Agts., Lucas Co., Produce Exch. Bldg., Toledo, Ohio 
CE OUI. on 000s ch wnw seeds pancc20ss tea pene McCune Agency, Dist. Agts., Savings Bldg., Lima, Ohio 
















a 
AMERICAN BORDING / 
A 
Capital $ 500,000.00 CASUALTY COMPANY ggressive Management 
{OUX CIT 


EP doh tae roaaPoliteies 
Deposited in Securities with nservative Underwriting 


owa {[nsuran SURETY |CASUALTY i 
{owa | ce Department Onsistent Serviee 
—s Sou City, Sowa 
Write For Agency to A. G. OGLE, Vice President and General Manager. 


EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $14,776,570.58 SURPLUS, $2,490,252.03 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg,. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 























ChicagoBonding &InsuranceCo. 


LINES OF INSURANCE WRITTEN 


























Bonds Insurance 
Fidelity Accident 
Official Health 
udicial eres 
J AaCT( = Liability 
Contract P 
; Automobile 
Depository Plate GI 
Miscel- ate Glass 
laneous Burglary 
Admitted Assets Capital ! Net Surplus 
$1,801,040.80 $500,000.00 $296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office: —-CHICAGO, ILL. 


























Capital Assets 
$500,000.00 $1,000,000.00 
Lbawe Branch — 

Fidelity & Surety Bonds ee 
Plate Glass, Burglary Helena 
Health & Accident Dallas 
Automobile Liability St. Louis ‘ 
Property Damage and Soya ed 
Collision Insurance San Senetines 




















AUTOMOBILE AGENTS WANTED—Licensed lin Nébr., Iowa, 
Kansas, Mo., Texas, Utah, Mont., Calif., N. Dak., Mintt., S. Dak. 


LION BONDING & SURETY CO. 





HOME OFFICE: OMAHA, NEBRASKA 





—_ 











GEORGIA CASUALTY COMPANY 


Macon - Georgia 


ADMITTED ASSETS. ..........+ $1,874,232.97 
SURPLUS & RESERVES TO. + 
POLICY HOLDERS. ........... 1,688,506.87 


PREMIUMS WRITTEN in [917.. 1,941,876.26 
{Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 























